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Women Vote Overwhelmingly in- 
Favor of Lumber-Built Houses 


In a nationwide Home Planning and Home Making con- 
test recently conducted by the Ladies’ Home Journal, 861 
women expressed their preferences as to design, type of 
construction, materials, furnishings and decoration for homes 
suited to the income of the average American family. The 
fact that wood leads all other materials by a wide margin 
shows that, in the estimation of the home makers of the 
country, the ““frame”’ or lumber-built house continues to hold 
its place of supremacy. 

It is to be noted, further, that the next largest vote was 
for stucco construction, while 


stained to appear weatherbeaten; steep roof of vari-colored 
cedar shingles, making contrast against the green trees.” 
Mrs. E. C. Doaley, Texas: *““This house has the atmosphere 
of the old Colonial, emphasized by its wide white clapboards 
and contrasting green shingles, shutters and screen frames.” 
Mrs. B. W. Huss, Ohio: ““My dream house has been 
planned for comfort, convenience and economy of construc- 
tion. We prefer a wood frame, well sheathed before put- 
ting on the lap siding.” 
Mrs. T. C. Riddle, Mississippi: ‘My dream house is one 
of the most conservative types 





of those expressing preference 
for “brick,” 20 percent speci- 
fied “‘brick veneer,” both of 
which types require nearly as 
much lumber as does all-wood 
construction. 

For roofs, 21 percent favored 
wood shingles, 48 percent ex- 
pressed no preference, and the 
remaining 31 percent was di- 
vided among composition, 
slate, asphalt, tile and asbestos 
the largest vote accorded any 
one of t!.:3e types being 9 
percent. 

Following are extracts from 
a number of letters written by 
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For 
For 





Here Are 
THE RETURNS 


For frame construction..... 35 percent 
stucco construction. . 

brick construction..... 
hollow tile construction 
For stone construction...... 


Not specifying..... 


of bungalows, and is very suit- 
able for our Southland. This 
house is of pine, our native lum- 
ber, and is reasonable in price.” 

Mrs. Robert Follschow, Min- 
nesota: “Wood was selected 
because of the lower labor cost 
and certainty of satisfactory 
results.” 

Byron Arnold, Oregon: 
**The exterior calls for walls of 
native Waldport cedar shakes, 
hand split and hand dipped.” 

Mrs. Elizabeth Thomas, New 
York: ““The Colonial house, 
white with green trim in a set- 
ting of green trees, shrubbery 


28 percent 
18 percent 
6 percent 
4 percent 
9 percent 








some of the contestants who 
favored all-wood construction, giving their reasons for that 
choice: 

Mrs. Florence Atwood, New York: ‘‘For practical use and 
for the sake of economy I would build a frame house.” 

Mrs. Fred MacChesney, Arkansas: “Wide siding painted 
white, green roof and shutters, low eaves but sharply pitched 
roof lines, are all suggestive of the Colonial type of cottage 
delightfully suited to the South.” 

Mrs. Edwin Frank, California: ‘Exterior is to be built of 
redwood siding, both vertical and irregular horizontal, 


When Dream Homes “Come True’ 
Wood Is The Preferred Material 


and evergreens, with colorful 
old-fashioned flowers, has always held a peculiar fascination 
for me.” 

Mrs. Nellie S. Ross, Washington: “Demonstrating the 
striking effects to be obtained by the use of native woods, I 
have chosen exterior of Western red cedar shingles, laid 
two inches and seven inches to the weather, alternately 
double rows. A very pleasing contrast is afforded by the 
shingled roof laid irregularly, doubled at the eaves.” 

Bessie Coombs, Ohio: “My ideal home is of Colonial 
type, devoid of all ornament, the [Turn to page 52] 
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Counsel For 
Lumbermen 








A need frequently arises for un- 
biased and dependable counsel in 
matters of interest to lumbermen. 


Whether it concerns manage- 
ment, liquidation, production, tim- 
ber estimating, purchase, sale or 
financing, we are at your service. 


James D. LA C E Y & 60. 


Timber Land Factors 








Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave, 626 Henry Bldg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg, Barnett Natl. Bank Bidg. 
MONTREAL MEMPHIS VANCOUVER 
Castle bldg First Natl. Bank Bldg. Vancouver Block. 














‘XMANT EXTRA VALUE? 














HERE IT |5! 
















Scores of keen buyers throughout the country Z 
know from experience that it pays to order Knee- Z 
land-McLurg stock. Let us convince you! p 

ZZ 


150,000 ft. 1” No. | and Better kilm dried Birch 
45,000 ft. {'” No. 2 Common kiln dried Birch 
200,000 ft. 1” No. | Common air dried Birch 
24,000 ft. 1” No. | and Better Basswood 

35,000 ft. |” No. 3 Common Basswood 

27,000 ft. 6/4” No. 2 and Better Soft Elm 
30,000 ft. 6/4” No. 3 Common Soft Elm 

100,000 ft. 1” No. 2 and Better Ash 


“KORRECT-MAKE” Birch Flooring 


50,000 ft. 13/16x2/%4” First Grade 
20,000 ft. 13x16x24” Second Grade 


21,000 ft. 13/16x24%4” Second Grade 1% 
te 5% ft. 


60.000 ft. 13/16x244” Third Grade 
35,000 ft. 13/16x1/2” First Grade 
13,000 ft. %xi/2” First Grade 








Quotations Promptly Given 


WISCONSIN 
HARDWOODS 
HEMLOCK rf 
PINE 
KorrectMake 
MAPLE AND BIRCH 
FLOORING 


YOULL 
SAVE 
MONEY 


KNEELAND-MCLURG LUMBER CO. 


SALES OFFICE-PHILLIPS, WISCONSIN. 
MILLS AT MORSE WIS- PHILLIPS wis. 





























ThisPUTTYLESS 


Steel Basement Sash 


Going 
Over 


BIG! 





Exclusive 
Features 
Bring 
Sales. 


Think of it: No putty to bother with; ventilation with- 
out rain coming in or risk of prowlers (safety lock pro- 
tects) ; cushion of cork makes weather- and water-tight; 
takes wood or steel framed screen; vermin proof; will 
not sag, warp or bind. 








U. S. Pat. 3-4-24—Other Pts, Pend. 





Think of this array of exclusive selling points and you 
have the story of VENTO’S tremendous sales success. 
Ideal basement sash for the open-minded dealer who is 
anxious to deliver to his customers the best product pos- 
sible for the money. Sold only thru lumber and build- 
ing material dealers. Hundreds of dealers sharing 
VENTO’S success. Write TODAY for the Vento story. 
Absolutely no obligation. We do NOT sell by high 
pressure methods. It isn’t necessary with VENTO. 


Vento Steel Sash Co., Muskegon, Mich. 


Sole Manufacturers 


MASTER WOODWORKER 


Pays You Real Profits 


Every lumber 12 
yard needs this 
handy machine. It 
can be used prof- 
itably on every 
job where cutting 
is to be done. 
Nothing too large 
or too small. 





Machines 


For ripping, cross 
cutting and every 
other woodwork- 
ing operation. 
Saves lumber. 
Saves labor. 
Saves time. 
Unequalledin 
speed, power and 
accuracy. 


a a a a oe ae 
The “Master Woodworker” | 
616 Brush St., Detroit, Mich. 


Please send me FREE book describing 
the “Master Woodworker”. 
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Power of a United Industry Demonstrated 


N LAW IT is a maxim that the power to tax is the power to 
J destroy. Insurance in its operation so far resembles taxa- 

tion as also to constitute a power to destroy. Lumbermen 
have long known that by means of high insurance rates, which in 
many cases have been burdensome and in others, prohibitive, the 
insurance companies have exercised a power over construction 
in this country that has been costly to the lumber industry. 
Despite vigorous protests of individuals and of small groups of 
lumbermen and others, the insurance rate makers have persisted 
in adding to the burden of the insured by increasing premiums 
‘and have continued to penalize wood construction by securing 
zone restrictions and in other ways. 

Notwithstanding the fact that agencies of the lumber industry 
have shown that fire data supplied and broadcast by the agencies 
of insurance companies were full of discrepancies, municipal 
authorities have been induced to narrow the field in which wood 
construction can be used. It has happened, however, that when 
lufhbermen and others have been aroused and informed, some of 
these attacks upon wood have been repulsed. Most of these con- 
tests, however, have been waged locally, here and there through- 
out the country, and the successes of the lumber industry have 
been fairly balanced with the failures. 

When, therefore, the General Inspection Bureau, of Minneapolis, 
Minn., maintained by the National Board of Fire Underwriters, 
on June 18, 1928, increased the insurance on dwelling houses 
throughout the State to an unwarranted degree, an opportunity 
was afforded the National Lumber Manufacturers’ Association to 
undertake the industry’s defense. The result was an unqualified 
victory for wood, for as related elsewhere in this issue, the Minne- 
sota insurance commissioner has just held that “the increased 
rates on dwellings with wood shingles or unapproved rodfs 
were unjustified and unwarranted,” and has canceled all insurance 
increases that became effective June 18, 1928. 

The work of the National in Minnesota was performed by E. J. 
Fisher, district manager, with the aid of C. E. Close, of the Chicago 
office. The value of their work is attested by the success they 
achieved; but their achievement takes on added importance because 
in their protest, filed with the commissioner, they made such a 
devastating analysis of the rating bureau’s methods of bookkeep- 
ing and rate-making as to lay the foundation for securing the 
rescinding of similar rate increases in other States. Estimates 
place the savings effected by the work of the National and other 
organizations co-operating with it in Minnesota at about half a 
million dollars annually in the premiums on dwelling houses only. 
It is believed that this victory will prove to be a turning point in 
the history of insurance upon wood structures. At least it should 
hearten lumbermen everywhere and should induce them to examine 
the insurance situation in each State with a view to profiting by 
the work done in Minnesota, for which the National deserves the 
highest praise. 





Educational Possibilities of the Home Show 


VIDENCE is multiplying of the growing appreciation among 

( ; lumbermen of the effectiveness of shows and exhibits. In 

the home the industry has a theme that is exhaustless. It 
is a foundation upon which can be built educational campaigns that 
will win the respect and approval of good citizens everywhere. 
Recent lumber shows manifest a definite trend in that direction. 

Anybody who has undertaken to build or to remodel his home 
soon comes to a realization of his ignorance of the matter, of his 
helplessness in the hands of an unscrupulous or ignorant promoter; 
and, altogether too often, of the utter lack of reliable sources of 
information and help of the most important sort. There is no 
more convincing evidence of these facts than the attendance at 
home building shows when such shows are conducted with the 
aim of supplying needed information. 

There is hardly a part of a house that may not be built in 
a number of ways and of a variety of materials. The number of 
ways and materials, as well as their merits or defects, is enough 
to bewilder the average person and even to discourage him from 
building at all. It is believed that there are many prospective 
home builders in a frame of mind that deters them from asking 





advice or from indicating in any way that they would like to 
build or own homes. It is this class of persons that is appealeq 
to by the truly educational home show. 

Opinions may differ with respect to how much actual selling effort 
should enter into the conduct of a home show. There is goog 
reason for believing, however, that the average visitor to such a 
show has not yet reached the stage where he will welcome 
anything like “high-pressure” salesmanship. That must come 
somewhat later, if at all. The show will best serve its purpose 
by being informative. In fact, one of the most potent and effective 
factors in successful salesmanship is information. The sales. 
man who can give the prospective buyer reliable information that 
he needs in order to make his decision is in the best possible 
position to clinch a sale. 

Interest of the lumber industry in the use of its product igs a 
recent development. In the past lumbermen have not given as 
much thought as their own interests demanded to the matter of 
proper wood construction. Frame houses have been built “all ways 
for all men,” and some of lumber’s blackest eyes have been given 
by improper use. The home show affords excellent opportunities 
to demonstrate good construction, and such demonstrations, being 
educational, fit into the scheme of the show. 

Perhaps it will not be amiss to say that the demonstrating of 
proper uses of wood will be helpful to the lumbermen themselves, 
All home builders can not be reached by home shows. There will 
always be opportunities for the intelligent lumberman to inject a 
little instruction and some information into his selling efforts, and 
if he supplements the work of the home shows in that way his 
reward is sure. 





Popular Interest in Reforestation 


“E ‘toancins of in this issue is a story of a District Kiwanis’ 

financing of the planting in Michigan of more than five thou- 
sand acres of national forest. The achievement is an 
inspiring one, and its significance is emphasized by the fact that 
the same organization has laid plans to finance the planting of 
5,000 acres more in 1929. The project started with the aim of 
planting 1,000 acres, but it was soon found that 5,000 acres would 
be nearer the capacity of the group, and as a matter of fact even 
that area was exceeded. 

As the problems of forestry and tree growing have begun to be 
understood and the importance of perpetuating the timber supply 
has been in part at least realized by the people generally, there 
have been temptations to place the blame for timber depletion 
upon the lumbermen. By inference there has been a feeling also 
that the lumbermen ought to replace the forests they have cut 
away and converted into lumber. A little more mature considera- 
tion of the matter, however, has brought about a wiser view of 
the problem and the steps to be taken to solve it. 

The importance of tax legislation and fire protection as factors 
in the forestry problem have so often been emphasized that it 
would appear that nobody now could be without a proper appre- 
ciation of them. Tax relief by legislation can hardly be given 
without popular support, and the protection of forests from fire 
demands even more direct popular sympathy and support. It is 
plain, therefore, that forestry must be’ made popular if it is to 
be made successful anywhere. It was the Michigan Kiwanis’ 
significant achievement to hit upon a means of of popularizing tree 
planting as one phase of forestry. 

It may as well be admitted that, important and commendable 
as the planting of 5,000 or even 10,000 acres of forest in Michigan 
is, it is but a small beginning. If, however, a single organization 
in Michigan can in one year plant 5,000 acres and undertake with 
every promise of success to plant another 5,000 the next year, 
there is good reason for believing that numerous other similar 
organizations in that and other States can initiate and carry 
through tree-planting programs that will put reforestation largely 
upon a voluntary popular basis. This means that so large a per- 
centage of the population will get back of the movement in behalf 
of tree-planting that no obstacle will be permitted to hinder progress 
in reforestation at a rate and on a scale commensurate with the 
State’s needs, and that the matter of financing will take care of 
itself. When forestry has become thus thoroughly popularized the 
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growing of trees and protecting them from fire will appear as 
natural to the people as will the growing of fruit or cereal crops; 
and the respecting of the right of property in trees, as natural as 
respecting those rights in other crops. 





Research and Lumber’s Future 


ESEARCH has lately become a potent and significant word 
CR in the lumber industry; but, as an agency in promoting 
the use of wood, research is still in its infancy. In an 
address before a group of wood engineers at Cambridge, Mass., 
W. S. Stratton, president of Massachusetts Institute of Technology, 
said that in his opinion the utilization of wood ultimately will be 
put upon the same scientific basis as other industries. Dr. Stratton 
pointed to preservation, finishing, fire-retardant treatment, protec- 
tion from insect damage, prevention of expansion and contraction, 
as subjects for research in wood. 

It may be that many lumbermen have not yet acquired the 
scientific viewpoint with respect to research in wood. In fact, 
complaint sometimes is made that true science is neglected gen- 
erally as a means of promoting the material interests of mankind. 
The business man looks for direct and immediate returns from 
research; whereas, science demands investigation for the discovery 
of new facts and the development of hitherto unknown principles, 
leaving the practical application of these facts and principles to 
other hands. 

Perhaps some lumbermen will be disposed or at least tempted to 
smile at the proposals of the scientist. For example, injecting 
color in the growing tree is a sort of legerdemain that does not 
appeal to the practical lumberman. And yet the thing has been 
done, though its possibilities are thus far only suggested. Lumber’s 
two most vulnerable points are decay and fire. Methods of treat- 
ment to protect against both have been found and are in use to a 
limited degree. Research will make further progress in that direc- 


tion and in time will make possible a wood that is fire-resistant and 
insect proof. 

There is in the growing of trees, in their conversion into useful 
products and in the discovery and use of methods of utilization, 
enough of romance to stir the imagination of the most phlegmatic. 
The possibilities of research already opened up indicate that lum- 
bering is no longer to be thought of as a declining industry. It is 
on the threshold of a new era—that of research. It is this view- 
point that the younger generation of lumbermen must get; indeed, 
many already have it, and therein is the industry's greatest hope. 


A Significant “Straw Vote” 


T IS PRETTY generally conceded that the woman usually 
J casts the deciding vote when the questions of what the 
design of the new home shall be, and what materials shall 
be used in building it, are under consideration. Therefore, the 
results of a home planning contest recently conducted by a widely 
read woman’s periodical, as reported in an article beginning on 
the first page of this issue, are of decided interest to all lumbermen 
and friends of wood. 

That 35 percent of all the women who expressed their prefer- 
ences as to the material of which their “dream homes” are to 
be built should have voted for all-wood construction, as against 
28 per cent for the next most popular type, is both significant 
and gratifying; especially when considered in conjunction with the 
other fact that the next largest vote was given to stucco construc- 
tion, which involves the use of almost as much lumber as does the 
all-wood house. Further, of the 18 percent which favored brick, 
one woman in every five had in mind “brick veneer,” which, like 
stucco construction, means a very satisfactory proportion of lumber 
in the structure. 

Evidently the lumber-built home, on its merits, is still the 
popular type for the average American family, 





Insurance Rate Decision Saves Minnesota Home 
Owners Over Half Million Dollars 


WESTERN UNION TELEGRAM 


Minneapolis, Minn., Oct. 10, 1928. 


W. F. Shaw, 
National Lumber Manufacturers’ Association, 
Chicago, IIl.: 


Tonight’s papers will carry an order by Commissioner Wells cancel- 
ling all insurance increases that became effective June 18. 
sioner further states that increased rates on dwellings with wood shin- 
gles or unapproved roofs, the biggest group of single dwellings type 
in this State, were unjustified and unwarranted. Rates prescribed 
today are retroactive to June 18 and it is estimated by Wells that more 
than one-half million dollars was slashed from Minnesota’s annual 
Wells not only set aside the 
increases but provides a further decrease from the rates previously 
You notify all concerned. Entire decision somewhat better 
We have won a real victory. 


E, J. Fisher. 


dwelling fire insurance premium bill. 


effective. 
than expected here by various groups. 


MINNEAPOLIS, Minn., Oct. 10.—More than 


In the new rates Mr. Wells fixes a new 


Schedule C rates, covering all the remainder 
of the State, provide a reduction of 2 cents 
on frame and brick dwellings with unapproved 
roofs and 4 cents on dwellings with approved 
roofs. 

Other savings to the people include: 

Elimination of all extra charge in northern 
Minnesota for forest hazards in connection with 
home insurance; additional premiums ranging 
up to 15 cents for $100 of insurance have been 
charged. nd 

A credit of 24 cents for $100 of insurance 
on seasonal dwellings, including summer homes 
of the better class of construction. 

A credit of 10 cents per $100 of insurance on 
seasonal dwellings where the chimney is sup- 
ported on substantial brackets or goes to the 
ground. 

This order by the insurance commissioner 
resulted from a hearing held July 25 following 
protest by many Minnesota cities against in- 
creases put into effect on June 18 by the insur- 
ance bureau. The bureau, representing the in- 
surance companies, claimed there was no in- 
crease in rates but that they were merely 


Commis- 





$565,000 was slashed today from Minnesota’s 
annual dwelling fire insurance premium bill. 
George W. Wells, State insurance commis- 
sioner, in a decision in the protest against rates 
put into effect June 18 by the insurance com- 
panies, set these rates aside and ordered rates 
even lower than had been in effect previously. 
The rates prescribed today are retroactive to 
June 18. Mr. Wells estimates that the rates 
fixed by the bureau and today set aside by 
him would admit an increase of $414,878 in the 
State’s annual fire insurance premium bill over 
former rates, and estimates that, in addition, 
the rates he ordered today will be a reduction 
of more than $151,119 from those in effect 
Prior to June 18. 


classification of the State, Minneapolis and 
St. Paul being placed in Class A; Duluth and 
seventeen northern counties in class B, and the 
remainder of the State in class C. This 
schedule A restores to Minneapolis and St. 
Paul the old rates on dwellings with unap- 
proved roofs, while rates on dwellings with 
approved roofs have been decreased 2 cents. 

Schedule B gives Duluth the same rates as 
Minneapolis and St. Paul and provides a gen- 
eral schedule eliminating the forest exposure 
charge in the seventeen counties comprised of 
Aitkin, Beltrami, Carlton, Cass, Clearwater, 
Cook, Crow Wing, Hubbard, Itasca, Kanabec, 
Koochiching Lake, Lake of the Woods, Mille 
Lacs, Pine, Roseau, and St. Louis. 


designed to give credit and lower rates to per- 
sons who built more fire-safe homes and penal- 
ized those principally who had homes without 
approved roofs. Mr. Wells said that at the 
hearing little information of value was obtained 
and his department had to make a thorough 
investigation of the rate situation. He found 
that this claim of the insurance companies was 
not true, and he not only sets aside the increase 
but provides a further decrease from former 
rates. Mr. Wells said the principal objections 
to the proposed bureau rates were the increase 
of 6 cents in the rate on frame dwellings with 
unapproved «roofs, 2 cents on frame dwellings 
with approved roofs, and 2 cents on brick 
(Continued on Page 61) 
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Folding Overhead Garage Doors 

Several of our customers have asked us to 
try to locate some garage doors which fold 
in the middle horizontally and, on account of 
being weighted, fold up and out of the way. 
Do you know of any concern who makes such 
a door?—INQuIRY No, 2,212. 

[This inquiry comes from a Connecticut 
reader. In response a list of the manufac- 
turers of garage doors has been supplied. Two 
of these are known to manufacture overhead 
garage doors, and it is thought that several 
of the others make doors of this description: 
Information is not at hand, however, regard- 
ing the method of folding. The inquiry is 
published with the hope that readers may have 
definite information along this line which they 
will supply for the benefit of this inquirer, 


whose name will be given on _ request.— 
Epitor. | 
System of Piece Pricing 
In the Sept. 29 issue of the AMERICAN 


LUMBERMAN we note that a former manager 
of a lumber company in Wisconsin answered 
your inquiry No. 2,205 saying that he had 
made a price list in which every piece of 
every kind of material carried in stock was 
priced by the piece. 

We are trying to work out a price book for 
ourselves on the same basis at the present 
time. Could you possibly get us a set of 
the sheets mentioned by this gentleman or 
put us in touch with him so that we could 
get the information ourselves? 

This would certainly be a big help to us 
in solving our own problems and we will 
greatly appreciate anything you can do for 
us in the matter.—INqQuiRy No. 2,205-B. 

[This inquiry comes from New Jersey. As 
requested, the name of the manager who pre- 
pared the price sheet as referred to in Inquiry 
No. 2,205-A has been given. In the original 
inquiry reference was made to “Hiatt’s Lum- 
ber Pricer” but the details regarding that book 
were not given. In this book the piece price 
of each of the common sizes carried in the 
yard of the various lengths is given. The 
book gives on each page the price per piece 
of common dimension at an indicated price 
per thousand. On the page for $75 a thou- 
sand, the price of a 1x8 or 2x4 will be 5 cents 
a lineal foot, 20 cents for a piece 4 feet long, 
30 cents for a piece 6 feet long, 40 cents for 
one 8 feet long etc. 

On the first page of this book the values 
are given at a dollar a thousand and on sub- 
sequent pages, beginning with $25 a thousand, 
the prices are shown up to $150 a thousand; 
then by steps of $5 a thousand from $150 to 
$200 a thousand. The plan is simple, easily 
understood, the type is large and the arrange- 
ment very handy. The size of the book is 
84x11 inches. For the convenience of yard 
men a looseleaf book of pocket size is pro- 
vided in which the dimensions and classifica- 
tions are printed. Into this price book the 
current prices are drawn off from the pricer. 
The large pricer and the small price book are 
supplied together at a combination price and 
the price book only is sold separately. The 
price of the pricer is $9 a copy and of the 
small book $1.75 each. 

This method of piece pricing is as a matter 
of fact only a means of conforming to the 
practice of piece pricing that applies in almost 
all branches of retail merchandising. The 
buyer who comes in to get a few 2x4s or 2x6s, 
or in fact any small quantity of lumber, com- 
monly knows how many pieces he wants and 
is more interested in the price per piece than 
the price per thousand. To have these prices 
all figured out in advance is a very great con- 
venience to the yard man and of course it 
avoids the opportunity to make and the likeli- 
hood of making errors in figuring and in mak- 
ing charges. It would seem to be an induce- 


ment to cash payment for small items also. 
It is believed that the matter of pricing is one 
of considerable interest to retailers and there- 
fote readers are invited to give their views 
and experiences further.—EbiTor. ] 


Handling Output of Small Mill 


Please send me your catalog of Books for 
Lumbermen. What I want is the best book 
or information on handling the output of a 
small circular sawmill cutting about 10,000 
feet a day. This mill cuts bill stuff 2x4, 2x6, 
2x8 and 2x10, all lengths, to be hauled away 
as cut. I am joint yard man for both seller 
and buyer.—INqQuIRY No. 2,213. 

[This inquiry comes from North Carolina. 
The catalog of Books for Lumbermen asked 
for has been sent. This contains descriptions 
and prices on many books that can not fail 
to be helpful to persons engaged in the vari- 
ous branches of the lumber industry. It may 
be inferred from the text of the letter that 
the inquirer expects to sell the lumber to local 
buyers, perhaps for local use. However, it 
would appear that if storage and air drying 
were practicable, the market might be ex- 
tended and therefore the realization increased. 
This would appear to be one of the cases 
where the wholesale lumberman could per- 








Kiln Drying in New Zealand 

I beg to inquire whether you can furnish 
me with any information regarding kilns for 
drying lumber. Kiln drying in New Zealand 
is practically unknown, so of course there jg 
nothing to be learned here on the matter, We 
would like a plant to dry about 2,000 feet at 
a time, but I have been told that the mogt 
economical does 20,000 each ten days. Kindly 
state whether this is so. I am wondering 
whether there is an electrical arrangement on 
the principle of freezers etc. that switch op 
and off according to temperature which could 
be applied to a kiln.—INquiry No. 2,210, 


. [This inquiry, as the text shows, comes 
from New Zealand. The inquiry has been for- 
warded to a number of concerns in the United 
States that specialize in dry kiln engineering, 
Kilns are of course made of various capacities, 


With respect to that part of the inquiry 
regarding electrical arrangement for switching 
on and off the temperature, the inquirer has 
been informed that in the AMERICAN LuMpgr- 
MAN of Dec. 3, 1927, page 46, appeared an 
article describing and illustrating an invention 
of that sort. His attention also has been 
called to two books, one entitled “Kiln Drying 
of Lumber,” by Koehler and Thelen, and one, 
“The Kiln Drying of Lumber,” by Tiemann, 


form a valuable service to the local producer 
at the same time making a profit for himself. 


—EpiTor. | 


described on page 17 of the AMERICAN Lum- 
BERMAN’S Catalog of books, a copy of which 


also has been forwarded.—EniTor. ] 
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Hon. Thad C. Pound, mem- 
ber of Congress from _ the 
eighth Wisconsin district has 
a project on foot whereby he 
hopes to induce the building of 
reservoirs by the Government 
upon the head waters of the 
various important rivers of the 
Northwest, by means of which 
the waters may be kept at a 
navigable stage the year 
around. 

* *# #*# 

Wausau, Wis., shipped 225 
carloads of lumber to market 
during the month of August. 

* * @ 

J. S. Moore is to build a 
planing mill near Judge Win- 
gate’s new sawmill in Orange, 
Tex. 

* * # 

Of the thirty-five sawmills on 
the line of the Wisconsin Cen- 
tral railroad north of Stevens 
Point, but a very few are in 
operation and those not very 
extensively. A scarcity of logs 
and money are the principal 
reasons. The country through 
which the Wisconsin Central 
railroad passes needs a shorter 
rail route to market. A project 
to construct a line from Port- 
age, Wis., to Freeport, IIL, is 
being agitated, and if carried 
out would give a much better 
outlet for the lumber made at 
Stevens Point and further 
north. It is also rumored that 


a short line is to be built from 
Oshkosh to connect with the 





Wisconsin Central near Me- 
nasha for the purpose of car- 
rying logs from the northern 
pineries to the Oshkosh mills. 
* * *# | 
Extensive forest fires have 
been raging recently sear | 
Pelican Lake, Lincoln County, | 
Wis., destroying valuable tim- 
ber. 


The Gualallala, Cal., mills | 
are turning out about 35,000 
fcet of lumber per day. An 
iron track railroad leads to 
their logging camp six miles 
off, and over it an ample stock 
of logs is secured. 

* *# # 

Lumbermen are offe ring 
from $16 to $20 a month for 
men for the woods in Michigan, 
and plenty of good men can 
be had at those prices. 


Sawmillers of Minneapolis, 
Minn., are now cutting 500 
carloads of pine railroad ties 
for the St. Vincent extension 
of the St. Paul & Pacific rail- 


road, 
* @« + 


The immense dam on the 
Chippewa River, built by the 
Mississippi River Logging 
Co., cost between $30,000 and 
$40,000; it will be used to store 
water during floods for use in 
low water periods, so as to 





get a more extended driving 
stage for logs, 





It is reported that 97,500,000 
feet of logs have been floated 
down the Black River, Wis, 
this year, and it is estimated 
that about 100,000,000 feet are 
hung up on the same stream. 

oe 


Advices from Topeka, Kan, 
state that the Atchison, To- 
peka & Santa Fe Railroad Co. 
will at once begin the construc- 
tion of a line to Denver from 
its present western terminus. 

oa oe 


Sawmill hands are much 
needed at Orange, Tex.; the 
sawmills there are now run- 
ning with crews half the usual 
strength. 


A fly wheel weighing 12 tons 
is being made for the Kirby- 
Carpenter Co.’s new mill at 
Menominee, Mich. 

* *# #*# 


On the Second Avenue rail- 
road in New York, a street 
car is being operated by com 
densed air in the place of 
steam or horse power. The 
experiment has resulted suc- 
cessfully enough, so far to 
warrant the railroad company 
in making the contract with 
the owners of the invention to 
stock its road with such cars. 
They claim they will then be 
able to carry passengers for 
about one-half the cost in- 
volved in the use of horses. 
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Southern Pine Bookings Again Make a High Mark 


Southern pine orders during the week ended Oct. 5 
averaged higher than those for any week since that ended 
April 13, with the single exception of that ended Sept. 14. 
The bookings were about 26 percent above cut, and as 
shipments were only 15 percent above the cut, files of 
unfilled orders showed a decided increase, of 2.7 percent. 
Shipments to date this year have been almost 10 percent 
above the production, so that mill stocks are quite low. 
A good part of recent business appears to have originated 
in the export markets, the principal takers being South 
America and the West Indies, but there have been con- 
siderable purchases by southern railroads. Eastern trade 
is still rather dull, the bulk of retail business coming from 
the middle West and South. Country yards are the best 
buyers, but restrict orders to actual needs, and there is 
promise that this hand-to-mouth trading will continue well 
into the fall. Boards and dimension continue the leading 
items, but orders now include a greater proportion of finish 
and such workings as flooring. Yard stocks are a little 
higher, but the list as a whole is about steady. 


Redwood Output Lower; Business Is Picking Up 


Production of redwood has averaged about 89 percent 
of normal since the first of the year, compared with about 
86 percent in the corresponding period of last year. Book- 
ings this year have averaged only 97 percent of the actual 
output, compared with 118 percent for the same period of 
last year. Production has slackened down a little. In 
view of this fact and the improving outlook, especially in 
industrial lines, accumulation of a surplus is improbable. 
Eastern business has been very good recently, and there 
has also been a heavy movement overseas, mostly to Aus- 
tralia. Demand in southern California continues to lag, 
but prospects are considered fair for fall trade, and the 
northern part of the State has been a good buyer. Files 
of unfilled orders are rather thin, but have recently been 
filled out somewhat. Prices remain firm. 


Southern Cypress Mills Find Difficulty in Shipping 


There has recently been a rather good demand for south- 
ern red cypress in consuming territory, but the mills do 
not appear to have reaped much benefit from it. Finish 
has been in special request, and there tends to be an in- 
crease in requirements of tank and silo stock. Farm de- 
mand is usually good after harvesting, and larger orders 
may be expected. The mills have good stocks, but rains 
in producing territory have been so continuous that it is 
difficult for them to get dry material to fill orders. Ship- 
ments have therefore been running behind bookings, but 
it is believed that good weather would greatly increase the 
movement. Many of the mills have been unable to log 
because tracks and equipment have suffered a good deal 
in recent storms. All quotations remain steady. 


Domestic Fir Sales Lighter; Export Movement Large 


Production on the West Coast is now quite active, the 
cut of 233 mills during the week ended Oct. 6 being 201,- 
686,000 feet, compared with an average of 191,049,000 feet 
for the year to date. Orders for the week fell 2.1 percent 
under production. Export and local divisions have kept 
their volume, but there have been declines in bookings 
from domestic cargo and rail markets. The Orient is a good 
buyer, and probably some foreign users have turned to 
fir because of scarcity of export items in pine that they 
formerly bought. On the Atlantic coast, trade is improv- 
ing, and a good fall business is expected, but heavy ship- 


ments there had threatened to cause price weakness, and 
the distributers will bring in less during the next month or 
so. There have been few concessions offered in that mar- 
ket, and it is believed that it has fully recovered its 
strength. The rail market has been sending in less busi- 
ness than it was expected to, and straight cars of certain 
items have been offered a little cheaper, but ordinary 
mixed cars are selling at as firm prices as ever. The’ 
volume moving to California shows little change, ship- 
ments balancing sales and prices being maintained. 


Inland Empire Stocks Depleted; Quotations Strong 


Inland Empire pines appear to be in very strong position. 
Stocks of the mills are quite low, and those of buyers are 
in the same condition. To date this year, mill shipments 
have exceeded the cut by about 15 percent, and last year’s 
shipments for the same period were only about 1 percent 
ahead of the cut. Assortments are more broken than they 
usually are so early in the season, and factory items are 
scarce, with many other items hard to secure. Fall rains 
have brought the drying season to an end, and the small- 
ness of kiln capacity: will practically limit the supply of 
dry material this winter to that now in pile. Production 
is a little higher than it was at this season last year, mills 
evidently wishing to round out their stocks as much as 
possible, but during summer it was quite low. Buyers 
have not been any too liberal with orders recently, but 
they will be more ready to pay advances as their stocks 
become depleted. Further mark-ups in prices are expected. 


California Pine Items Scarce; Prices Stiffening 


While orders for California pines have been running 
behind production recently, and bookings for the year to 
date are behind those of last year, in comparison with the 
cut, prospects appear to be quite favorable. Recent reports 
have shown very low stocks of uppers, with heavy files of 
unfilled orders for these grades, and all observers agree 
that there will be an unusually heavy call for box grades 
this fall, because of a large fruit crop. The mills have been 
cutting somewhat more actively, in an effort to round out 
assortments as they near the end of the producing season. 
Factory grades have been in good demand in the East 
and middle West, and are rather scarce. Quotations show 
a tendency to gain in strength. 


Domestic and Foreign Hardwood Markets Improving 


Trade in hardwoods continues its gradual improvement. 
Consumers are reported to be more generally in the market, 
placing orders cautiously for day to day needs, but such 
placements are probably a little more frequent. Sellers are 
holding prices quite firm, but buyers have not given up 
their search for soft spots, which are daily becoming less 
easy to find. Though quotations are far from buoyant, the 
situation is shaping up in a way that is encouraging to pro- 
ducers. A good sign is that foreign markets are being 
heard from after a period of rather dull trade, and advances 
above levels that prevailed during the summer are being 
paid. In the domestic market, automotive demand is good ; 
flooring stock is moving well, and millwork plants have 
been taking larger amounts. While furniture orders are 
small, their total is a little better. Low grades have been 
well taken care of. To date this year, shipments of both 
northern and southern species have been 7 percent above 
the cut. In the week ended Oct. 6, southern mills cut 20 
percent less than normal, and shipments and orders 
exceeded actual cut by 4 percent. Northern orders were 
low, but for several weeks had been far ahead of output. 


Lumber Statistics Appear on Page 55; Market Prices and Reports on Pages 81 to 85 
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The Transformation—Lum 


Depicts Human Interest Story 
Modernization 


The house which was the modernization subject of the film is located 


-on a farm about four miles from Elgin, lil. This farm recently was pur- 


chased by C. A. Rehm, secretary of the Atlas Educational Film Co., which 
produced the picture. The materials for the house were purchased from 
the Elgin lumber dealers as a group, each individual yard having had a 
part in supplying the materials which went into the house. 

M. R. Elliott, of the contracting firm of Elliott & Teschke, of Elgin, 
Ill., acted as job foreman. M. Berthelet was the director of the production 
for the film company and R. G. Kimbell, of the National Lumber Manu- 
facturers’ Association, acted as architectural adviser for the production as 
well as in the designing of the modernized house. 

Three of the four principal characters in the film were born on a farm. 
All of them, including the director, expressed extreme satisfaction in having 
taken part in such a worth-while production and voiced their enthusiasm 
over the importance of home modernization to individual happiness and 
community well-being. 

Mr. Rehm said the loan value of his property had been increased, as a 
result of the modernization, by considerably more than the cost of altera- 
tions. He is so enthusiastic about his modernized house that he plans to 
modernize all the buildings on the farm. 





Full of romance and drama, interspersed with comedy, the two-reel film, 
“The Transformation,” portrays a human interest story of home moderni- 
zation to farm men and women. The joint effort of the American Farm 
3ureau Federation and the National Lumber Manufacturers’ Association, 
this cinema presents a vivid lesson on the inter-relation of home surround- 
ings and human happiness. 

“The Transformation” is a story. It is a real, heart-throbbing, dramatic 
story. It is more than that; it is a story that combines entertainment with 
education. It depicts in thrilling fashion what a home—a modern, con- 
venient, livable home—means to the average American of this and future 
generations. It even goes beyond the home and points to the broader 
aspect of national well-being and its close dependence upon the home. 


The Davis Family 


The story is woven about the hopes and aspirations of a farmer’s family 
—Farmer Davis, his wife and their children, Sue and Dick. Their home, 
like many others in rural and urban districts, because of neglect, had 
degenerated into a sad state of decrepitude. It had no appeal externally 
or internally, particularly to the young folks, and on account of that 
condition threatened to tear asunder the home ties which the parents had 
nurtured and guarded for many years. 

There was real dissension in the household of Farmer Davis. Winsome 
Sue, blossoming into womanhood, felt a deep resentment towards the place 
her parents called home. It was a drab, ramshackle house lacking the 
taste and the simple conveniences that young girls love to attribute to their 
“dream home.” It was not a place to which she would be proud to invite 
her friends. She longed to get away, she wanted attractive surroundings. 
Even Dick, her mischievous brother, felt that to remain on the farm any 
longer would be to jeopardize his opportunities in the city. 

The story tells how Sue, in her youthful search for happiness, spent. her 
evenings away from her mother and father—in dance halls in the city. 
There was little about her rural home life to counteract the lure of the 
“bright lights.” The parlor in the home was bleak and uninviting. The 
approach to the farmstead was an eye-sore. Naturally, under these 










t This film already 
. has been booked by 
15 County Farm 
Bureaus in 9 
States from New 
‘Hampshire to 
California. 
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mibers Own Moving Picture 


ory| Woven About Theme of Home 
nonon the Farm 


conditions, the young girl lost interest in the farm and even in her 





, 1928 











cated parents, who, try as they may, could not influence her to remain at 

| bur. home. 

pes The Turning Point 

m 

had a The turning point in the happiness of the Davis household came, 
however, when young Dick announced his intention to leave for the 

Elgin, city. Without the boy’s help, it would be impossible for his father to 

iction run the farm. It was a question either of keeping the children at home 

Tamu or else disposing of the place. Consequently, after a family consulta- 

On as tion it was decided to sell the farm. But here again the family encoun- 
tered a real-obstacle. No one wanted the farm. Its dilapidated 

farm. buildings, the ramshackle house, the old wire fence and the general 

aving run-down-at-the-heels appearance actually discouraged prospective 
siasm purchasers. They saw in the place merely some land, disfigured by 
> and a few old buildings badly in need of repair. 

Once again the family had to get together and decide what should 
as a be done. They were almost beyond hope that anything could be done. 
ltera- But finally they struck upon the happy thought that perhaps if the 
ns to buildings were renovated, both inside and out, and the place dressed up 

generally, they could find.a purchaser at a satisfactory price. After 

much consultation the family unanimously agreed to modernize their 

home. The children, who almost entirely had lost interest in their 
film, birthplace, decided to remain long enough to help their parents make 
wea the best of what they thought was a profitless task. 

an There was much reading of plan books, publications on farm build- 

cand. ings and building advice contained in magazines and periodicals. Finally 
they addressed an inquiry to the American Farm Bureau Federation for 

: help on how the old place could be made attractive. The response was 
matic , 2 ; 

with encouraging. They received a booklet “Transformation of Old Houses 

pues Into New Homes,” issued by the National Lumber Manufacturers’ 

out Association, in which they found suggestions of what could be done 
adie to modernize a home almost exactly like theirs. 

“ Farmer Davis, armed with plans and specifications, is seen going to 
his retail lumberman and talking over his problem with him. He learns, 
perhaps for the first time in his farm career, the merits of quality 

, lumber. The retail lumberman explains to the farmer what American 
amily standard lumber is and what trade-marks and grade-marks mean and 

— how through the purchase of standard lumber the builder can assure 

had himself of serviceable, durable material. 

pr Davis drives his truck to the lumber yard and hauls back several 

that loads of American standard lumber with which he proposes to renew 

| had the old home. An old carpenter is engaged. Farmer Davis actually 
does a great deal of the work and Dick becomes an enthusiastic helper. 
wre Even Sue and Mother Davis get out and assist wherever they can in 

o hurrying the job along. 

their The Great Transformation 

aie Days elapse. The unpainted, weather-beaten siding of the old house 

oo is covered with a new coat of siding; the unsightly porch is replaced by 

; an attractive verandah; the roof is reshingled; dormers are inserted, 

+ her and the entire house is painted. It is converted into a beautiful colonial 

city. home. The interior also is renovated to conform to modern ideas of 

. the comfort and convenience. The old plaster-cracked parlor, to which 

The Sue was loath to invite any of her friends, is given a distinctly artistic 

these touch by its attractive wood paneled walls and built-in bookcases. The 
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old kitchen is turned into a modern workshop 
for the housewife; the bedrooms are refinished 
to conform with the beauty of the exterior. 
A rambling wood fence is built which pro- 
vides an attractive frame for the new picture 
the transformed house now presents to the 
eye. 

Finally the job is completed. The Davis 
family is justly proud of its modernized home. 
There is a house-warming to which the neigh- 
bors are invited. The parents are overjoyed; 
Sue is thrilled. The entire family takes a new 
lease on life. The young folks forsake the 
dance halls of the city for their own parlor, 
floored anew in hardwood. Their dissatisfac- 
tion turns to supreme pride and happiness. 

So deeply engrossed is the Davis household 
in the transformation that it forgets the pur- 
pose for which it set about remodeling the 
house. No one entertains a thought of selling. 
Purchasers are turned away. The house thar 
nobody wanted is converted into the home 
that nobody wants to leave. 

Both Sue and Dick find new interest in 
life on the farm. Sue turns from her city 
admirer to Joe, the county agent, who as- 
sisted the family greatly in the job of moderni- 
zation. It is presumed they “lived happily 
ever after.” 


How It Was Done 


R. G. Kimbell, architectural adviser for the 
National Lumber Manufacturers’ Association, 
tells how the problems in modernizing this old 
house were solved, and points out that an 
old home may be transformed into a thing of 
beauty at a cost that would cover ordinary 
repairs on the house. “It is essential in any 
successful modernization operation,” says Mr. 
Kimbell, “that as much as possible of the 
existing structure be preserved and utilized. 
This frequently makes it extremely difficult 
to achieve a satisfactory architectural result 
because of the mass and shape of the existing 
structure. 

“It was exactly this sort of problem that 
the Rehm farm house, the modernization sub- 
ject of the film, ‘The Transformation,’ pre- 
sented. The roof of the central portion of 
the building had a very flat slope, quite in 
contrast to the rather normal slope of the two 
wings which were attached. The upstairs 
rooms had rather low ceilings and each room 
was provided with only one window. In order 
to give more light and ventilation into those 
rooms, it was obvious that the only method 
of accomplishing it would be through the 
medium of dormers placed at the junction of 
the walls and eaves. To do this in an attrac- 
tive manner was extremely difficult because 
of the relatively flat roof. 

“While the mere improvement of a build- 
ing from an architectural standpoint is a de- 
sirable thing and would undoubtedly enhance 
its value, nevertheless, it is not logical that 
in the average modernizing job the owner 
could be persuaded to go to the expense of 
raising a roof or changing its pitch if there 
were any possible way by which it could be 
avoided. It was necessary, therefore, to treat 
the building as it stood. Probably ten or 
fifteen preliminary sketches of possible 
schemes of modernizing this particular house 
were developed before a satisfactory one was 
decided upon. Very charming and attractive 
results were represented by some of those 
schemes but each had a flaw. Some part of 
it involved a structural change which should 
be avoided or necessitated the expenditure of 
money which would hardly be justified. The 
picture of the old house contrasted with the 
new illustrates how simple and natural a solu- 
tion of the problem came from these studies. 
A small independent dormer, without elab- 
orate ornamentation, combined with the al- 
tered appearance given the mass of the build- 
ing by cutting off the old eaves and changing 
them from mere carpentry to a true artistic 
relationship with the balance of the building, 
produced the pleasing appearance shown in 
the picture. By using a door instead of a 


window, not only additional light and ventila- 
tion were given to the upstairs bedroom, but 
access to the roof of the new portion was 
provided. 


Changes in Effects Not Enough 

“Mere changes in architectural effects are 
not enough to persuade the average house- 
holder to improve the appearance of his build- 
ing unless those changes are coincident with 
the expanding of the building for the in- 
creased comfort and convenience. Certain por- 
tions of a building have been preempted for 
years for certain purposes. If rooms are 
to be added to the exterior they must have 
some relationship to the use to which the bal- 
ance of the structure is put. In making those 
additions, however, the effect on the appear- 
ance of the exterior of the house is also a 
serious consideration. About the only type of 
building in which rooms can be attached here 
and there without much thought of what ef- 
fect their location will have on the optic nerves 
of the beholder is the rather meaningless 
cubistic system of architecture imported from 
the Mediterranean shores of which one secs 
so much in some of the recent real estate 
developments in southern portions of our coun- 


“The location of the Rehm farm house was 





west end of the house was carried across the 
top of the west porch end. There are no 
heavy, cumbersome, disproportionate masses in 
the porch, particularly when it is contrasted 
with the balance of the building. 


A Real Entrance 


“How bften one encounters buildings jg 
which the main entrance to the house is just 
a doorway. Sometimes it is even forbidding 
in the impression it gives. A little carefyj 
attention given to its design and the frame 
in which it is set can transform it into g 
thing of beauty. An entrance should refle¢ 
the spirit of the occupants of the house toward 
the visitors it welcomes. The simple yet yp- 
deniably neat entrance door surmounted at 
the top by the well balanced panel with the 
side pilasters, finished off with two very at. 
tractive urns, demonstrates how easy it is to 
make something beautiful at no more cost 
and with no more materials. 

“The growth of the dining porch from the 
corner of the building is a logical extension 
and certainly does not give one the feeling 
that it was merely tacked on. The delightful 
balustrade continuing out from the panel sur- 
mounting the entrance tops off the porch and 
is the primary factor which changes this from 
just a porch to something that immediately 





Manufacturers’ Association. 


numbering 1,500,000 in all. 





Twenty-five prints of the film, “The Transformation,” are in the 
possession of the American Farm Bureau Federation for showing 
among its members through county agents. 
have been retained by the National Lumber Manufacturers’ Associa- 
tion for distribution to and showing by retail lumbermen and through 
the district offices of the association. 

At each showing of the film, announcement will be made of the 
“Ideal Farm Home Contest,” open only to farm men and women, for 
the best ideas of what a farm home should be. Prizes totaling $2,500 
in value are offered in the form of orders for lumber. 
competition are available also upon request-to the National Lumber 


The American Farm Bureau Federation plans to have 5,000 presen- 
tations of the picture and it is estimated it will be seen by audiences 


Six copies of the film 


Details of the 





an ideal spot so far as the outlook was con- 
cerned. On a rather high knoll set well back 
from the heavy traffic highway, miles of the 
surrounding country could be seen from almost 
any spot outside the building. The occupants 
in the house were unable to take advantage 
of this wonderful view until the open porch 
off the living room was provided and the 
dining porch with its broad expanse of win- 
dow openings was placed in the southeast 
corner where it can be entered from both 
the entrance hall, the living room and the 
kitchen. 


The Porch 


“In building a porch it may be either a 
mere appendage to the building (very ob- 
viously tacked on to the outside of the exist- 
ing structure characteristic of thousands of 
porches one sees throughout the country every 
day) or it may be so designed as to add to 
the mass of the building as a whole and be 
an integral part thereof. How well this can 
be accomplished is demonstrated in the manner 
in which the open porch was added to the 
living room as shown in the pictures taken 
of the southwest cornet of the house. The 
relatively low roof line made a long flowing 
sweep of the eaves desirable, but any appear- 
ance of weight or massiveness had to be 
avoided. The thin mold used at the extreme 
projection of the porch, coupled with the slen- 
der, carefully proportioned columns, offset it 
in a delightful manner with the scale of the 
balance of the building. One of the incidental 
features contributing to the attractive assembly 
was the manner in which the siding at the 





gives those who see it a pleasurable reaction 
toward the house as a whole. 


An Addition That Belongs 


“How many times one sees those awkward, 
shed roof and box-like extensions fastened on 
to the end or side of a building when a 
housewife has discovered the matked conve- 
nience that a little breakfast room offers. 
breakfast room added to the Rehm farm house 
certainly gives no appearance of not being a 
part of the main building. The main east 
corner of the kitchen was extended and, as 
the full width of the kitchen was unnecessary 
for breakfast room purposes, a porch was left 
open for use as a rear entry landing. The 
rather unusual vertical panels above the small 
mullioned windows at the kitchen end of the 
building are a treatment which gives relief 
from any possibility of monotony in exterior 
wall surfaces, but is still sufficiently reserved 
in character as not to detract from the beauty 
of the building as a whole. Instead of using 
a straight mullioned window or a window with 
a pronounced bay in the wall of the breakfast 
room there was used instead a frame which 
had*a very slight projection. This changed 
what otherwise would have been a very of- 
dinary wall into what is really an architec- 
tural gem. 


What the Shutters Did 


“Only those who saw the completed house 
just before the shutters were put in place 
can appreciate the marked difference they made 
in its appearance. There are types of archi- 
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tecture to which blinds are as essential to 
complete their exterior appearance as are the 
ornaments and trimmings — which make a 
woman’s costume a gown instead of merely 
a dress. 

“The Rehm farm house was an extremely 
old building, structurally substantial, but for 
many years prior to its purchase by Mr. Rehm 
it had remained unpainted. It was obvious 
that for a building which should be suitable 
for use for many years to come merely 


repainting of the outside would not be suffi- 
cient. Consequently we decided to overcoat 
the house with new siding. The old siding 
was left in place as we did not wish to waste 
it. Vertical furring strips were placed over it 
and the new siding nailed to these strips. As 
a result the farm house has all of its old 
characteristics of warmth and comfort plus 
the added insulation benefits of the air spaces 
between the furring strips and the thickness 
of the new siding adds an appreciable in- 


crease to the insulation value of the exterior 
walls of the house. 

“I would like to place particular emphasis 
on the fact that this house was modernized 
and in the process of modernization was trans- 
formed from an old, ugly structure into a 
thing of real beauty, architecturally good in 
all respects and at no more expense than 
would have been incurred in merely repairing 
it, leaving nothing afterward but an ordinary 
house, drably commonplace in appearance.” 


Quick Results From Publicity Campaign 


National Advertising Stresses Service Rendered By TX Staff 


Wasuincton, D. C., Oct. 8—The national 
consumer advertising of the National Lumber 
Manufacturers’ Association saw the light in the 
Saturday Evening Post under date of Oct. 6. 
This issue was distributed all over the country 
on Thursday, Oct. 4. 

Inquiries began to arrive at headquarters on 
Friday morning, Oct. 5, and, as was hoped 
would be the case, they are apparently 100 
percent from big executives, managers etc. 
whom the National association is seeking to 
interest in the services which the one hundred 
lumber consultants and others connected with 
the trade extension drive are prepared to 
render. 

The fall farm advertising appeared in the 
Oct. 1 issues of various farm monthlies and 
in the case of weekly and semi-monthly publi- 
cations in the issue nearest Oct. 1. 

Inquiries by the hundreds are pouring in 
from farmers asking for the revised edition 
of the “Use of Lumber on the Farm” and for 
information concerning the home planning con- 
test staged by the American Farm Bureau 
Federation, the prizes for which will be paid 
in lumber instead of cash, a novelty in con- 
tests of this sort. 

The new copy that the National association 
has been using in the industrial and technical 
press in its advertising is drawing very well. 
A great many more inquiries are coming in 
than formerly as a result of advertising seen 
in this type of publication. 

Announcements, so far mostly of a news na- 
ture and through letters, concerning the new 
film, “The Transformation,” and the home 
contest have resulted in a remarkable show of 
interest in these two projects. Headquarters 
is receiving a flood of correspondence in re- 
gard to the assistance retailers propose to give 
in obtaining runs of this film in their counties, 
about how retailers can obtain non-farm show- 
ings—in cities, towns etc. and requesting fur- 
ther particulars concerning the home contest. 
Virtually all secretaries of retail associations, 
including the national, are relaying data about 
the contest to individuals. Some secretaries 
are already asking whether headquarters can 
supply the announcement leaflet regarding the 
contest to individual retailers for use as “stuf- 
fers.” To date they have requested more than 
10,000 copies of the announcement leaflet for 
distribution as handbills. 

This week an impressive two-color broadside 
goes out to 20,000 retailers. It is designed 
as a follow-up of the advertising which is 
going on currently in the lumber trade press. 
Enclosed with it is copy of the little leaflet 
“The Lumber Consultants,” which is offered 
free in quantities for their own mailing lists 
to big buyers whose business is of such mag- 
nitude that they should be actively interested 
in the expert service the TX organization and 
regional associations are prepared to render. 
_By the end of the week the National asso- 
ciation will have ready proofs and mats of 
six pieces of suggested advertising copy for 
free distribution to retailers who wish to take 


advantage through local advertising of the op- 
portunity that presumably is being created by 
the wide national advertising campaign now 
under way. While headquarters has not pressed 
this feature very hard to date, it will be glad 
to supply these proofs and mats to all re- 
tailers who desire them. The reason this fea- 





Supporting TX Program 


Wilson Compton, secretary- 
manager of the National Lumber 
Manufacturers’ Association, an- 
nounces that the most widely 
diversified group of lumber and 
wood using industries which has 
ever been assembled in organized 
financial support of a unified pro- 
gram of trade extension, research, 
advertising and publicity will 
participate in the National Lum- 
ber Trade Extension Campaign 
during the calendar year 1929. 


| In his report to the National 
TX committee Mr. Compton re- 
ported the completion of arrange- 
ments which assure the active 
participation of the following 
groups, in addition to the timber 
owners, loggers and lumber 
manufacturers: 


Lumber wholesalers, wood box 
and crate manufacturers, wood 
preservers, maple flooring manu- 
facturers, wood furniture manu- 
facturers, sash, door and trim 
manufacturers, shaft and handle 
manufacturers. 


These groups, it will be noted, 
are formally and financially sup- 
porting the program. While 
large numbers of retailers are co- 
operating actively, as a group 
they are running an advertising 
campaign of their own. 











ture has not been pushed is found in the fact 
that the farm advertising campaign is not con- 
centrated on house building, but has for its 
keynote the consultants’ services and therefore 
may not appeal to the retailer as having the 
same sort of local advertising pull as a more 
general advertising campaign. 


Lumber Consumption in Industry Growing 


Retail lumber sales showed some advance 
during August, according to the National Lum- 
ber Survey for Oct. 1, published by the Na- 
tional Lumber Manufacturers’ Association. 

Wood consuming industry demand is on the 
uptrend, with the automobile industry still a 
heavy buyer, furniture interests coming into 
the market more actively in some centers and 
flooring prices generally stronger, says the 
Survey. Box demand is steady. Container 
demand for the coming citrus fruit harvest 
and the grape and vegetable output in Cali- 
fornia, all unusually large; is taxing the ca- 
pacity of western box plants. 

Softwood lumber production is reported as 
“heavier than in July in all producing re- 
gions, responding to increased demand from 
consuming centers, especially from the central 
States.” Hardwood production, as far as re- 
ported, also increased by 9.6 percent over the 
preceding month. 

Price trends for softwoods, judging from a 
dozen representative items, continued upward, 
nearly all items showing an increase. A slight 
decrease in the hardwood price index is noted. 

. + 2 
Raps Anti-Wood Car Propaganda 

Following the investigation which showed 
there was no truth in the story that a new 
ruling adopted by the American Railway As- 
sociation would soon abolish wooden freight 
cars, Wilson Compton, secretary-manager of 
the National Lumber Manufacturers’ Associ- 
ation, wrote to R. H. Aishton,- president of the 
association, inquiring whether the railroad 
body wished to issue a formal denial. In 
reply Mr. Aishton wrote: 

I have your letter of the 8th instant, which 
has been forwarded to me at New York, in 
which you call attention to a press article 
regarding the abolishment of wooden freight 
car construction by Jan. 1, 1934. 

The whole tenor of this article was*so silly 
that I do not think it advisable to dignify 
it by making any statement whatever con- 
cerning the matter. It fallx of its own 
weight. I haven’t the remotest idea as to 
where the propaganda originated. Possibly 
some of the people interested in equipment 
stocks may have had a hand in it. They are 
the only people I could figure out who could 
hope to benefit by such publicity. We shall 
pay no attention to it. 

* = 6 


New Home a Trade Extension Product 


A handsome new colonial home has been 
built for Judge David B. Samuel in Shreve- 
port, La. It is entirely of trade-marked and 
grade-marked lumber. Neither Judge Samuel 
nor his architect was familiar with this type 
of lumber until visited last spring by a TX 
field representative. Writing to W. H. Scales, 
manager of the Dallas office, Judge Samuel 
said: 

During the buiding of my new residence in 
this city, I was very much impressed with 
the manner in which the dimension lumber 


(Concluded on page 71) 
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New Device Tests Lum- 
ber Moisture Content 


[By E. E. Hayes] 

“The retailers want to know what they are 
going to get in moisture content,” said James F. 
Goodman, representing the Southwestern Lum- 
bermen’s Association at the Seventh General 
Lumber Conference at Washington, D. C., 
which was in session early in May. The manu- 
facturers’ representatives were ready and 
willing to meet the retailer demand, but suf- 
ficent data were not available to enable the 
committee to write a moisture content specifi- 
cation into the American Lumber Standards. On 
November 1 the Central Committee on Lum- 
ber Standards will meet, and one of the things 
on the program is the writing in of this much 
discussed moisture content specification. 

Just how will this affect the lumber manu- 
facturer who has no facilities for determining 
to his own satisfaction the true moisture con- 
tent of lumber he is shipping? And how shall 
any shipper know that every piece he offers is 
within the specification covered by the cus- 
tomer’s order? By making a moisture deter- 
mination of several pieces and assuming that 
it is truly representative of the stock covered 
by the shipment? This is, so far, the only 
known method. But how about the orphans, 
the few scattering pieces that for some un- 
known reason have failed to respond fully to 
































Straight black lines on the above items, traced 
by Heppenstall device, mark excess moisture 
at points indicated 





the seasoning treat- 
ment? They have the 
same general appear- 


ance as the rest of the 
stock and it is almost 
impossible to locate and 
cull them out. They may 
be very few in number 
but sufficient to smirch 
the character of the 
faultless stock. Lumber 
on the job is judged by 
the company it keeps. 
A particular flooring 
job can be ruined by a member that shrinks 
after the floor is laid. A door can be spoiled 
by an under-seasoned rail. A precision made 
built-in may be rendered unsightly by a panel 
that warps after the job is completed. It is 
impracticable for a mill to make a moisture 
determination covering each individual piece in 
a shipment. The expense would be prohibitive. 
The same fact holds good for the man on 
the receiving end of the transaction. Judging 
the dryness of lumber by weight is unreliable 
for the reason that lumber of a single species 
varies in weight according to its density. What 
then, is the shipper going to do? How is he 
going to make sure that he is shipping to his 
customer exactly what he has contracted to 
furnish? 


A Device That Does the Work 


T. E. Heppenstall, electrical shop foreman 
of the Long-Bell Lumber Co., Longview, 
Wash., has just perfected a device that will 
do this very thing electrically and automatic- 
ally. This really sounds unbelievable, but a 
series of exhaustive tests covering a period 
of some months has proved beyond a doubt 
that the Heppenstall device is practical, and 
obtains reliable moisture content information 
on each piece of lumber at a cost that is truly 
insignificant. This device is attached directly 
behind a machine in the planing mill and as 
the lumber passes out of the machine two 
pressure-fingers rest upon the boards. When- 
ever a board appears that is above the mois- 
ture content at which the device is adjusted a 
marking attachment lowers and makes a chalk- 
mark along the full length where the excess 
moisture appears. The grader, noting the 
chalk-mark, may then cull out the piece as 
being unsuitable to apply on the order. When 
pieces of proper moisture content are passing 
through the machine the marking finger re- 
mains out of contact. One of these devices 
attached behind each machine in a planing mill 
working clear stock will make sure that not 
a piece of lumber above the proper moisture 
determination gets to the cars or dressed lum- 
ber storage sheds. 

After Mr. Heppenstall had perfected this 
device he happened to think that the man who 
bought lumber on a moisture content specifica- 
tion or the man who checked clear stock into 
the woodworking plant for working to pat- 
tern would welcome an inexpensive method 
that would enable him to prevent “orphans” 
getting in and spoiling otherwise perfect work- 
manship, so he built a second device consisting 
of a grip, or handle, in which was set a small 
incandescent light. Two prongs, or needles, 
are attached to this handle and when these 
prongs are pressed into a board a light will 
register in the handle if the moisture content 
of the board is above the percentage at which 
the device is adjusted. The checker can then 
discard such pieces as being unsuitable for 
working on the particular order requiring lum- 
ber of low moisture content. 

Still a third variation in this new method 

















Moisture content detector attached to high-speed surfacing machine 


of ferreting out the unfit consists of two discs 
attached to a box containing an incandescent 
light bulb. This device suspended directly 
above the lumber assorting table where kiln- 
dried lumber is marked to grade, spots the 
under-seasoned stock by flashing the light at 
the exact time any underseasoned piece comes 
in contact with the two discs. The grader 
seeing the light flash then marks out the unfit 
pieces to be returned to the dry kilns. All of 
the three Heppenstall devices work from or- 
dinary light sockets. 


Allow Complete Check of Dry Kiln Stock 


This series of devices allow a complete 
check on kiln dried stock, first, as it is graded 
out after leaving the dry kilns and before 

















Testing moisture content of door stock before 
shipment 


going to the planing mill for surfacing; second, 
as it is surfaced and before going to the cars 
for shipment; and, third, at the car door be- 
fore shipment. And the customer may use the 
same device to check in his shipment and as- 
sure himself that he is getting what he paid 
for. 

In the last three years Mr. Heppenstall has 
developed several notable inventions that pro- 
mote economy and efficiency in lumber manu- 
facture. His electrically operated unstacker 
proved an invention of real value, his device 
for automatically determining the moisture 
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content of lumber in the kilns while in process 
of drying won for him first prize in the Na- 
tional Lumber Manufacturers’ Association con- 
test for the best development toward the pre- 
vention of waste and toward the increase in 
utilization of wood, this award having been 
announced just recently. Those who have seen 
the new device working are convinced that it 
will far outreach in importance his other in- 
ventions, especially smce the lumber industry 
has developed to a high quality plane where 
it intends to deliver to the customer a product 
that is right to the very minutest detail. 
Guaranteed specified moisture content at the 
time of loading in cars! That’s the next big 
thing on the program of one of America’s great 
industries. And America’s youth in the vigor 
of its inventiveness steps to the fore with the 
tool that will make such a program possible. 





.Woman Made Company President 


Sr, Louis, Mo., Oct. 8—Mrs. Byrd R. Ball, 
widow of Hal C. Ball, president of the George 
W. Miles Timber & Lumber Co. and of the 
Ball Lumber Co., has been made president of 
those companies. Mrs. Ball will not be ac- 
tive in the management of these companies but 
this will be left to J. T. Kane, who has been 
made vice president, and H. O. Brinkmeyer, 
who has been elected secretary-treasurer. Mr. 
Kane will have charge of purchases and sales. 
He has been with the company 10 years, and 
previously was with the Robert Kamm Lum- 
ber Co. Mr. Brinkmeyer has been with the 
company for 11 years, and will have charge 
of ‘accounting. H. J. Long will continue as 
manager of the Ball Lumber Co., a retail 
company. The George W. Miles Timber & 
Lumber Co is a wholesaler. 


An Association Is a Practical Teacher 


Says the Elder, and Should Aim at Constructive Action 


“All the same,” said the dealer from two 
towns away as he sat in the Elder’s office look- 
ing as sad as a bird dog, “I wish there was 
some kind of a thermometer to tell when a 
competitor is being honest.” 

“Yeah?” inquired the Elder politely. 

“Yeah. I don’t like to misjudge a man, and 
if I could be sure he was meaning to “be 
straight——” 

“*S-no use,” said the Elder. “You keep 
talking about different things. Being straight 
and meaning to be straight are like Mike and 
Ike. They look alike, but they’re two separate 
critters, each with his own bacterial count. 
Until you savvy that fact you're all tangled up 
like a bass line in an old stump.” 

“But everybody knows the difference between 
square and crooked dealing,” said the visitor. 

“Do they?” asked the Elder. “Then what’s 
all the shootin’ for? Of course we all have 
some rules of thumb that do for rough, com- 
mon jobs. About the best way of plumbing 
the depth to which the golden rule has sunk 
into a man is one that can’t be worked often; 
but it’s a hot pussy cat when it can. Just buy 
his lumber yard and then work out the inven- 
tory with him! As a revealer of past, present 
and future it’s got a Hindoo crystal gazer 
gagged and locked in a trunk. 

“But about this idea that everybody knows 
the difference between straight and crooked 
dealing: Much as I hate to disagree, I must 
enter a motion of appeal from the decision. 
We all think we know the difference, of course. 
We can always agree in ribbing up a code of 
ethics for public consumption. I believe in 
codes, and I’ve got a sockful of them; and 
every time I read them over I swell with hon- 
est pride. In that tender and solemn mood I 


Good Residences Using 
Quality Lumber 


New Orzeans, La., Oct. 8—“I have seen 
this summer much more building of good res- 
idences than I expected after reading recent 
building reports,” says J. F. Carter, field rep- 
resentative for the Southern Pine Association, 
who has been motoring for seven weeks in 
eastern Pennsylvania, New Jersey, Maryland, 
the northern strip of Virginia, across the Lin- 
coln Highway through central and western 
Pennsylvania and in parts of Ohio. He re- 
marks that the quantity is far beyond what 
he had expected, and the quality of the houses 
is also higher than his expectations. In towns 
and centers which are recognized as locations 
of country places and estates, Mr. Carter no- 
ticed the greatest amount of building, these 
residences costing from $30,000 upward, and 
as a rule of English type, with lumber frames. 

Mr. Carter says that the types are the most 
modern. The sheathing is placed diagonally 
in as much as three-quarters of the several 
thousand houses he saw, though in Philadelphia 
subdivisions the sheathing is almost entirely 
horizontal, forms from concrete basements be- 
ing re-used as sheathing. In the better classes 
of houses a reasonably good quality of lum- 
ber is used, but the lower-salaried man who 
buys a house on some long-payment plan usu- 
ally gets poor material. “The only reason 
people are not using better qualities of lumber 
is that there are not enough lumber field men 
to get the story to them,” said Mr. Carter. 

Four weeks was spent by Mr. Carter talk- 
ing to more than fifty purchasing agents and 
engineers of the anthracite coal district of 
Pennsylvania about grades wanted for mine 


mentally endow a flock of scholarships so 
every young preacher can take a post-graduate 
course in lumber ethics. But the memory of 
things done by certain assemblies, after unani- 
mously adopting their codes, rises up; and the 
scholarship idea begins to look all wet. 

“In my younger days and for my sins, 
which must have been awful, I got to be sec- 
retary of an association. For years when any- 
body tapped me on the shoulder I’d jump four 
feet in the air and say ‘No spik English’ be- 
fore I had time to think. This outfit, which 
has since gone to its reward, was kind of a 
cross between a traffic accident and a coal-oil 
circuit vaudeville. The announced purpose was 
grand and virtuous; and you’d of thought to 
hear us, before we shut the doors, that we 
were the mother lodge of both the Gideons 
and the Parent-Teacher Association. 


“But some earnest brother always moved an 
executive session. That’s where the secretary 
began to suffer; and the State’s attorney began 
to order another batch of indictment blanks 
from the public printer. For the earnest 
brother would rise and make him a speech 
that knocked the code of ethics into something 
for the undertaker to unscramble. Ten times 
out of seven the earnest brother wouldn’t real- 
ize he was committing chiropractic on all the 
square principles ever ethicked. While the dear 
little boy scout was doing what he thought 
was his daily good deed, the secretary was 
planning quiet ways of getting into Mexico 
head of the officers. 


“Of course heroic secretaries don’t run, 


When the bull-voiced executive-sessionist pro- 
claims that it is time to do something about 
the collective dirt committed against the inno- 
cent industry, by hek, this devoted hireling be- 


timbers. Mr. Carter will make a full report 
on the reasons why southern pine, especially 
longleaf, must find greatest favor where 
thought is given to quality rather than to 
price. He will also indicate the grades which 
should be used in shaft guides, shaft timbers, 
trestles to breakers and the breakers, and will 
discuss official grades against the unofficial, 
also grade-marking. In his preliminary report 
Mr. Carter points out there where wood con- 
struction is continued,.or where wood is used 
for replacement in old breakers, southern pine 
is recognized as the outstanding commercial 
species which will stand the gaff. 


Buying Lumber on Certified Grade Basis 


“Most people. build only once in a lifetime. 
They may have dreamed and planned and 
saved for years, and given great care and 
thought to the plan and general appearance,” 
says W. H. O’Brien, field engineer of the 
Southern Pine Association, “but it does seem 
strange that so little thought has been given 
the very backbone upon which all the other 
items depend, the framework of the building.” 
Definite assurance that the skeleton work will 
give good service requires that framing ma- 
terial be specifically called for, Mr. O’Brien 
further states. This has been made possible 
by the placing of a grade-mark and trade- 
mark on each piece of lumber. He quotes Hal 
Stonebraker, an architect in Kansas City, Mo., 
specializing in homes, who says that specify- 
ing grade-marked and trade-marked lumber 
is “like stepping out of the dark ages.” Such 
specification has resulted in securing a more 
uniform and a better manufactured product. 
Above all, it has created confidence that the 
lumber is satisfactory, and Mr. Stonebraker’s 
comments reflect the attitude of other Kansas 
City architects. 





gins a tactful insinua- 
tion of the fact that do- 
ing something, by hek, 
is a short cut to col- 
lecting a sad bust on 
the ear. 

“Many a man who 
thinks he knows straight 
from crooked can’t see an association is 
worth the ticket it rides on unless it shoves 
up prices and cuts out competition by direct 
and more or less illegal action. It’s been a 
long, long trail the secretary has had to un- 
wind in teaching his flock that the first duty 
of an association is to cut out the very meth- 
ods this minority wants to use. Collective 
action to improve service, plug leaks and put 
competition on a fair basis is one thing. Col- 
lective action to make real competition and 
real service impossible is another. No, sir. A 
lot of us need help in telling a square from 
a crooked shot, especially since modern equip- 
ment and methods have put so much power 
into our hands. To say nothing of its flock 
of other offerings, the association is a prac- 
tical little school teacher in both the lower and 
the higher reaches of honest commerce. If it 
foozles there, better shove it into the trunk 
along with the Hindoo.” 

“I always kind of took it for granted,” said 
the visitor, “that an association was something 
to give the boys an annual chance to make 
whoopee. I begin to see it might have other 
uses.” _ 

“Hooray,” said the Elder. “You’re coming 
on. Any day now, I expect to hear you've 
made the discovery that major leagues do other 
things than letting star outfielders autograph 
baseballs for little boys.” 
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Round About in Hoosier Towns and Cities 


Popular Portable Farm Buildings Aid in the Marketing of Corn—A 
V eteran Looks to the Future of His 


Richmond, Ind., located almost on the 
Hoosier-Buckeye line, is a handsome city of 
some 30,000 people with a pretty good line 
of industries. Some well-known kitchen 
cabinets are fabricated there, as are a good 
many other articles, Most of the factories 
were jogging long at a fine rate, local labor 
was pretty well employed and building was 
receiving a reasonable amount of attention 
from the populace. New subdivisions were 
being opened, and new houses were being 
erected by the owners upon these lots. 

George Tarkleson, of the Richmond Lum- 
ber Co., said that house building this year 
is falling a little behind last year’s record, 
for the probable reason that the city has 
temporarily caught up with its most press- 
ing need for new houses. This, of course, 
can change very quickly; for it often hap- 
pens that a city that thinks it needs no 
new houses finds as a result of a little 
spurt in industry or the playing out of old 
dwellings that it could use considerable 
new shelter all at once. The big upward 
jumps, as well as the deep downward dips 
of the building line on the business chart, 
usually come in those cities where the in- 
dustries are subject to sharp changes. In 
a city like Richmond, where the industries 
work along steadily year after year with- 
out notable variations, building holds a 
rather even level. There isn’t the tempta- 
tion to establish new yards when booms 
are swelling, only to find the place over- 
yarded when demand subsides to normal. 


A Building and Loan City 


This company is one of the line of Peter 
Kuntz Associate Lumbermen; one of the 
powerful organizations in this area of the 
country. This is a building and loan town, 
and few second mortgages are taken either 
by lumbermen or by other agencies. “Sec- 
ond-mortgage financing,” Mr. Tarkleson re- 
marked, “makes a heavy burden for the 











owner and is seldom justified unless he has 
unusual earning capacity.” 

Thomas Tarkleson, vice president and 
manager, was away at the time of our call. 

The Miller-Kemper Lumber Co. has an un- 
usual plant. On one side of the railroad is 
the big warehouse, and on the other are the 
planing mill and office and a big tract of 














A: handy, labor saving device recently installed 

in the plant of the Pinnell-Tomkins Lumber 

Co., of Rushville, Ind., is a hand operated ele- 
vator to raise stock to the upper bins 


ground surrounded by a white picket fence. 
George B. Stiens stated that the ground 
was purchased some time ago with the idea 
of moving the entire plant to this location 
or at least of expanding it by the building 
of additional warehouses and sheds, This 
plan looked a long time to the future and 
was rather a precautionary move made at 
a time when the land was procurable. 
Doubtless these plans will come to fruition 
in due time; and meantime the land is an 
asset of increasing value as well as an 
assurance of room for expansion. While 
the planing mill is quite large and com- 
plete, the company does little work outside 


Yard 


of Richmond except for such things as 
school-house jobs and the like. 


A Progressive City 


“We have a real city here,” Mr. Stiens 
said. “The industries are stable and grow- 
ing. Richmond is unique in having its own 
municipally owned light plant that fur- 
nishes current at low rates and still makes 
a generous profit. The time is probably not 
far off when the profits from the plant will 
help to reduce local taxes. We do no financ- 
ing of customers except very incidentally 
and in small sums. Occasionally a good 
customer who lacks a couple of hundred 
dollars of paying out is allowed to pay 
that sum by the month; but we restrict 
this as much as possible and don’t want it 
to become an accepted practice. That kind 
of business calls for separately organized 
machinery; something there seems to be no 
pressing call for in Richmond. 

The Bell Lumber & Coal Co, is located 
on the south side of the city. Mr. Bell 
said business is running along about as 
usual, He employs his striking name in 
yard advertising, with a picture of a large 
bell busily ringing for trade. 

The Commons Lumber Co. is the newest 
yard in the town. It was formally opened 
the first of last January, though some sales 
were made before that time. R.-H. Com- 
mons says that the -tusiness grew out of a 
screen-making industry. This did so well 
that it seemed probable a yard business 
could be developed. The yard has attrac- 
tive buildings and equipment, and the 
screen business is still carried on in the 
yard shop. 


Poor Risks Gravitate to New Yard 


“We had the usual experience,” Mr. Com- 
mons said, “of having a rush of poor credit 
risks. That always happens to a new yard, 
But we knew the town pretty well and 











The Richmond Lumber Co., of Richmond, Ind, is one of the line of 
Peter Kuntz Associate Lumbermen 











Planing mill and office of the Miller-Kemper Lumber Co. at Rich- 
mond Ind., whose plant is unusual in several respects 
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didn’t have much trouble sorting the good 
risks from the poor.” 

Rushville, Ind., is located in a prominent 
agricultural county of the Hoosier State; a 
county that produces a big annual crop of 
hogs. The Pinnell-Tompkins Lumber Co. 
formerly was associated with J. W. Pinnell 
& Co., of Indianapolis, but it was taken 
over by local men a couple of years ago; 
though it is still operated under the old 
name. C. Hester stated that things are 
running along about as usual, with farmers 
pusy at other work at the time of our visit. 
Doubtless when these lines are in print the 
farm trade will have resumed its usual vol- 
ume. This yard has overcome the handicap 
of storage of doors and other stock on a 
high second deck by installing a small 
hand-operated elevator. 

John P. Frazee, of the Frazee Coal & 
Lumber Co., showed us his new office and 
sales rooms with considerable pride. This 
pbuilding was completed, but the counters 
and display cases had not yet been in- 
stalled. Mr. Frazee complained of the diffi- 
culty he is experiencing in getting the stock 
needed in his yard. We’ve heard echoes of 
this in other places,,coupled with the expla- 
nation that the season has been a hard one 
for southern loggers. Mr. Frazee talked 


i 


ce 


WCPULSE LUMBER CO. |f 





tant crop because of the extensive raising_ 
of hogs. These farmers miss their wheat, 
of course. It is a money crop, and it falls 
into the routine of crop rotation which 
farmers practice to maintain the fertility of 
their land, Not long ago we talked with a 
farmer in these parts, a highly successful 
man, who said he never let the failure of 
a wheat crop disturb him much. It gave 
him the opportunity to put more work on 
his corn; and he was convinced that intelli- 
gent cultivation of corn would increase the 
yield as much as 20 bushels an acre. He’s 
probably unusual. This big corn crop in 
Rush County, Mr. Pierce said, is likely to 
increase the local production of pork. Corn 
is never shipped out of the country for sale, 
and often large quantities are shipped in. 
“This big corn crop will help me sell 
more farrowing houses and larger hog 
houses,” he said. “This is an important 
part of my business. Last spring I sold 48 
farrowing houses to one farmer. I’ve made 
single sales of 20 or 30 to single farmers. 
but this sale of 48 is the largest in my ex- 
perience. These houses are an old story in 
this county and have been used for years. 
As a result the farmers want a good build- 
ing and are willing to pay a fair price for it. 
They know the flimsy ones are too expen- 


a 








Plant of the W. C. Pulse Lumber Co., of Greensburg, Ind., and (at right) snapshot of W. C. 
Pulse himself 


with much interest about advertising and 
said he could wish he knew more about the 
trade of advertising; but he added that 
careful study had led him to doubt the 
value of the “canned advertising” gotten up 
by distant agencies and used indiscrim- 
inately all over the country. His experi- 
ence is that his customers are not inter- 
ested in the generalizations that urge more 
and better buildings. They are stirred to 
action by statements about specific goods 
and services which fit their present needs. 
These things are different in different sea- 
sons and in different years. It is his idea 
that a local dealer ought to be able to make 
himself into a fair advertising writer, for 
the purpose of taking advantage of these 
specific interests and needs. Mr. Frazee is 
a University of Wisconsin man, and a mem- 
ber of the class of 1917. 


A Big Trade in Portable Hog Houses 


R. W. Pierce, of the Capitol Lumber Co., 
had much to say about the~ agricultural 
interests of Rush County. The wheat crop 
failed here this year, due to a hard freeze 
early last winter. But the corn crop prom- 
ised to be enormous; and corn is an impor- 


sive when measured in terms of service. I 
sell regularly from 375 to 400 a year. 

“Last winter we had an experience that 
pretty well proves the value of these build- 
ings. There is a veterinarian in this town 
who has a big practice. He vaccinates 
probably 95 percent of the hogs in the 
county, is a swine expert and owns several 
farms. One day along in the late winter 
he came in and bought five of these houses 
to be delivered the following Monday. We 
made the delivery on Monday morning as 
we had agreed. But the man in charge of 
the farm told us the five litters had arrived 
the day before; and while he had done 
everything he could to protect the pigs, all 
of the five litters except two pigs had died. 
At the same time and under identical 
weather conditions, other litters arriving in 
the shelter of.farrowing houses had been 
saved. We were sorry we hadn’t gotten 
the houses out in time, though it was not 
our fault. But the incident proves the value 
of the house. Had the houses been there 
in time, they would have paid for them- 
selves over and over in a week, 

“We're doing quite a bit of repairing and 
remodeling. Not long ago we finished up 


remodeling a poor sort of a house that was 
such a shack no one would live in it. The 
woman who owned it almost decided to 
tear it down and build a new house; and 
that of course would have suited us. We'd 
have sold a little more material and 


wouldn’t have so much work. But she came 
in and asked for specific prices, which we 
could give her. 


She wanted to know how it 














The Bell Lumber & Coal Co., of Richmond, 
Ind., utilizes the name of its proprietor in a 
striking way on sign boards 


would look, and that we couldn‘t very well 
explain. You have to see a thing like that 
and not just hear about it. Well, the owner 
did the remodeling; and she told me she 
had had no idea we could do it that success- 
fully. It is for all purposes a new house. 
This helps along, especially in a season 
like this when few new houses are being 
built in the community.” 

In Greensburg the Realm was fortunate 
in seeing an old friend of the AMERICAN 
LUMBERMAN, W. C. Pulse, of the W. C. Pulse 
Lumber Co. We just got in under the wire, 
for Mr. Pulse was planning very soon to be- 
gin a vacation trip that would take him to 
a number of eastern cities, up into New 
England and to Quebec. Doubtless by this 
time he has already made the trip. 


A Veteran Hoosier Merchant 


Mr. Pulse has long operated his yard and 
planing mill and hardware business, and 














The Frazee Coal &€ Lumber Co., of Rushville, 

Ind., has just completed new offices and sales 

rooms in which John P. Frazee takes great 
pride 


he has a big plant that is kept in splendid 
condition. The offices and the building- 
hardware store are located in a brick build- 
ing, the second story of which is a ware- 
house. The store carries paints and such 
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hardware as is directly used in the build- 
ing business. No tools or general hard- 
ware are carried. A customer came in and 
asked for a pump; and Mr. Pulse explained 
that he didn’t carry such articles. Then 
he remembered a pump he had bought for 
a well in the yard and had never used. All 
of us went out and looked it over. After 
this sale had been completed, Mr. Pulse 
showed us about the yard. 

“This,” he said, pointing to the big horse 
stable on the alley, “is almost a relic of 
the past, I’ve long been using trucks, of 
course, but I still have a couple of horses 
and find them very useful for certain pur- 
poses. The railroad is a couple of blocks 
away, and we use one-horse wagons in un- 
loading cars. A load is brought over, the 
horse unhitched and hitched to an empty 
wagon. Loading, unloading and hauling go 
on all at once. I might do the same work 
with a truck and several trailers, but there 
is bound to be some standing time, and the 
standing time of a horse costs a lot less 
than that of a truck. And then we use 
the one-horse wagons in making short de- 
liveries. 

“You see I have an old-fashioned 2-story 
planing mill. It’s a good mill of its kind but 
not uptodate. If I’d torn it down 20 years 
ago and built a one-story building, the sav- 
ing in labor would have paid for the 
change.” 

We mentioned the big stock of red cedar 
shingles. 

“Of course manufactured roofing has cut 
into the sales of wood shingles every- 


make more money on the quick turnover.” 

This testimony is an interesting comment 
upon the growing practice, where it is prac- 
ticable, of co-operative buying of this sort 
of material in car lots and dividing it 
among several dealers. This isn’t always 
possible and for many reasons. But where 
it can be done it is generally a profitable 
practice. 


Incor porating to Insure Long Continued 
Operation 


Mr. Pulse long operated his business 
without incorporating; but not long ago he 
did incorporate. 

“This is a going concern,” he said, “and 
ought to continue indefinitely so far as 
anyone can see now. It can be carried on 
more effectively as a corporation. I let the 
boys buy stock as they feel like it, and 
probably it gives them a stronger sense of 


Uptown Store 


Satt Lake City, UtAn, Oct. 8.—Recently 
the. Ketchum Builders Supply (Inc.) opened 
an uptown store, completely stocked with the 
various lines which the company handles, which 
C. H. Ketchum says is Salt Lake City’s first 
general building material store. 

During the short time the store has been 
open it has proved quite a success, in fact Mr. 
Ketchum states that it has fully met all the 
company’s expectations, and it is felt that as 
time goes on it will be an increasing real asset 
in the way of attracting and holding business. 








es, 


personal interest in its prosperity.” 

We wandered about the yard, looking at 
the big stock, It seemed to contain an yp. 
usual amount of high grade lumber; ang 
everything, including a rather large stock 
of heavy timbers, is under cover. There 
was a big stock of cypress, including some 
very wide stuff. Western woods have made 
very ‘little entry into this eastern Indiang 
market, except for some white pine. 


At the yard of the Grouleff Bros. Lumber 
Co. we found Mr. Grouleff in the glass 
room, fitting a glass in a big sash. He tells 
us that Greensburg is a building and loan 
town. “It’s a good way in which to pay for 
a house,” he said, “and I wish more families 
were doing it.” 

The third yard in the town belongs to the 
Allen Bros. Lumber Co., an organization 
that contracts as well as selling building 
material. 


Draws Business 


plete modern bathroom, while the other window 
contains a display of miscellaneous hardware 
and household accessories. 

The display room is conveniently arranged 
for showing the different lines of goods. One 
section is devoted to lumber, a feature of this 
part of the display being a rack holding finish 
in lengths up to six feet, paneling, wallboard 
etc. Built against the wall is a reproduction 
of a section of a roof which, is covered with 
shingles of various kinds and sizes. Two panels 
of this specimen roof are covered with cedar 
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Showing exterior and interior of new uptown store recently opened by the Ketchum Builders Supply (Inc.), Salt Lake City, Utah 


where,” Mr. Pulse said, “and we sell lots 
of it. But we have a big sale of these 
cedar shingles, too. I carry the best grades 
I can buy. Our trade demands that kind, 
and I think the high grades help us to main- 
tain the sales, A man is never ashamed of 
a roof of that kind. He can count on it 
to deliver full value and service for many 
years. 

‘It used to be my habit to carry heavy 
stocks of doors and stock millwork. I used 
to have a $10,000 stock in the spring, with 
enough to last me through the year. I’ve 
quit that, and now I try for frequent turn- 
over. I figure I can afford to pay 10 per- 
cent more for this stock in small lots, get- 
ting supplies when I need them, and still 


The store is fitted up in modern and attrac- 
tive style, and the members of the company 
express considerable pride in the new venture. 
The front of the building is very prominently 
lettered with the company nafne and the prin- 
cipal lines carried, in which category lumber 
predominates, and accordingly is given the place 
of honor and the distinction of larger letter- 
ing on the sign. Other lines carried include, 
besides such affiliated items as sash and doors, 
moldings, wallboard etc., other lines such as 
paint, oil, glass, electrical supplies, builders’ 
hardware, plumbing fixtures etc. Cement, lime 
and plaster are prominently featured. 

Two large display rooms afford opportunity 
for making comprehensive displays of the goods 
handled. Just now one of the windows is 
occupied by a plumbing display showing a com- 


shingles, one section showing 5/2 clear and the 
other 6/2 “Star A Star,” thus permitting com- 
parisons, and showing the advantages of using 
the thicker shingles. 


NATURALLY, the automobile people are striv- 
ing to increase their market, and one form 
that endeavor is taking is pushing the idea of 
two cars to a family. Now comes the sugges- 
tion, appearing in an electrical journal, that it 
would be a great idea to “sell” the public on 
the proposition of two radios to a home. Some 
day the lumbermen are: going to wake up ard 
push the idea of two homes to a family. Why 
not? For the average family a summer home 
is a far better investment than an extra auto- 
mobile or an extra radio. 











i 
\ 
’ 
( 





s, 1928 


ing at 
an un- 
> and 
stock 
There 
some 
made 
idiang 


Imber 
Blass 
> tells 
loan 
iy for 
Nilies 


O the 
‘ation 
ding 


SS 


ndow 
ware 


nged 

One 

this 
inish 
oard 
ction 
with 
anels 
edar 





the 


ing 


iv- 
rm 
of 
>s- 


on 
ne 
ad 
hy 
ne 





OctoBER 13, 1928 


AMERICAN LUMBERMAN 49 





Wood-Built Roadside Stands Win Prizes 


Because of its beneficial effect in cultivating 
public taste in the direction of better roadside 
structures, and thereby developing a field which 
holds considerable promise for increased use 
of lumber, the AMERICAN LUMBERMAN has 
from time to time published news. stories deal- 
ing with the progress of the four wayside re- 
freshment stand contests initiated by Mrs. 
John D. Rockefeller, jr., and sponsored by the 
Art Center of New York and other co- 
operating organizations, for the improvement 
of roadside stands throughout the United 
States. 

Announcement of the awards in the third 
competition of the series has just been made. 
The first prize of $200 went to George A. 
Parker, Hoosick Falls, N. Y., for a roadside 
stand named “The Bee Hive Cabin,” which 
is shown in one of the illustrations herewith. 
Second prize, of $150, went to James B. 


Stoughton of Boswell, Pa., for “Green Gable 
Tavern,” seen in one of the accompanying il- 
lustrations. 

Smaller prizes were awarded to a long list 
of other contestants, the total distribution 
amounting to $1,000. The awards were based 
on photographs showing the condition of ex- 
terior of stands and premises and arrangement 
of trees, flowers and shrubbery in relation to 
the stand. 

As already intimated, the campaign for bet- 
ter and more artistic wayside refreshment 
stands was initiated by Mrs. John D. Rocke- 
feller, jr., who, following a motor trip through 
New England, started something of a national 
revolution along this line when she announced 
that she intended to do something about the 
condition of the numerous unsightly roadside 
shacks that dot the highways at frequent in- 
tervals. She announced her intention to the Art 
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“Bee Hive Cabin,” first prise winner in Wayside Stand Competition 





Center of New York, and the American Civic 
Association of Washington, D. C., and placed 
at their disposal $7,500 as financial basis for 











“Green Gable Tavern,” second prize winner in 
Wayside Stand Competition 


a campaign. A further contribution of $10,000 
was made by Adolf Gobel (Inc.), and with 
the co-operation of various civic bodies, a 
series of contests was planned. 

According to reports from the Art Center, 
there has undoubtedly been marked improve- 
ment in roadside refreshment stands as a re- 
sult of this campaign, and it is felt that if 
public opinion can be brought to bear suffi- 
ciently against ramshackle wayside shanties, 
proprietors of these places will soon come to 
see that their profits as well as their self- 
respect will be enhanced by the erection of 
neat, attractive and well-designed structures, 
built from plans and suggestions now avail- 
able through the organizations promoting this 
campaign. 


How Cincinnati Dealers Meet Delivery Problem 


The AMERICAN LUMBERMAN has been asked 
for further information regarding the uniform 
estimate form used by Cincinnati retailers, 
which was mentioned in an article appearing 
on page 41 of the Sept. 29 issue as governing 
in the matter of delivery at the curb. In that 
article, which was headed “Does ‘Delivered’ 
Mean At Curb or On Lot?” the statement was 
made that the Cincinnati dealers use a uniform 
estimate form which provides that delivered 
prices include drayage to curb only. 

For the benefit of any who may be inter- 
ested in this matter of “curb delivery,” as well 
as in the other conditions governing retail sales 
in that city, all of the eleven stipulations em- 
bodied in the uniform estimate form, which 
was prepared for its members by district No. 
1 of the Ohio Association of Retail Lumber 
Dealers, are reproduced herewith. 

Stipulation No. 1 covers the matter of de- 
liveries, but a number of the other stipulations 
are of general interest. The form is printed 
in triplicate, and spaces are provided at the 
bottom for the signatures of both parties to 
the transaction; that is to say, if the estimate 
becomes an actual order, the purchaser signi- 
fies his acceptance of the conditions, prices 
and terms by signing in the place provided. 
The eleven stipulations are as follows: 

1, Prices are subject to change without 
notice after fifteen days from date, and when 
quoted delivered to building site, include 
drayage to.curb only. Streets must be pas- 
sable for trucks. Permit to unload must be 


secured by purchaser. All items listed are 
subject to prior sale. 

2. Delivery tickets sent with material shall 
be proof of delivery in good condition and 
terminate our responsibility. 


3. The buyer shall inspect all material 
when received, and if not as specified in this 
contract, material shall be held intact for 
our inspection, recount, return and exchange. 


4. Deliveries must be ordered out in 
wagonload quantities, or extra drayage will 
be charged. 


5. All items of dimension and timbers, un- 
less otherwise specified, will be either rough, 
dressed or both at our option. 


6. All items of lumber on this quotation, 
whether otherwise listed or not, (unless by 
special agreement at time order is accepted 
by us and confirmed in writing by our office), 
are priced and sold in accordance with speci- 
fications as to net sizes and grading rules of 
the Southern Pine Association, the Southern 
Cypress Manufacturers Association, the Na- 
tional Hardwood Lumber Association, and the 
West Coast Lumbermen’s Association. 

7. Immediate delivery from stocks on hand 
is contemplated in this quotation unless other- 
wise specified; but delivery is subject to prior 
sale condition, and the right is further re- 
served by us for subsequent arrangement as 
to delivery, such agreement to be made at 
the time when tender of the order is made 
for our acceptance. 

8. At the expiration of thirty days from 
the date this quotation becomes an order, 
should less than 50 percent of same be de- 


livered through failure to receive shipping in- 
structions from you, or inability on your 
part to receive it, you are to. pay us on ac- 
count 10 percent of the entire amount, which 
will be forfeited to us should the order be 
canceled without our written consent. 

9. The entire amount of this order shall 
become due and payable net, ninety days 
from date of same, whether any part remains 
undelivered or not; provided, that on any un- 
delivered portion, same shall have been with- 
held through failure to receive shipping in- 
structions from you, or inability on your 
part to receive it. Material paid for in full 
will be stored at your risk, free of charge for 
nine months only. 

10. Interest at 6 percent will be charged 
on past due accounts. 

11. We reserve the right to cancel any un- 
delivered part c* this order at the same price 
as charged, if payments are not made when 
due. 

S@aeeaeaeaerseaenaea 

DEALERS WHOSE places of business are located 
on well traveled thoroughfares may advan- 
tageously use a bulletin board, placed in some 
conspicuous position, to call attention to special 
items or odd lots that they want to dispose of. 
A concern which is making good use of this 
form of advertising is the Dixie Lumber Co., 
Birmingham, Ala. Louis Olim, proprietor of 
this concern, in posting notices sometimes pur- 
posely misspells a word, just to attract atten- 
tion, and quite frequently someone takes the 
trouble to come into the office and call his 
attention to the error. 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Origin of a Unique Trade Mark 


Ever see an elephant really “get a hump on 
himself”? Probably not, and that’s just the 
reason that the “galloping elephant” trade 
mark of the Keystone Lumber Co., Pittsburgh, 
Pa., never fails to attract attention, whether 
observed on the company’s letterheads or in 
other Keystone advertising. 

In connection with the 
elephant there always ap- 
pears the slogan “When 
You’re In A Hurry.” In 
fact, the elephant trade 
mark was devised to visual- 
ize and emphasize the idea 
of quick deliveries. 

The AMERICAN LUMBERMAN recently asked 
George N. Glass, of the Keystone company, 
how it happened that an animal so bulky and 
clumsy as the elephant was selected to convey 
the idea of speed. Undeniably this combina- 
tion of cut and slogan is peculiarly effective 
in giving emphasis to that idea. Mr. Glass 
explained the selection of this animal, and the 
origin of the trade mark and slogan, thus: 

“Any form of animal life denotes action, 
stirs imagination and is an attraction to the 
human eye. It was always so, in the writer’s 
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When Youre in A Hurry 


opinion, and it was the picture of an elephant 
that suggested our use of it as a trade mark. 
The slogan ‘When You’re In A Hurry’ came 
to us through an advertising agency, when 
the same agency transformed an ordinary ele- 
phant into the figure that we now use. 

“This illustration has proven its value to our 
satisfaction. The fact that it is not true to 
life adds a touch of comedy, and affords 
amusement to children and older persons who 
have noted it from the street cars, and the 
exclamations and comments of the kids has 
attracted the attention of all the other passen- 


gers. 

“While the elephant is a cumbersome beast, 
and a natural trotter, not a galloper, neverthe- 
less he is speedy—as any one would find who 
was trying to get out of the way of one.” 

Tue Comrort Coat-LuMser Co., with yards 
at Hackensack, N. J., and a number of con- 
tiguous towns, has the drivers of its coal de- 
livery trucks and wagons distribute circulars 
on Balsam-Wool for attic insulation, and ce- 
ment paint for damp-proofing cellars. As the 
plan works out, the driver when he hands the 
householder the delivery ticket for coal put 
into his cellar, at the same time hands him cir- 
culars on the two products mentioned. 





ness. 








This Week’s 


Kindling Display Is Fuel Reminder 


A window display featuring kindling wood is a rather ‘unusual 
stunt, but the Dimock-Gould Lumber Co., East Moline, Ill, has 
found this an excellent way to promote the fuel branch of its busi- 
The accompanying illustration shows the display window, 
containing a pile of kindling wood, with a cloth sign lettered 





“Kindling Wood” stretched between two uprights. Besides doing 
an extensive business in lumber and building materials the Dimock- 
Gould Co. caters to the heating needs of its community. Therefore 
the juxtaposition of the sign “Clean Coal,” painted on the window, 
and the display of kindling wood inside, is appropriate, suggesting 
to the passerby that here he may find both the kindling to start the 
fire and the coal to keep it going. 


Timely Tip 








“Old Dobbin” Still on the Job 


Gay’s Mus, Wis., Oct. 8—The Nuzum 
Lumber Co., which operates a chain of yards 
in the Kickapoo Valley in southwestern Wis- 
consin, uses the big gray Percheron seen in 
the picture for its coal hauling at Gay’s Mills. 
“One big horse is enough for short hauls in a 
small town of this size,” said Chris Reed, 
manager of the Gay’s Mills yards. “One 
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Big Percheron which does work of two horses 
in hauling coal for Nuzum Lwmber Co. 


good, heavy horse is cheaper than a team of 
lighter-weight horses. We paid $225 for this 
one, but he hauls without strain a couple of 
tons of coal. We use two wagons and the 
one horse when unloading a car of coal.” 

The Nuzum Lumber Co. has headquarters at 
Viroqua, with branch yards at Gay’s Mills, 
Viola, Soldiers’ Grove, La Farge and Reeds- 
town. All these towns are on the Kickapoo 
River and are served by the Kickapoo Valley 
line of the Milwaukee railway company. 

The Nuzum buildings are all painted a uni- 
form color, the company advertising in local 
pre as the “Lumber Company of the Yellow 

eds.” 


Portable Power Saw Is Aid to Sales 


A portable, power driven saw that is capable 
of doing all sorts of cutting, sawing and rip- 
ping jobs about a lumber yard is part of 
the equipment of the Melone-Bovey Lum- 
ber Co.’s store, in Minneapolis, Minn. This 
saw is manufactured by D. W. Onan & Sons, 
also of Minneapolis. 

“We are pleased with the saw,” a member 
of the Melone-Bovey organization told a rep- 
resentative of THe AMERICAN LUMBERMAN. 
“It is used principally for ripping and cut- 
off work. We have not used it in our lumber 
yard although it is possible to do so as it is 
portable. The John F. McDonald Lumber 
Corporation, of which we bought the lumber 
store, tried out several different makes of port- 
able saws and picked the Onan ‘Safty’ as 
specially suited to the purpose.” 

Stewart McDonald, one of the former own- 
ers of the store was present and he went into 
detail, explaining the many advantages of the 
“Safty” saw. “First of all it is light and 


’ 


easily moved from one place to another,” he 
remarked as he took hold of the saw and 
pushed it across the workshop in the store 
With practically no effort he 


basement. 
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2 moved the saw about on its rubber-tired wheels _ first solid train of coal ever shipped into Hast- 
—_ as though it were a baby’s go-cart. ings by one dealer. | 








“You can see for yourself what an advan- 
tage the saw would be in a lumber yard,” he 
continued. “Where there are jobs of cutting 
to be done, it is not necessary to haul the 
jumber to the saw. How much simpler is it 
to wheel the saw to the pile of lumber. Now- 


The Byers company has just completed its 
new coal shed, holding fifty carloads. The 
new shed is 258 feet long, 20 feet wide and 
28 feet high, and is divided into 19 bins for 
storage of the different kinds of coal. Electric 
conveyors simplify the task of handling. 





























This Week's 
AD-IDEA 














adays when a man wants to do a little car- 
ntry work about the house he can go to P 
he amber ales and_get lumber cat in ex. | Yardmen—Attention! | MAKING 4D DO DOUBLE DUTY 
actly the le , psn tO, 3 
ake stock sizes and do the cutting himself. 2 : : 
I S waily this service is appreciated and is FIFTY DOLLARS CASH_FOR®YOU ; nied end ce tee be 
= a sales help.” ; a D-y u q 7 ‘ 
Mr. McDonald also explained how, with the The American Lumberman wants me hye ere gg Men of = big To 
use of the saw, it is possible to make sales out to hear from yard men who can tell ori ; fe : a er One 
of what would otherwise be waste material. how they have actually brought addi- [ing iu otha! weeks ao. ; 
rds Picking up a small piece of wallboard he tional, profitable business to their _ —-s ee ga com which occupied dominat- 
Vis. said: “Now, this piece of wallboard would yards. Write your experiences, and mG SPACE SRS HOOKER oh 8 — of the above 
ordinarily ot pln a loss. But ~ the ~— also tell how a yardman may become ts ot announced and explained a new 
ills, a person wil often come in quest of just sucl a good salesman without neglecting ome-financing plan which the company has 
a a piece of wall board or lumber. Out of this his regular duties. lately put into effect to aid in the building of 
eed, a of nat here Here be $ Sa sales. The American Lumberman will pay new homes or the remodeling and repairing 
dn omeone will come along ana ask for a piece ; of old ones. 
. of lumber of a certain size. If we haven’t $50 in cash for letters on the above I d ve ti tl wid 
got it in stock, we can look through this pile. subject, as follows: , +H order to give the announcement stu bacz ad 
| Usually the pile will yield a piece that can For the best letter written by a circulation and be sure of getting it into the 
| be trimmed to the desired size. The work in- yard man, or by a manager, telling of hands of just the right people, the lumber com- 
volved is slight and the profit from the saw what some yard man has done along pany had the newspaper print several hundred 
makes it an invaluable piece of equipment for this line, $25 will be paid; for the sec- extra copies of that page of the paper, includ- 
any lumber dealer to have. ond best, $15; and for the third best, —— etre om hare the Preyer 
eenceacaanes 10. reading matter, just as it appeared in the reg- 
’ Literary style will not be taken ular edition. This page was run off on sheets 
Receives Solid Trainload of Coal into consideration, but letters will be of newspaper page size, the reverse being left 
Hlastinos, Men. Oct, 6.—Quite 0 local sem judged on the merits of the experi- racegen Then, in — to insure attention " 
sation was created by the recent arrival in ence recounted. They may be of any AG GaverseeN, the page —— overprime 
Hastings of a solid train of coal consigned length necessary to properly cover the m red, with the following special message, set 
to the Byers Lumber Co. This train of 21 subject. in heavy type: 
cars pulled into the yards with enormous ban- This contest is open to actual yard “Here As the finance plan that the people are 
ners on the sides of the locomotive and cars men or yard managers anwhere in the now talking about. That you may have an op- 
reading : United States or Canada. portunity to become familiar with this unusual 
Solid Train of Labeled Coal shipped by Letters should reach the American proposition, we have mailed to you this copy 
Ses the Victor-American Fuel Co., Denver, Colo., Lumberman not later than Nov. 10, of our advertisement as it appeared in the 
to Byers Lumber Co., Hastings, Neb. 1928. ’ Sunday issue of the Courier-Journal.” 
of sid Vent a0 ee mall des maae Ge Ge ae sd, imei are thgy mies ems 
his the lumber company, while just below was 
of printed a large red arrow labeled, “Read This” 
the and pointed to the caption of the advertisement, 
“Now You Can Have the Home You Want!” 
- This reprint was sent out to a large list of 
oat home owners, lot owners and other prospective 
a builders, with the result that people who did 
ley not notice the advertisement in the paper had 
the message brought directly to their attention, 
ni- while those who had read it upon its original 
cal appearance not only had their impressions 
Ww strengthened but, if at all interested, studied 
= the advertisement more closely than the casual 
hs reading given its first appearance, 
es & H OT Se. 
le ai An Attractive Long Island Yard 
p- . New York, Oct, 8.—Motorists passing up 
of a4 and down Long Island’s famous “Sunrise 
n- 4 Trail” are certain to be attracted by the pretty 
Lis = retail lumber yard, with its quaint office built 
1S, a g in English cottage style, which has recently 
i5 been completed by the Elmhurst Lumber & 
er Trim Co. at Springfield, L. I. The Springfield 
p- yard is the -first branch yard established by the 
N. concern, which has its main office and -head- 
t- quarters at Maspeth, L. I. 
er Edward Stein, president, who has been in 
is the lumber business on Long Island for more 
r than fifteen years, says he plans to establish 
“Tr other branches and that his purpose is to make 
t- each one a beauty spot. He believes attractive 
AS surroundings mean more business, and to this 
end he plans to keep his establishments up to 
1- the minute in every respect. 
0 The new yard is enclosed by a neat fence, 
e the front lawn being beautified in the center 
d This model display room, showing to excellent advantage the many side lines carried, is main- With a flower garden and a flagpole. On. the 
r tained by Geister Bros., retail lumber dealer Eloi. , “ opposite side of Merrick Road, a few hundred 
d . 2 s at Elgin, Ill. There are besides three display yards away, is the new lumber yard of the 
. windows, two of which are shown from the imside in this picture, all of them constantly kept }. Es Sullivan Company. Both establishments 





e interesting to the public, and at the same time giving an unobstructed view of the displays are attractive spots and from all accounts both 
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are doing a rushing business in helping to 
build up one of the fastest growing suburban 
centers in the Long Island area. 

The new yard has concrete driveways that 
thread through the lumber piles and every 
modern facility has been provided for handling 
lumber into and out of the yard. The com- 
pany operates a fleet of trucks, and pending 
the establishment of other yards for the con- 
venience of its clientele is taking orders in all 
sections of the island. At the main office, 400 
Grant Street, Maspeth, a much larger supply 
of all kinds of lumber is kept constantly on 
hand and ready to be sent to the Springfield 
site when occasion demands. 

The English cottage, which serves as the 
Springfield office building, is in itself an ad- 
vertisement of the various materials carried by 
the company, It is built mostly of wood, with 
a composition covering. The lumber in the 
yard is piled on yellow pine and fir founda- 
tions. 

A representative of the company said the 
Springfield yard has kept unusually busy dur- 
ing the summer, handling principally fir and 
West Coast hemlock. It also deals to a more 
limited extent in eastern spruce and North 
Carolina and southern pine. However, as with 
most other yards in the vicinity, the main re- 
liance is fir. Eastern spruce and hemlock, it is 
said, is dispensed mostly to old-line customers, 
who have not yet gotten to the point where 
they will accept other species. 

‘he company has a definite policy of adver- 
tising, utilizing local newspapers, the radio, on 
which it conducts regular broadcasts, and sign- 
boards of attractive design, invariably placed 
at busy centers. 

The company last year built a new shed and 
installed a saw mill at the Maspeth plant, and 
it has in contemplation a trim mill to be con- 
structed at the site in Springfield. 

Officers of the company, besides the presi- 
dent, are Herman Stein, vice-president, and 
Nathan Epstein, secretary and treasurer. 


Opens Fine New Display Room 


ZANESVILLE, Ont10, Oct. 9.—The handsome 
new display room of the Herdman Sash, Door 
& Lumber Co. was formally opened to the pub- 
lic recently, architects and building contractors 
of the city and county being special guests. 
The new display room is paneled with selected 
gums, and floored with oak. 

The goods on display consist largely of archi- 
tectural woodwork, including every sort of 
built-in conveniences for the modern home. 
These products include a full line of Curtis 
woodwork, as well as many specimens of the 
Herdman company’s own high-class work. The 
latter are a testimonial to the Herdman com- 
pany’s facilities for producing fine cabinet 
work, including bank fixtures and other prod- 
ucts not manufactured in the ordinary planing 
mill. 

The Curtis products on display include a 
complete line of hanging, corner, and special 
china cabinets and book cases, windows, en- 
trances, exterior and interior moldings, man- 
tels, breakfast nooks, kitchen cabinets, tele- 
phone booths, ironing boards, stair parts etc. 

With this new display room persons con- 
templating building, remodeling or otherwise 
improving their homes can conveniently exam- 
ine and select the fixtures best suited to their 
needs. 

This new display room adjoins the com- 
pany’s main office, wherein is maintained—en- 
tirely separate from the exhibits that have been 
described—a highly educational display show- 
ing many kinds of lumber in their natura) 
state and also in finished condition. These 
samples, cut to uniform size, include 26 of the 
kinds of wood in most general use. They are 
finished on one side and left natural on the 
other. This display includes samples of: species 
from pine to mahogany. They are contained in 
a handsome case, about 5x6 feet, made in the 
Herdman mill of figured red gum and fitted 
with glass front. 





“We planned this display of the different 
kinds of wood,” said F. K. Jackson, manager 
of the Herdman company, “as a practical sug- 
gestion to prospective customers, showing what 
we have to offer in the way of either special 
or ordinary work, in anything built of wood. 
This exhibit has attracted considerable atten- 
tion and favorable comment which shows that 
the public has not been given sufficient oppor- 
tunity to learn what can be produced in a well 
equipped planing mill.” 

The display of woods also has great educa- 
tional value for school children, students in 
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New display room of the Herdman Sash, Door 
& Lumber Co., Zanesville, Ohio 


manual training classes, prospective home own- 
ers and others who may be interested in de- 
termining what sorts of woods will best serve 
their various purposes. 

The Herdman Sash, Door & Lumber Co. is 
one of the oldest concerns, if not the oldest, 
in its line in Ohio, it having been established 
in 1854. 


Women Favor Wood-Built Houses 


[Continued from Front Page] 
distinctive feature being simplicity. The ma- 
terial used is wide siding, painted white, and 
green shutters.” 

Mrs. R. A. Pettis, Kansas: “I chose the 
quaint early American type of cottage, ex- 
terior covered with shingles stained a warm 
grey, with Holland blue door and window 
sash. This meets the requirements of the 
small family of limited means, and at the 
same time permits a harmonious interior 
with quaint and simple furnishings at a 
small cost.” 

Mrs. M. L. Parler, South Carolina: “All 
lumber in our ideal home is pine, except 
floors, which are oak from the plantation. 
In planning, these conditions were consid- 
ered: First, cost should not exceed $7,500; 
second, the needs of the family; third, the 
location, in a large grove of century-old live 
oaks.” 

Clifford Ivan Hale, Connecticut: “To me 
there is nothing more charming than the real 
Dutch Colonial house, so I have the spirit of 
the original as far as possible. It should be 
covered with grey stained shingles, laid ten 
inches to the weather.” 

Mrs. Jack Massengale, Illinois: “Silver 
grey shingles with moss green roof and shut- 
ters, and charming fan-lighted doorway 
carry express the true Colonial atmosphere.” 

Mrs. E. T. Smith, Ohio: “A small but prac- 
tical house of modified Colonial design; of 
frame construction and a concrete founda- 
tion. The exterior walls are shingled, painted 
white.” 

Miss Miriam Moody, Minnesota: “Every 
time we close our eyes we can see our dream 
home; a sturdy story and a half house, low 
and broad, built close to the ground, it gives 
a sense of strength and peace with its grey 
shingled exterior, set off by moss green shut- 
ters and shingled roof.” 


Mrs. Margaret D. Trull, Tennessee: “Thig 
type of southern Colonial house plus New 
England Colonial features is my ideal home. 
A white clapboard house with green shutters 
and shingle roof is not expensive in this 
locality, and the square lines give the corner 
rooms light on two sides.” 

Mrs. Ivan E. Swift, Virginia: “Rather than 
cheap picturesqueness, we prefer plain archi- 
tecture and simple construction that will keep 
repair bills down, putting all we have into qual- 
ity, not quantity or frills. Therefore, our house 
shall be of wood, and insulated against heat 
and cold.” 

The AMERICAN LUMBERMAN is informed that 
many of the prize-winning plans and sugges- 
tions will be published later in the Ladies’ 
Home Journal, the first being announced to 
appear in the November issue of that pub- 
lication, 


This Ticket Helps Collections 


The AMERICAN LUMBERMAN is informed by 
“Squeal” French, of the French Lumber Co, 
Hawarden, Iowa, that the coal delivery ticket 
reproduced on this page, much smaller than 
the original, has been used several years with 
great satisfaction. The full size of each ticket 
is 3%2x7%4 inches. They are printed in sheets, 
perforated for easy detaching. These sheets 
are bound into books, in triplicate, the use of 
each of the three copies being explained by Mr. 
French as follows: 

“The original ticket is kept for our files, the 
second or tissue copy is sent with the truck 
driver or teamster who delivers the coal, and 
the third copy is mailed to the customer. These 
copies to customers are mailed each evening. 

“Under the heading ‘kind of coal,’ we write 
in the unabbreviated name of the brand of coal 
delivered, as we find that if a person likes the 
coal he is much more apt to remember the 
name of the particular brand rather than 


THE HOME OF “FIR CUTS” 





babs basanites eee 4 diese acas Saal 

ap sia ws aieuse-arataiaaree bee a erak ees eae 

ee Peer ere 
ae ee ee 


ES ahd pth wdinw ho eweatn’ 


a ale Sn care ee Sea 


























Price * AMOUNT 
Per Ton Credit Cash 
KIND OF COAL 
TERMS :—Net Cash. 


This’is a memoranda of your purchase. 
You can safely send us a check and we will 
acknowledge receipt by return mail. 


THANK YOU 


The note at bottom brings in many checks 
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simply “Kentucky,” “Illinois,” “Indiana” ete. 
as there are various kinds of coal coming 
from these as well as other states. 

“The tissue copy gives the name of the 
driver as well as of the customer, this copy 
usually being delivered with the coal, although 
we find a tendency for teamsters and truck 
drivers to use coal slips from other retail coal 
yards to make up their own records. In Iowa, 
as in many other States, the law provides that 
drivers must have in their possession a record 
of each load of coal, showing the actual ‘weight 
thereof, to be produced upon demand. 

“However, regardless of whether the cus- 
tomer is given our tissue copy or not, we mail 
him the third copy. This serves several pur- 


Ohio Lumber 


Wititarp, Ono, Oct. 8.—Unusual interest 
attached to the sixth exhibition of the Ohio 
Lumber Show, which opened last Tuesday 
afternoon in this city, coming here from Can- 
ton and Bucyrus on its tour covering the prin- 
cipal smaller cities of the State. The public 
reception of the show, here as at the five 
points where it has previously been held, was 
immense, and taken from every standpoint it 
has proved a huge success in 


poses. It gives the customer the gross, tare 
and net weights of the coal, and provides him 
a basis for checking against mistakes. It also 
shows him the price per ton, and the total 
charge, enabling him to check against the 
amount given to the driver, if he paid upon 


delivery; otherwise, showing him the amount 


he should send a check for. 


“We have found that sending this pink copy 
of the ticket by mail helps to get in the money 
promptly, avoids disputes as to weight, kind 
of coal delivered, or other details, and is a 
builder of good-will. The notation appearing 
at the bottom of the ticket brings back checks 
in a large majority of cases. The receipt of 
these remittances is always promptly acknowl- 


Shows Attract 


plan to the retail dealers. The dealers in 
groups signified their desire to have the show 
held in their localities. Next an itinerary was 
arranged, and the first was held June 25 at 
Marion, Ohio. The dealers in the town next 
on the itinerary would arrange to haul the 
material to that town and to set it up. In 
selecting this material, careful attention was 
given to quality, and only that selected which 


edged, this final 


transaction.” 


making the link in the 


BUILDING AND LOAN or savings and loan asso- 
Ciations operate on the principle of lending 
money on first mortgage real estate security 
(homes) with amortization by monthly pay- 
ments over a period of years. Money so 
loaned is the savings and investment of thou- 
sands who have first mortgages as basic se- 
curity for their money, and who receive in- 
terest or dividends semi-annually. These finan- 
cial institutions promote thrift and home 
ownership among the people, to their benefit 
and to that of the nation. 


Many Visitors 


ago. The yard at that time was rather run 
down, poorly painted, and with offices upstairs 
over one of the buildings. Today it has an 
attractive office building, handsomely equipped 
and with a large display. window; the buildings 
are all freshly painted and the general ap- 
pearance vastly improved. Commenting on this 
change, a local banker declared that the com- 
ing of Mr. Leonard to Bucyrus constituted 
a “great civic good.” 





stimulating interest in modern f[ 
homes. 

Robert S. Byron, of the Beel- 
man Manufacturing & Lumber 
Co., was chairman of local ar- 
rangements, actively assisted by 
R. E. Crall, vice president and 
resident manager of the Shelby 
Lumber Co. 


Mr. Byron secured for the show 
the use of the new Elks Club 
rooms, and after careful plan- 
ning arranged an extraordinarily 
comprehensive exhibit which vis- 
ualized clearly every detail neces- 
sary for the prospective home 
builder to know. On the first 
floor was installed the lumber ex- 
hibit—birch interior trim, birch 
doors, maple flooring in all the 
new color schemes developed by 
the Marietta Paint & Color Co., 
Marietta, Ohio; redwood panels 
in color ; a model home in the Cali- 
fornia bungalow style showing the 
use of redwood for exterior trim; 
the framework of a miniature 
house showing the Southern Pine 
Association’s recommendations for — 
proper construction; end-matched 
southern pine; grade-marked lum- 
ber; panels and miniature rooms 
showing the attractiveness of 
southern pine in enamels and 
stains; great blocks of longleaf pine, 
much else. 

A feature was an old, poorly designed house 
shown at one side of the exhibit, and opposite 
it the same house converted into an attractive, 
comfortable home by means of remodeling and 
modernizing. This exhibit evoked keen inter- 
est and much comment by the great mass of 
Visitors. 

In the basement of the club house was a 
complete building show, effectively arranged 
and generally participated in by the local deal- 
ers in electric fixtures, plumbing fixtures, and 
practically every line of equipment and fur- 
nishings for the home. Local banks also had 
prominent displays, pointing out how easy it 
is to build or buy a home. Large banners 
urged the visitors to own a home first, to 
save for a home. 

These shows are being held under the aus- 
pices of the Ohio Association of Retail Lum- 
ber Dealers, in cooperation with the local 
dealers. First an advance representative of 
the association covered the State, explaining the 


shown in 


and 


Miniature 











model room built of longleaf and shortleaf southern pine, 
the smaller cities throughout Ohio in connection with the 


Ohio Lumber Show 


would best illustrate sound construction, the 
desirability of home building and the effective- 
ness of remodeling. The problem was to have 
exhibits of a type that would convey to the 
public the desired impressions, creating a de- 
sire to build or to modernize, always using 
the proper materials. 
The .Ohio Association 
Dealers arranged to have publicity on the lum- 
ber show placed in the local papers both be- 
fore and during the event, but the real success 
of the enterprise resulted from the genuine 
interest shown by the retailers and the effective 
way in which they presented the story to their 
public through various means of advertising. 
The exhibit was particularly successful in 
3ucyrus, with a population of about 16,000, due 
to the efforts of E. R. Leonard, of the Gled- 
hill-Kime Lumber Co., operating a line yard 
in that community. Mr. Leonard is a thor- 
oughly progressive lumberman, as 1s illus- 
trated by the fact that his yard last month did 
over 100 times more business than it did the 
first month after he took charge two years 


of Retail Lumber . 


“Mr. Leonard has developed a 
formerly unnoticed concern to a 
degree where it now is pointed to 
with pride,” said this banker, “and 
in developing it he has improved 
Bucyrus in many other ways, par- 
ticularly in the remodeling of old 
houses and in the building of new 


It was with this same _ spirit 
that Mr. Leonard prepared for, the 
lumber show. Among other 
things he arranged for such fea- 
tures in connection with it as ad- 
dresses to Rotary and Kiwanis 
clubs, women’s organizations, high 
school classes; manual training 
groups, real estate boards and the 
like, not only in Bucyrus but in 
nearby towns as well. The speak- 
ers included James Studley, of 
the Arkansas Soft Pine Bureau; 
Mrs. Marion Teal, of the Mariet- 
ta Paint & Color Co., and Redding 
Putman, of the Southern Pine 
Association. Over 8,000 attended 
the show. Aside from the general 
public and many carpenters, con- 
tractors and real estate men, over 
forty retail lumber dealers were 
present. Besides, local moving 
picture theatres ran lumber educa- 
tional films in connection with 
their regular programs. 

The local dealers also added to the com- 
pleteness of the show by exhibiting their own 
material, such as built-in features and other 
items of wide appeal. 

A similar program of speeches before dif- 
ferent organizations and educational entertain- 
ment was offered here at Willard. The Na- 
tional Lumber Manufacturers’ Association’s 
new film “Transformation,” depicting the pos- 
sibilities of modernizing, was shown at local 
theatres. 

“This idea of a lumber show could be 
worked out all over the country,” said Red- 
ding Putman, in discussing the event. “These 
shows in Ohio prove the value of it. Plans 
for better and even more interesting exhibits 
are being worked out, but even in its present 
experimental form, the show has been an 
eminently successful medium for carrying to 
the people of the smaller communities the 
ideas of home building and remodeling and 
of the use of proper materials and sound con- 
struction. The plan is well adapted to any 
town of less than 100,000 population.” 
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Trade News of the West Coast 


Wood Street Signs in Portland 


PorTLAND, Ore., Oct. 6.—This city has just 
completed the installation of 1,000 new street 
signs on an economy basis which may prove 
important to other municipalities with street 
marking problems. Late last year the Port- 
land Chamber of Commerce succeeded in se- 
curing an appropriation of $10,000 from the 
city for the erection of 1,014 new markers. 

W. L. McGeorge, of the Portland city en- 
gineer’s office, secured bids on a wide range 
of materials for the proposed markers which 








One of the western red cedar sign posts in- 
stalled by the. city of Portland 


form an excellent index to the comparative 
costs of commonly used signs. For a total of 


716 posts in the first group of signs erected 
the bids received were: ‘ 
Material Price Each 
West TOE COOGEE... ccccccccccccccce $0.99 
346” Black irom pipe...cccccccecccccee BCC 
no Me od cccveedseekecb ee nen 3.40 
I ET OT TT eee ee 3.30 
Reinforced concrete .....ccccccccccccs 4.65 
BEGERGOTOOR GOMGTECE 6 oo ccccccccccccoes 5.00 


When initial costs, upkeep costs, and length 
of life of the various materia!s were studied, 
the engineers selected the western red cedar 
and specified material 5x5-inch x 10-foot posts 
with a treatment of carbolineum three feet up 
from the butt. 

The posts were given two coats of white 
paint at the city shops at a cost of 20 cents 
each before being placed. They were set 
three feet in the ground, leaving the lettering 
seven feet above the street. 

Since placing the first signs, the city has 
purchased 500 more posts which are being 
painted and treated with preservative in the 
municipal shops. 

Forest products engineers of the National 
Lumber Manufacturers’ Association say that 
service records for western red cedar posts 
such as those used by Portland indicate a 
length of life of fifteen years for untreated 
material and at least twenty-five for the 
treated material. 

When it is considered that the material near- 
est in price to the western red cedar costs 
250 percent more than the wood the economy 
of the Portland selection is evident. A com- 
plete replacement of all the cedar posts could 
be made at the end of twenty-five years with 


a new lot good for another quarter century 
and the cost would be lower than the initial 
charges for any of the other materials. 


Alaska Using Own Lumber 


SEATTLE, WasuH., Oct. 6—Trade in Alaska 
spruce lumber is increasing, according to F. G. 
Brynoldson, of the Northwest Spruce Co., who 
handles stock of several Alaska mills. The 
demand exceeds the supply, and the outlook 
for next year is good. Alaska is growing, 
and the mills there are now furnishing much 
lumber that formerly was bought on Puget 
Sound to take care of the country’s expansion. 
The mills there have increased their facilities 
until they are able to furnish finish and other 
lumber that in the past was shipped in. 

Juneau, the capital of Alaska, has seen much 
building done in the last few months. This 
included new schools, business blocks, a cold 
storage plant and other construction. The 
pack of Alaska salmon was heavy this season, 
so a good demand for spruce boxes for next 
season is assured, and the mills there are now 
cutting on box for that market. The Wrangell 
Lumber & Power Co., of Wrangell, of which 
N. Nussbaumer is manager, is now busily en- 
gaged in getting out spruce shook. 


Cutting Spruce Exclusively 


Reepsport, Ore., Oct. 6—Charles G. Atkin- 
son, sales manager of the Winchester Bay 
Lumber Co., here, reports business has been 
very good with his firm. The mill has been 
cutting spruce exclusively during 1928, at the 
rate of about 150,000 feet daily. The com- 
pany’s stock is about 25 percent lighter than 
a year ago. 

The mill of the Umpqua Mill & Timber Co. 
has recently started after being closed down 
for some time. Unless conditions change 
radically the mill is expected to continue. 


New Kiln Gives Satisfactory Results 


Los ANGELES, Cauir., Oct. 6.—Satisfactory 
results have been obtained by the Tropical 
Hardwood Co., of this city, from the recently 
installed new type Moore reversible cross-cir- 
culation fan kiln. After testing the kiln out 
on every class of hardwood which the company 
manufactures, J. W. Riglesberger, president of 


ee 


the Tropical company, says: 

The results of operating this kiln have been 
most satisfactory and gratifying to us. We 
do not hesitate to state it is superior in every 
respect to the natural draft type of kiln we 
formerly used. To say nothing of the addi. 
tional amount of lumber which goes through 
at a charge, the drying of the lumber is more 
uniform and thorough; there is considerably 
less danger of damage to the lumber; that is, 
simpler in operation—more nearly foolproof 
—and the cost is without doubt materially 
less. We are, therefore, all for the Moore 
cross-circulation kiln, and can consistently 
recommend it in every feature. 

The new type Moore reversible cross-circu- 
lation fan kiln is fully described in a new pam- 
phlet just off the press, which is being sent to 
anyone interested by the Moore Dry Kiln Co, 
of Jacksonville, Fla., and North Portland, Ore. 


Getting Ready for Rebuilding 


Omak, Wasu., Oct. 6.—A “bigger and bet- 
ter” lumber mill and dry kilns will soon arise 
on the site of the old mill and dry kilns of 
the Biles-Coleman Lumber Co., here, which 
burned last week, according to announcement 
of Vice President A. M. Aston. Plans for 
the new construction are not yet completed, but 
the embers were not yet cool when employees 
of the company began getting the site in shape 
to begin rebuilding. In addition to the mill 
and dry kilns, approximately a million feet of 
Omak-Kwality soft pine was destroyed, but 
the new re-manufacturing plant in process of 
being constructed, which stood a short distance 
from the mill, was not damaged. 

Due to the fact that the company always 
carries on hand forty to fifty carloads of 
frames, the fire will not seriously hamper its 
shipping program. The concern also carries 
— of several million feet of lumber in 
pile. 

The new mill and dry kilns are expected to 
be in operation by Jan. 1 next. 


Invents Automatic Window Holder 
PorTLAND, Ore., Oct. 6.—An automatic win- 
dow holder, which will keep the sash in any 
desired position, and which requires no 


_ weights, cords, pulleys or side pockets on the 


window frame, is the invention of J. H. Povey, 
a former factory sales manager for the Whit- 














When the British Columbia Loggers’ Association presented the University of British Columbia 
with a flag pole, it did not figure how the pole was to be manipulated through the streets of 


Vancouver. 
top of 14 inches. 
and round to the summit. 


This Douglas fir spar is 206 feet long with a base diameter of 47 inches and a 
It is to be hewn square 15 feet from the base, then octagonal for 145 feet 
Because of the hindrance to traffic, the spar was moved through the 


streets of Vancouver at 3:30 o'clock in the morning. Major S. H. Clark, safety director of 
the British Columbia Loggers’ Association, took the accompanying picture 
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ney Co., of Garibaldi, Ore. It is called the 
Povey automatic window holder, and is a sim- 
ple arrangement of a small block of hardwood 
in which a small roller of rubber in the right 
sash stile acts as a lock against the window 
jamb, while on the opposite stile a small fric- 
tion spring serves to keep merely enough ten- 
sion to cause the lock to operate when the 
window is opened and stopped at the desired 
height. . : 

The cost of installing the lock is much less 
than the cost of installing pulleys, cords and 
weights, and since no side pockets are re- 
quired the device can be used in narrow cas- 
ings, and, in brick, stone or concrete con- 
struction the masonry can be laid up tight 
to the frame jamb. 

Architects and contractors have expressed 
their approval of the device, and some retail 
lumber yards in this district and in Tacoma 
have purchased a supply, as it will fit any 
type of frame now being used with cords and 
pulleys, as well as the types mentioned above. 


To Sell Soft Pine Frames in East 


Omak, Wasu., Oct. 6.—R. F. Taylor, who 
for some years has been a stockholder in the 
Biles-Coleman Lumber Co., here, will leave 
within a few days for New York City, where 
he will open an office for that company, and 
will distribute its Omak-Kwality soft pine 
frames in the East. 

In an endeavor to give prompt service to 
customers the Biles-Coleman Lumber Co. car- 
ries in its warehouses here at all times from 
forty to fifty carloads of frames. The com- 
pany’s business is increasing, and gradually it 
is getting into new territory. Only last week 
a letter reached the concern from a customer 
who received his first car of frames from this 
firm. He voluntarily wrote expressing his ap- 
preciation of the high quality of the frames, 
mentioning the excellence of the millwork 
and material, and also expressed thanks for 
the extraordinarily prompt shipment. 

The new Gopher power shovel bought from 
the American Hoist & Derrick Co. has been 
placed in service by the Biles-Coleman Lum- 
ber Co. here and has displaced the horse teams 
used in railroad construction. Horses have 
entirely disappeared from the woods opera- 
tion of this company, except a few that are 
used at the landing platform. 





Western Pine Summary 


PortLAND, Ore., Oct. 6—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Sept. 29, from 
35 member mills: Per- 

Cent 
Percent Ship- 


Production— Cars? Feet ofcut ments 
Normal* - eee 84,750,000 wletare alate 
cc ae ... 87,885,000 inde 

Shipm’ts (car).1,413 36,738,000 EA 
Local deliv.. a 1,127,000 inne cael 
Tot. shipm’ts 37,865,000 99.95 

Orders— 

Cancelled .. 12 312,000 
Booked (car)1,258 32,708,000 
rer , 1,127,000 
Total orders 33,835,000 89.31 89.36 

On hand end 

WOOK kaiset's 4,424 115,024,000 ; 


Bookings for the week by thirty-five iden- 
tical mills were 110.9 percent of those for the 
Nae week, showing an increase of 3,224,- 

eet. 


7Cars basis is 26,000 feet. 

*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 109 percent 
of normal, shipments, 109 percent of normal, 
and orders 97 percent of normal, Average for 
the correspondng week of the preceding four 
years was as follows: Production 94 per- 
cent; shipments, 94 percent, and orders, 92 


percent of normal. 


is so seasonable that during 
roduction amounts to 
normal, while during 
roduction increases 
normal. 


Production 
winter months actual 
less than 50 percent o 
Peak summer months the 
to well over 100 percent o 





West Coast Review 


[Special telegram to Amprican LumBerMAN] 
SEATTLE, WAsH., Oct. 11—The West Coast 
Lumbermen’s Association reports that 192 mills 
—all those reporting production, shipments and 
orders—during the week ended Oct. 6 gave 
these figures: 

Production. ..181,412,469 
Shipments ...162,030,677 10.6 under production 
CRESTS, occcns 177,638,661 2.1 under production 

A group of 233 mills, whose production re- 
ports for 1927 and 1928 to date ate complete, 
reports as follows: 


Weekly operating capacity........ 235,819,683 
Average weekly cut for 40 weeks— 
Seok goat ake ney a 5:94 ik oar mata 192,674,584 


Be See ee ee 191,049,257 
Actual cut week ended Oct. 6,1928 201,686,138 


A group of 187 identical mills, whose pro- 
duction for the week ended Oct. 6 was 176,300,- 
018 feet, reported distribution as follows: 


Unfilled 


Shipments Orders Orders 
Sea 68,839,442 66,209,258 172,404,029 
Domestic 

cargo - 48,213,984 48,994,780 212,068,956 
[oS 24,520,391 44,552,519 241,109,969 
ee 1G,3ee, 206 TE DERIOW 6s crerses 





155,555,921 173,738,661 625,582,954 


A group of 100 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1927 and 1928 to date, reported as 
follows: 


Average Average 
Week ended 40 weeks 40 weeks 
Oct. 6, 1928 Oct. 6,1928 Oct. 1, 1927 


Production ..106,507,554 101,665,253 98,044,925 
Shipments ...101,673,129 109,441,530 98,937,143 
Orders ......108,075,921 108,769,018 100,583,902 





California Redwood 


San Francisco, Cauir., Oct. 8—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Sept. 29: 


Red wood.——_—_ White- 








No. of Percent of wood 

Mills Feet production Feet 
Production .. 15 7,636,000 100 2,107,000 
Shipments ... 15 6,550,000 86 1,018,000 

Orders— 
Received .. 15 6,110,000 80 1,126,000 
On hand... 14 38,333,000 a 4,968,000 
Detailed Distribution of Redwood 

Shipments Orders 
Northern California*..... 3,154,000 2,234,000 
Southern California*...... 1,377,000 1,232,000 
EE bei o'6 0A A Wes « vr 69,00 35,000 
I io. dn an hin ch at oe 1,174,000 1,352,000 
Eo cs acdie werane uite ns 776,000 1,257,000 
i ee eae ae 6,550,000 6,110,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 





Southern Pine Barometer 


New Orveans, La., Oct. 8.—For the week 
ended Oct. 5, Friday, 150 mills of the total 
capacity of 194% units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Associa- 


tion: Percent Percent 
3-Year Actual 
Production— Carst Feet Av. Prod, Output 
Average 3 yrs. -e- 82,165,234 a ars Sain 
; eee ree. * ae * eee 
Shipments* . 8,824 81,374,720 99.05 114.90 
Orders— 
Received* - 4,186 89,078,080 108.43 125.77 
On hand end 
weekt ..... 13,934 296,515,520 


*Orders were 109.47 percent of shipments. 

tOrders on hand showed an increase of 2.67 
percent, or 7,703,360 feet during the week. 

tBasis of car loadings is August average, 
21,280 feet. 

One hundred and forty-eight mills reported 
net undertime of 1,070 hours, which is 8.79 
percent less than full 60-hour week basis. 





North Carolina Pine 


Norrotk, Va., Oct. 8—The North Caro- 
lina Pine Association makes the following 
analysis of figures from seventy-five mills for 


the week ended Sept. 29: Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet Output Output ments 
Normal* .,..15,990,000 wwe whe 
, . a 7,503,000 47 = i 
Shipments .... 9,871,000 62 131 ive 
2 9,463,000 66 124 96 
Unfilled 
orders ......64,441,000 


+As compared with preceding week, there is 
an increase in orders of 3 percent, with one 
more mill reporting for last week. 


*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 


Hemlock and Hardwood 


OsuxosH, Wis., Oct. 8—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Sept. 29: 





Hardwoods Hemlock 
Units of 35,000 feet daily 
GEE vscecedcek eee 64 94 
Productive capacity..... 13,457,000 19,631,000 
Actual cut, log scale.. 6,465,000 3,269,000 
Percent of capacity... 48 17 
LE REE PE a 9,015,000 6,718,000 
Percent of actual cut. 1 


119 117 

Orders received......... 6,501,000 4,614,000 

Percent actual cut.... 100 106 

Orders on hand end week 47,318,000 14,023,000 

Lumber fabricated at mill and used in con- 

struction work is included in total orders and 
shipments. 


Production is based on mill log scale, and 
lumber cut overruns this by 20 percent. 





these being selected from the complete list: 


Sisis gees 
Southern Douglas 
pine fir 

a. ae Sans $46.00 
New Bedford, Mass............. er 45.00 
a aA ee soe 50.00 
Ce eer mee 45.00 
Poughkeepsie, N. Y............-. Sei 44.00 
RE ER Sree 38.00 42.00 
oD a ee ere 42.00 50.00 
i ae chs eure >. ore ve> ale 45.00 45.00 
ee .. 45.00 42.50 
oe ED) Eee 38.00 46.25 
ee GE 5 ee ee 40.00 55.00 
SS ee eee 37.50 45.00 
o.oo occ ws iad 45.00 50.00 
ee I, gas ou ce oe ese 45.00 45.00 
Seen 38.00 43.00 
ek) A Nae 9 U:big 0b 0(b.0 4.0 06,008 42.50 46.50 
OS eS See 48.50 aii 
NE I TE Bilan s) cic.a/e:0.0 oemnie ana 41.50 
ES als oss oe 6 2 cen ee 41.00 
Sf | 39.00 
San Francisco, Calif............ 29.00 
Ps, WHEE osu ceebacebessese 22.00 





Census Bureau Delivered Prices 


Wasuincton, D. C., Oct. 8—The Department of Commerce has secured through the bu- 
reau of the census the following prices per thousand for lumber items and per hundred square 
feet for shingles as the average paid Sept. 1, by contractors for material delivered on the job, 


Flooring, 1x4” Shingles, Extra 
Common 10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” pine fir Red 
0.1 “C” eg. No.2v.g. cedar Cypress 
$38.00 praia a mas $6.50 ieee 
42.00 $80.00 $80.00 6.10 wadewts 
45.00 80.00 eel 7.50 
40.00 85.00 75.00 6.50 
28.00 85.00 80.00 6.50 
35.00 85.00 75.00 5.50 
40.00 80.00 85.00 5.75 
40.00 80.00 80.00 7.00 ok 
42.50 82.50 75.00 6.00 oie 
43.50 82.00 80.00 6.85 8.00 
40.00 pita ua 80.00 asiean fe tere 
55.00 70.00 72.50 4.00 11.00 
Fe wh <6 at, 6.00 8.00 
ee 75.00 75.00 6.00 6.00 
er 80.00 i ait 5.00 sone 
45.00 59.50 62.50 4.60 
eai8's 70.00 i ee 6.50 
40.00 efeje 72.00 4.50 
40.00 85.00 5.50 
38.00 68.00 5.00 
29.00 55.00 4.50 
20.00 48.00 3.00 
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Michigan Kiwanis Forest Dedicated 


East Tawas, Micu., Oct. 8.—A most inter- 
esting event occurred near here the other day, 
when the Michigan Kiwanis Forest, the famous 
reforestation and conservation project of the 
Michigan District Kiwanis clubs, was dedicated 
to commemorate the establishment of a 5,000- 
acre forest codperatively financed and planted 
by Michigan Kiwanians and the United States 
Forest Service. On this occasion, the forest 
was formally presented to the Forest Service 
and accepted by it as part of the Huron na- 
tional forest. 


The dedication ceremonies started with a 
tour of the different plantings made in the 
forest since 1911, the Forest Service planting 
camp out of which a hundred men are work- 
ing and the dam and power plant. The plan- 
tations of the Consumers’ Power Co., adjoin- 
ing, were also visited. In the evening of the 
first day, an open air dedication ceremony was 
held at Camp Harry Black, in which the early 
logging and lumber history of Michigan was 
reviewed and the presentation to the Forest 
Service made. The actual ceremony was pre- 
ceded by a forest picnic dinner served by the 
Fast Michigan Tourist Association. The scene 
was inspiring with its beauty, illuminated by 
huge wood fires burning on specially con- 
structed pyres. 


It is the purpose of the Kiwanis clubs in 
the near future to erect within the forest the 


What Research Will Do for 


Boston, Mass., Oct. 8.—Presided over by 
Dr. Arthur D. Little, president of A. D. Lit- 
tle (Inc.), of Cambridge, a group of earnest 
wood engineers, comprising a section of the 
convention of the American Association of 
Mechanical Engineers, last Wednesday heard 
an interesting talk by Dr. S. W. Stratton, 
president of the Massachusetts Institute of 


Technology, who discussed the important part’ 


that research will play in the future develop- 
ment of the lumber industry. Dr. Stratton 
expressed pleasure at having an opportunity 
to discuss before a group of engineers a sub- 
ject which has interested him a long. time be- 
cause of its importance, its ramifications and 
its great possibilities. In this connection he 
said 

There are such problems as the preservation 
of wood, now the subject of research; the 
protection of wood from insects and from 
decay. Traveling in Europe I have seen tim- 
ber taken out of the old cathedrals and its 
condition interested me very much, showing 
the need of attention which now is lacking. 
The expansion and contraction of wood by 
moisture is another problem calling for the 
search of some acceptable agency to make 
wood impervious to moisture. Fireproofing of 
wood, impregnating it with fireproof sub- 
stances, is an important field of research in 
which we have not got very far yet, partly 
because the operation as it is understood now 
is too expensive. There are many ways in 
which to finish wood: yet there is nothing 
available in the line of wood finish to corre- 
spond to Duco in automobile finish, and the 
subject is most fascinating. Much greater ef- 
ficiency is needed in the matter of conserva- 
tion of wood, Wood products suggest a long 
story. Mechanically worked wood, the uses 
of glue and finishes were mentioned by Dr. 
Stratton. He said that the utilization of 
waste, of wood scraps from the lumber yard, 
is a move in the right direction. There is a 
lot to be done to develop new uses of wood, 
and research is going on in many of these 
flelds. 

Another matter of importance, as Dr. Strat- 
ton saw it, touches the whole field of wood- 
working machinery. Tremendous advances 
have been made in machine tools, and similar 
advances, he thought are sure to come in 
woodworking machinery. Thus far anything 


statue of a riverman, characteristic of the 
spirit of Michigan’s lumber industry of old, 
and in order to provide a base for this statue 
each one present had been requested to bring 
a stone at least 6 inches in diameter with which 
to pay for his dinner. As more than 500 people 
attended the dinner, the pile of rocks became 
quite imposing. In addition, each club fur- 
nished a specially cut stone bearing the club’s 
name. These stones varied in size from 12 
by 12 by 4 inches to one weighing 2,230 
pounds, and ranged in quality from field 
boulders to highly finshed stones. 

Saturday morning was given over to the 
ceremonial planting of one acre by District 
Governor Case, and to the setting out of a 
small tree by each individual present, along the 
Thompson Memorial Highway through the 
forest. The location of each of these trees 
was plotted and will be tagged and known 
by the name of its planter. 

Speaking of the Kiwanis forestry program, 
especially in relation to the Kiwanis forest, 
Harry B. Black, general chairman of the 
Michigan conservation committee of the Ki- 
wanis clubs, stated: 

The whole program is merely a dramatiza- 
tion of the growing interest of the people in 
the general forest situation. We started out 
to help finance the planting of 1,000 acres of 
either State or Federal land in Michigan. We 
selected the United States Forest Service. 


has been considered as good enough for use 
in work on wood. 

I am thoroughly convinced that the utiliza- 
tion of wood will be put on the same scien- 
tific basis as other industries; the question is 
how it can be done. There will be wood en- 
gineers, the same as there are civil engineers, 
metal engineers and glass engineers, and 
President Stratton stated that the Institute of 
Technology will be glad to help. 


Dr. Arthur D. Little, chairman, commented 
briefly on President Stratton’s remarks and, 
referring to the field of substitutes for the 
natural wood and making of synthetic lum- 
ber which is a reality, he expressed the opin- 
ion that in wood finishing the industry has 
gone further than Dr. Stratton had suggested. 
He referred also to experiments undertaken 
in Maine and in California, of injecting chem- 
icals into live standing trees to dye the wood 
on the root. He thought injecting chemicals 
into living trees also presents a promising 
field in the direction of stimulation of fruit 
and protection against certain insects. 


Charles M. Bigelow, president of Bigelow, 
Kent, Willard & Co., and Thomas D. Perry, 
director of the woodworking division of that 
company, presented a paper, with stereopticon 
slides on “Mechanical Handling of Lumber,” 
showing the old fashioned way with the old 
type lumber yards contrasted with the modern 
scientific method which eliminates much han- 
dling and cuts the cost of handling even now. 
Mr. Perry is well known in the lumber in- 
dustry through his long previous connection 
with a prominent dry kiln concern. In this 
joint paper the statement was made that at- 
tempts to reduce the handling of dimension 
stock to standard unit packages had met with 
disappointing results, but the need is so urgent 
this will be accomplished in the near future. 
Pursuing this subject further, they said: 

Some proponents advocate a unit package 
of such a size as to be conveniently handled 
by a workman, probably not over 50 or 60 
pounds, while others feel the solution lies in 
@ much larger unit package for mechanical 
handling only, perhaps in units of 500 feet 
b. m., weighing from 2,000 to 3,000 pounds. 

The establishment of such a standard bun- 


The cost to us was $1.94 per acre. This rep. 
resents the actual cost of furrowing the lang 
preparatory to planting and the actual labor 
cost of planting. All overhead, supervision 
planting stock, camps and equipment were paid 
for by the Forest Service. The idea was sold 
on the basis of each individual in our organ- 
ization buying an acre or more, with the 
promise that the entire area be known as the 
Michigan Kiwanis Forest. No title to the 
land passed with this transaction and no 
pecuniary interest accrued to the purchaser, 
In the last analysis it was merely an increase 
in the planting appropriation of this particular 
forest given gratis by members of our or- 
ganization. The amount of acreage pur- 
chased by different individuals varied from 
one acre to 100 acres, with an average of 
about two acres. It soon became apparent 
that 1,000 acres was not enough, and 5,000 
acres was set as the goal. This amount was 
passed to the extent of 808 acres and we are 
aiming at another 5,000 acres for 1929. A 
paper or map allocation and record of the 
part each individual bought has been made 
and will be kept at the Forest Service offices. 

We hope the results of this particular pro- 
gram may be far reaching. The plantation 
itself is of course something, but the tying up 
of each individual’s interest not only with 
fire prevention but with all other forestry 
problems is infinitely greater. We believe the 
idea to be original, but there is by no means 
any copyright or patent on it, and many or- 
ganizations similar to ours are evincing con- 
siderable interest in this plan of doing things. 


the Industry 


dle or unit package will do much to encour- 
age the use of dimension-cut stock, a practice 
that is now severely handicapped by excessive 
handling and drying costs. Mechanical meth- 
ods must be adapted to this problem, and.a 
proper unit packaging is the fundamental. 


So far consideration has been given to pack- 
aging merely as an aid to cost reduction in 
handling raw or semi-finished products. Much 
lumber is sold, however, to the ultimate con- 
sumer in its original form, usually sufficiently 
dried for use. A board is a very awkward 
unit to handle (more so in the cities than in 
sma]jl communities), except in quantities for 
construction purposes, and many ultimate con- 
sumers would prefer to purchase convenient 
sizes for home or school shops. Shingles and 
lath have for many years been bundled, dried 
in bundles, and sold in this form; hardwood 
flooring has been bundled after drying and 
machining, and so sold; softwood in the form 
of sheathing, ceiling, flooring and molding has 
been tied in bundles of five or more pieces of 
uniform length, but the practice is far from 
general. More recently, knockdown window 
frames and other structural items have ap- 
peared on the market in package form, under 
several phonetic trade names. 


Would Create a New Demand 


Would it not be commercially practical, as 
well as afford a considerable volume of sales 
expansion, to establish a series of standard 
thicknesses, lengths, and widths for the ul- 
timate consumer? The establishment of these 
sizes would also involve standard quantities 
for packaging, either in number of units or 
board footage. It is probable that the pieces 
would be kiln-dried, planed and cut to stand- 
ard length. Much of such finished dimension 
lumber could be advantageously packed in 
cartons with water-resistant linings and prop- 
erly labeled for shelf display and storage. It 
is the era of purchasing package goods from 
cereals and confections to knockdown furni- 
ture, and why is it not admirably adapted to 
lumber in this form? 


Schools and many other public institutions 
would welcome the opportunity to purchase 
in such convenient form; sizes and shapes 
could be made to conform to instructional 
uses; textbooks could be prepared to utilize 
such standard sizes as are available; and 
many other advantages would develop. 

The idea is by no means limited to soft- 
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wood, but is equally applicable to the so- 
called cabinet woods—oak, walnut, mahogany, 
gum, poplar, and the like—as well as to 
veneer and plywood. 

As stated, experience has shown that the 
average cost of handing 1,000 feet of wood 
product is about $1 per handling. Our experi- 
ence has shown that there are from one to 
five unnecessary handlings in practically 
every woodworking operation, and a conserva- 
tive average can be assumed at two. 


It seems obvious therefore that the attack 
on this problem of tremendous economic 
waste is a worthy one for the most militant 
efforts of the wood industries and materials 
handling divisions of the American Society 
of Mechanical Engineers, 


(S2a2 e222 202028208 
W. A. Durry, State commissioner of agri- 
culture, made known last week that a deadly 
tree fungus threatens 120,000 acres of white 


pine timber in Wisconsin. The disease was 
first discovered in 1916 in Polk County. Since 
then, infected growths have been found in St. 
Croix, Barron, Dunn, Pepin, Washburn, Rusk, 
Eau Claire, Marathon, and Shawano counties. 
Infected trees are being cut, growths of wild 
currant and gooseberry bushes, spreaders of the 
fungus, are eradicated, in the effort to control 
or wipe out the rust. 
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Shevlin pine used in this reproduction of a colonial living room splen- 


didly illustrated the use of wood for comfort 








This bedroom is part of the permanent exhibit made by the Twin 
Cities chapter of the D. A. R. 


Depicts Cozy Comfort of Wooden Interiors 


MINNEAPOLIS, MINN., Oct. 8.—‘“I’m going 
to have the living room of my new home fin- 
ished with northern white pine,” one woman 
was heard to remark. Others marveled at the 
sheer beauty of wood, little realizing that it 
was so adaptable for interior finish in homes. 
But we are getting ahead of our story. 

At the Minnesota State Fair held recently in 
St. Paul, a permanent exhibit which would 
have delighted every lumberman in America 
was shown. It was located in the Women’s 
Building and sponsored by the Twin City 
chapters of the Daughters of the American 
Revolution. 

The exhibit occupied three booths. Interiors 
of a New England colonial dwelling were pre- 
sented. One was a combination kitchen and 
dining room. Another was the living room, 
and still another, a bed chamber. 

Each of these rooms was the exact replica 
of the room in a 150-year-old colonial house. 
All of the rooms were completely furnished 
with antiques. There were comfortable old 
Windsor chairs, a spinning wheel, wooden 
kitchenware, old pewter dishes ——but the 
illustrations which accompany this article 


tell the story better than mere words. 

The charm and cozy comfort of the New 
England colonial dwelling have been captured 
in this unusual exhibit. The feeling of 
warmth and hospitality, so characteristic of 
the early American homes, is, no doubt, due 
to the interior finish, which is of Shevlin 
northern white pine, furnished through the 
courtesy ‘of the Shevlin, Carpenter & Clarke 
Co., of Minneapolis. The pine boards and 
strips were stained to produce the effect of 
age. 

While the exhibit is of a non-commercial 
nature it serves as an excellent advertising 
vehicle for the codperating lumber company. 
There is no attempt to trumpet the fact that 
Shevlin northern white pine is used, no at- 
tempt to “steal the picture,” so to speak. 
Small signs call the attention of the visitor 
to the fact that Shevlin pine has been used 
in the walls. That is all. Publicity of this 
type has proved far more effective than blat- 
ant shrieking from the housetops, 

This permanent exhibit has been built to 
foster interest in things of colonial America. 
The Daughters of the American Revolution 








A colonial kitchen of 150 years ago. 
many of the utensils, settee and other furniture 


Note that wood was used for 





believe that the quaint beauty of the colonial 
dwelling should not be lost. Everyone knows 
that the New England house embodies excel- 
lent architecture; severe, perhaps, but sub- 
stantial and hospitable,—and withal, comfort- 
able. 

Such houses were invariably built of wood. 
In reproducing them, modern plaster has been 
used for interior finish. Now we are witness- 
ing a new development in colonial architecture. 
New? Well, it is new in this day, although 
not really new. We have gone back to the 
time of our ancestors and now we are begin- 
ning to build our interiors with wood. 

Thousands of prospective home owners 
were given their first opportunity to see what 
the interior of a genuine colonial house really 
looked like. They left the exhibit convinced 
that, for sheer “homey-ness” nothing could 
compare with pine. Architects who have been 
urging their clients to have at least one room 
of the new home finished in pine will en- 
counter little opposition from those who have 
seen the D, A. R. exhibit. To paraphrase the 
remark of the late J. Caesar, “They came! 
They saw! They were conquered!” 














Combination living and dining room of the old colonial home. 
inets and comfortable wood furniture were in use then 
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Hardwood Prices Are Firming 


Output Low; Prices Stiff 

Mempuis, Tenn., Oct. 8.—Hardwood prices 
are advancing slightly on practically all items. 
Stocks are low, and production, while show- 
ing some increase, is not excessive. Weather 
conditions are ideal for a heavy production of 
hardwoods, but mills are not running over- 
time. There is only a limited supply of logs, 
and labor is exceptionally scarce because of 
withdrawals to the cotton fields, so production 
will be held in check for the next two months, 
at least. 

Automobile plants are running full time and 
constantly buying hardwoods. They are find- 
ing many items scarce and paying high prices 
for the popular ones. Good demand for floor- 
ing continues, and there is a scarcity of com- 
mon grades which is bringing about a better 
demand for the higher. Building trade inter- 
ests continue to buy. Demand from interior 
trim plants is on the increase, as is that from 
the box and crate manufacturers. Furniture 
makers are still looking for bargains and are 
not buying in heavy volume. One of the 
brightest spots in the market is demand from 
overseas. Many orders are being received. 
Prices have advanced $2 to $5 on many items, 
and English buyers are paying the advances. 


Buyers Making More Inquiry 

Burrato, N. Y., Oct. 9—The hardwood 
market is maintaining a firm tone and buying 
continues on about a normal basis. There is 
some disappointment over the fact that the 
volume of sales has not grown to the propor- 
tions looked for this month, but it is stated 
that buyers are talking a little more optimis- 
tically than they were a short time ago, and 
are more willing to make inquiry for stocks 
wanted. The needs of consumers are larger, 
with some lines of trade at least, than they 
were during the summer. 

Buffalo has been chosen as one of eleven 
cities in which a home modernizing campaign 
is to be carried on by the Home Modernizing 
Bureau of the National Building Industries 
(Inc.), of Chicago. Two preliminary meet- 
ings were held here last week and today an 
address on the subject was made to the mem- 
bers of the Buffalo Lumber Dealers’ Credit 
Corporation at a luncheon in the ballroom of 
the Hotel Statler. The speaker was Harlan 
K. Nygaard, assistant secretary of the bureau. 
One of the directors of the campaign is Frank- 
lin A. Hofheins, president of the Weatherbest 
Stained Shingle Co. 

The annual election of the Buffalo Lumber 
Dealers’ Credit Corporation was held last 
week. This organization has a membership 
of thirty-five, including most of the retail lum- 
ber dealers of the city and several dealers in 
other building material. Officers elected are 
as follows: President, Clark W. Hurd; first 
vice president, W. F. Bray; second vice presi- 
dent, William L. Henrich; secretary-treasurer, 
Nelson T. Montgomery. Other directors are: 
Arthur L, Miller, Eugene Maischoss, George 
Gaspel, H. S. Chassee and A. S. Fowler. 

The annual furniture market at Jamestown 
will open on Oct. 29 and continue until Nov. 
10, with prospects that a fine display of all 
sorts of furniture will be made. The ex- 
hibitors number about fifty, including not only 
Jamestown plants, but those of several other 
cities, including Buffalo. 

The fir log bungalow of Mr. and Mrs. E. A. 
Wade, of Olympia, Wash., which has visited 
many parts of the United States, under the 
auspices of the West Coast Lumber Bureau, 
was in Buffalo for two days last week and 
was inspected by a great many persons. 

Oct. 5-at 12:15 p. m. it was inspected by mem- 


For Current Market Prices on Hardwoods See 


bers of the Buffalo Lumber Exchange, prior 
to their regular weekly meeting, and the vis- 
itors to the city were welcomed by Mayor 
Schwab. A talk was given at the lumber ex- 
change meeting by C. J. Blanchard, of the 
West Coast Lumber Bureau. Don Critchfield, 
also representing the bureau, was a caller here 
last week. 

Charles N. Perrin returned last week from 
a trip to the Perrin-Curtin mill at Kosciusko, 
Miss., and also to Chicago and Minneapolis. 

C. J. Ehrmann, of the West Seneca Lumber 
Co., has gone on a three weeks’ vacation trip 
to Cuba, 

Eugene W. Carson was referee in the foot- 
ball game between Cornell University and 
Niagara University, played on Oct. 6 at 
Ithaca. 

Major H. Morton Jones, of the R. T. Jones 
Lumber Co., North Tonawanda, is spending 
two weeks on a visit to mills in the South. 


Stocks Low; Assortments Broken 


BROOKHAVEN, Miss., Oct. 8 —Hardwood 
orders are much more plentiful than they have 
been. Last week’s were double production in 
this section. The real problem with the mills 
now is to have a large enough assortment of 
dry stock to enable them to ship the cut of 
lumber. In this territory, available dry stock 
is less than a month’s production. The reason 
for this is that sixty days.ago the mills here 
were only cutting 50 percent of their present 
production. Weather has been wonderful and 
in fact rain is needed badly. Shortages of 
cars and of labor are causing delay in ship- 
ments. Shipments during September ex- 
ceeded production by about 10 percent. Ash 
and beech are firming up very materially and 
stocks are very low. Cypress stocks are low 
and inquiry is good, with some orders being 
booked right along. Black gum, plain and 
quartered, is in fair inquiry, with a few sales 
reported. Red gum stocks are rather low, and 
prices are being held firm. Sap gum, both 
plain and quartered, has been very active, es- 
pecially 4/4 plain sap FAS. No. 1 and selects 
and No. 2 are oversold for almost sixty days. 
Hickory stocks are very low. practically noth- 
ing being on hand except No. 2. Magnolia 
is very firm, prices are good and shipments 
are made right from the rack. Soft maple 
stocks are practically exhausted. All stocks 
of oak, red and white, plain and quartered, 
are down almost to nothing, while inquiry is 
heavy and prices are advancing. Poplar stocks 
are low, but fairly well assorted. The poplar 
market is extremely firm and orders easily se- 
cured. There is a little 54-inch sycamore on 
hand. Tupelo has sold well. 


Demand Larger; Prices Stronger 


Macon, GaA., Oct. 8—Manufacturers of 
hardwood report a continued strengthening in 
prices and increase in demand. Orders are 
coming in from the East and North in con- 
siderable volume, and shipments are close to 
the capacity of the mills. Inquiries are heavy. 
Production in this immediate territory has been 
probably 30 percent under orders, mills being 
short of logs due to the inability of crews to 
get into the swamps. Though there have 
been heavy local rains, they did not affect the 
camps, and conditions there are improving. 
Michigan automobile body plants are still good 
buyers of gum, which is one of the best selling 
species. Inch FAS sap is $50 f. o. b. mill; 
No. 1, $32; No. 2, $20. Inch FAS red is $95; 
No. 1, $45, and No. 2, $25. Oak flooring is 
still in good demand, heavy buying being done 
for the metropolitan area 


. List Firm Throughout 


Cincinnati, Oxo, Oct. 8.—Buying of hard- 
woods ‘is only fairly liberal, sales being more 
or less spotty and of small lots. The entire 
list was covered in orders and inquiries. Or- 
ders continue to flow in with fair regularity, 
and there are no soft spots in the list. Prices 
were steady to firm all along the line, and sev- 
eral items were strong. A and B poplar were 
particularly in demand, In some instances buy- 
ers held off because prices looked high, but 
later came back when no lower offers were 
made. Box factories are strongly in the market 
for these poplar lowers. Auto and bus body 
manufacturers continue to buy regularly of 
oak, ash, hard and soft maple, gum and soft 
elm in small lots, and there is no haggling 
over prices. Oak flooring trade is also more 
active, with prices more satisfactory. Com- 
paratively few hard maple flooring sales are 
being made. Sap gum, sound wormy oak and 
sound wormy chestnut are in good demand in 
furniture factories, and they are taking a little 
No. 1 oak and walnut, The panel trade is 
taking some cherry, walnut and oak. There is 
a fair export movement of oak, poplar, ash and 
walnut at firmer prices, with some good in- 
quiries reported. 

Southern pine building lumber is active, with 
common prices up another $1.50, and finish and 
flooring up $2. Redwood and Douglas fir are 
more active, with prices firm to strong. Cy- 
press prices are firm. 


Auto Woods Moving Best 


LouIsviILLe, Ky., Oct. 8—Hardwood demand 
continues fairly active, especially for automo- 
tive woods, while reports indicate a consider- 
able reduction in available supplies of flooring 
grades of oak. Walnut has been in good de- 
mand, along with walnut veneers. Poplar has 
been only fairly active, especially in top grades. 
In gum there is very fair movement of plain 
and quartered sap, and quartered black gum is 
moving, but plain and quartered red gum con- 
tinue draggy. Quartered oak sales have also 
been on the increase over the last few months. 
Quantities of thick elm, maple, magnolia and 
other automotive woods have been hard to find, 
as producers have been keeping well sold up. 
Ash has been in fair movement to a few of 
the producers of high quality automobiles, not 
many manufacturers being willing to pay the 
higher price. Conditions favor production in 
the South, but demand is preventing any ma- 
terial accumulations and prices continue at 
about the same general levels, being as fol- 
lows, f. o. b. Louisville: Walnut FAS, $240; 
selects, $160; No, 1 $90@93; No. 2, $40. Ap- 
palachian poplar, FAS, $100; saps and selects, 
$75, and common, $55. Southern poplar, $85, 
$65 and $48 for FAS, saps and selects and 
No. 1, while No. 2A is $38. Appalachian red 
oak is priced at $95 for FAS and $56 for 
common; with southern at $68 and $48. Ap 
palachian white oak is $100 and $60; southern, 
$80 and $50, Plain sap gum is $54 and $39; 
quartered sap, $60 and $45; plain red $95 and 
$50; quartered red, $100 and $55, Cotton- 
wood is $54 and $36. Ash, $80 and $50. | 

The W. R. Willett Lumber Co., Louisville, 
has just completed a deal for purchase of the 
yards, dry kilns, and buildings of the North 
Vernon Lumber Co., at the Fifteenth and Hill 
street division, in Louisville, close to the Wil- 
lett yards at Fifteenth and Magnolia, There 
are 4% acres of land, which with the 13% 
acres in the Willett yards, will give that com- 
pany a total of eighteen acres. C. S. Willett 
remarked that the company needed more yard 
space, but was principally interested in the 
three large, double sized kilns, which have a 
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capacity for drying about 300,000 feet of lum- 
ber a month. The deal did not include ma- 
chinery in the planing mill, or yard stocks. 
The North Vernon Lumber Co., some years 
ago sold its sawmill at the same location to 
the Mutual Lumber Co., but has other opera- 
tions at North Vernon, Ind., Dyersburg, Tenn., 
and at Jackson, Tenn. Hereafter the North 
Vernon Lumber Co. will operate the Louis- 
ville division from a downtown office. 

Very rapid work was entailed in the recon- 
struction of the dry kilns of the Norman 
Kiln Drying Co., which with its parent cor- 
poration, the Norman Lumber Co., suffered a 
heavy fire loss on Sept. 15. A week after the 
fire the company had a few kilns back in 
operation, and a dozen were running in two 
weeks. On Oct. 8, three weeks after the fire, 
the entire twenty kilns were in operation 
again, although a number of them had to be 
torn down entirely and rebuilt. As most of 
the kiln drying of this company is for other 
lumber owners, shifts of men worked on a 
twenty-four hour basis in getting the plant 
back into running order, so as not to inter- 
fere with customers’ requirements. 

Members of the Louisviile Hardwood Club 
will leave Louisville on Oct, 12 for French 
Lick, Ind., where they will enjoy a two or 
three days’ golf outing, weather permitting. 
This will be the first real outing of the club 
since before the war. 

W. L. Allen, in charge of the Louisville 


district sales offices of the Adams-Banks Lum.-. 


ber Co., of Morton, Miss., producer of hard- 
woods and pine, has recently opened a down- 
town office at 1190 Starks Building, having 


previously operated from 126 North Long- 
wood Avenue. 


Firm Offers More Numerous 


Lauret, Miss., Oct. 8.—Optimism prevails 
in hardwood circles, due to the numerous firm 
offers received during the last week, and the 
steady flow of orders at increased prices. 
Low grades are in excellent demand, especially 
in poplar, with prices on these items at a 
higher level than at any period during the 
year. The common grades of oak are in ex- 
ceptionally strong demand, prices increasing 
almost daily. The export market is absorbing 
large quantities of Nos. 1 and 2 white oak, 
both plain and quartered. Red gum, which 
has been quiet for several months, seems to 
be coming into its own. 


West Virginia Sales Larger 


E.xins, W. Va., Oct. 8—There has been 
an increase in demand for hardwood lumber in 
West Virginia since Oct. 1. Maple, basswood 
and beech are more generally called for. Maple 
has been benefited especially and has advanced 
about $3 to $4. Chestnut and oak remain 
quiet. Although mill stocks are still large, 
heavy inroads are being made on them. Floor- 
ing is moving well, but parquet material con- 
tinues quiet. 

A conference between traffic officials of the 
Western Maryland and Baltimore & Ohio, and 
members of the Pittsburgh & West Virginia 
Shippers’ Association, held in Elkins, on Oct. 
5, dealt with milling-in-transit rates, which 
railroads are seeking to increase, The ship- 





Business in Brief 
Notwithstanding the abundant evidence of fundamental soundness throughout trade and in- 
dustry, there has been lacking the vigorous activity that is expected to prevail in such a 
situation. During recent weeks, however, activities in various lines have 
GENERAL increased in number and importance, and it can be said that, despite irregu- 
larities, expansion is the rule. 
business appears to be moving along at a more rapid pace. Bank clearings for the latest week 
totaled $13,432,919,000, compared with $10,870,977,000 of the week before. There were also 429 
commercial failures, compared with 434 for the corresponding week of 1927. Loadings of 
revenue freight amounted to 1,196,768 cars, the heaviest tonnage for many months. 


In several of the major industries there has been a notable strengthening of prices, though 
here as in production and distribution there are irregularities. Hides and leather, especially, 
have shown price weakness. The fact should be made plain, however, that 


Not only in production, but in distribution, 








PRICES there has been nothing like a slump and that basically the situation is one 

of strength. Harvard Economic Society’s wholesale price index for three 
weeks has shown slight recessions, the level for the week ended Oct. 3 being 99.4, compared 
with 101.3 for the week ended Sept. 12. Dun’s price index rose to $194.734 for the latest month, 
compared with $193.925 of the month before. Dun’s Review also reported 35 advances to 31 
declines for the week. : 


Farm products have not maintained the strength that generally has characterized the market 

during recent months, live stock prices having declined. The grains have made some gains, 

however, No. 2 red wheat at the latest week-end was priced at $1.65% a 

PROVISIONS bushel, compared with $1.63% of the week before. No. 2 yellow corn rose at 

the latest week-end to $1.20 from $1.1642 of the week before. Fat steers 

dropped to $17.40 from $18.35 held for the two preceding weeks, and hogs were priced at $11.30 

at the latest week-end, compared with $11.60 of the week before and with a high for the year 
of $13, for the week ended Sept. 14. 


The steel industry continues to show the strength that has prevailed in that branch through- 
out a period when decline in production is considered the normal procedure. The operation of 
the major interest is rated at about 85 percent of capacity, though some 
STEEL branches of the steel industry are operating at about 100 percent. From a 
situation that for many months has been deemed out of line, the pig iron 
branch has assumed a much better status. Not all the producers are finding their situations 

so good as are indicated by the average. Prices appear to be fairly well held in most items. 
\ 
Estimates of the bureau of mines place the total output of bituminous coal, including lignite 
and coke produced at the mines, at 11,059,000 net tons for the week ended Sept. 29, compared 
with 10,035,000 tons for the week immediately before and with 10,059,000 for 

FUELS 


the corresponding week of 1927. This is the largest output of any week since 

that ended March 10 of the present year. The output of anthracite for the 
week ended Sept. 29 was 1,851,000 net tons, compared with 1,496,000 tons of the week before and 
with 1,641,000 for the same week of 1927. 








pers took a positive stand against any increase. 
The traffic officials declared that pressure was 
being brought to bear upon them to equalize 
milling-in-transit rates throughout the country. 
Shippers suggested that probably conditions 
elsewhere were not similar. Prior to the con- 
ference, those attending it spent the morning 
inspecting the various industrial plants in El- 
kins, and afterward enjoyed luncheon at the 
Tygart Hotel. 


More Logs Now Available 


Attanta, Ga., Oct. 8.—Larger hardwood 
mills in the Southeast have more logs avail- 
able, and output is about 80 percent normal, 
small mills being somewhat less active. The 
rainy season, however, is at hand. Orders are 
numerous and small, and nearly always for 
immediate delivery; they show a tendency to 
decline but are still well above output, Dry 
stocks are very scare. Southeast furniture 
factories are buying red and sap gum, mainly 
FAS and No. 1. This business is better than 
normal but furniture business from other sec- 
tions is below. Box grades are moving actively 
in the Southeast. Automobile manufacturers 
in the middle West are placing a fair number 
of orders for ash, maple, elm and sap gum, 
the latter wood being especially active because 
ash is scarce. Southeastern body plants are 
buying well, Oak flooring plants are placing 
a good number of small orders for red and 
white oak. Southeastern yard sales of oak 
flooring are heavy in larger cities and fair in 
smaller communities, but sales in other sections 





are not very active. Rough oak prices are ° 


somewhat lower. A few small orders for 
maple flooring are being placed at unchanged 
prices. Larger millwork plants in the South- 
east are buying better than normal, but smaller 
plants are less active. Offerings from foreign 
buyers have been improving, but mills have 
all the domestic business they can now handle 
and bookings are only fair. 


Boston Market Looks Better 


Boston, Mass., Oct. 9.—Local hardwood dis- 
tributers are well pleased with recent develop- 
ments in their branch of the lumber market. 
The shipments of one large company here were 
larger last month than in any previous Sep- 
tember in its business history, and the orders 
received last week were quite as satisfactory 
both in number and importance. Among the 
best customers is the automobile industry. Bos- 
ton hardwood men said that demand from the 
furniture manufacturers, although not yet 
snappy, continues gradually but surely to im- 
prove. The house trim people are rather more 
inclined to negotiate, and a fair business is 
now being done here with the machinery 
trades. Retail yards, too, are now being heard 
from. There is no distinct change in prices, 
but the tone of the market is no doubt firmer. 


Flooring Trade Is Steady 


Boston, Mass., Oct. 9.—Demand for hard- 
wood flooring is on a seasonable basis and 
prices show no essential change. There is not 
much interest in first plain white oak, and full 
range is $82@85.50. Second grade, as usual 
in New England, is in better demand than 
first, but inquiry is no more than fairly active. 
Certain producers are willing to accept bids 
of $72; others refuse less than $76.50. The 
third grade is in light supply and commands 
good prices, ranging $64.50@65.75. Maple 
flooring is not selling very freely here, but 
first grade is not easily bought at less than 
$85.50. For first birch, a Canadian manu fac- 
turer is quoting $83, and American producers, 


$75@78. 





A RESEARCH council has been formed under . 


the auspices of the Industrial Development 
Board of Manitoba, Canada, to stimulate and 
direct scientific research on problems having to 
do with the utilization of the resources of the 
Province. 
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Interesting News From the Southland 


Longleaf Fence in Long Service 


New Orveans, La., Oct. 8.—Despite more 
than 26 years’ service under severe climatic 
conditions longleaf southern pine used for 
fence railing at Elkhorn, W. Va., when re- 
moved recently was found to be in almost 
perfect condition and suitable for further use, 
according to John J. Lincoln, superintendent 
of the Crozer Land Association of that city, 
who purchased the lumber in 1902 from the 
Georgia Lumber Co., of Bluefield, W. Va. In 
addressing Capt. Walter Perkins, general man- 
ager of the lumber company, Mr. Lincoln said: 

Away back in the early part of 1902 your 
company had specially sawed for us a car- 
load of untapped, all heart, longleaf southern 
pine for fencing purposes. Shipment waa 
made us on April 28, 1902, and using seasoned 
locust posts cut here on the property, we 
built about a half mile of fence here at 
Elkhorn. 

My hope at the time of putting it up was 
that we would get at least 15 years’ service 


out of fencing from this material. It has 
surely made good on that estimate—and then 
some. It has lasted over 26 years and, so 


far as the boards are concerned, looks as if 
it might last five or even ten years more. 

The average period of service from ordinary 
wooden fences in this section of West Vir- 
ginia is from 8 to 12 years, according to Mr. 
Lincoln, who called attention to the sudden 
changes in climatic conditions and the severe 
demands consequently placed on all materials 
continually. exposed to the weather. In clos- 
ing, Mr. Lincoln stated: “You can now s€e 
what a record this fence of longleaf southern 
pine has made.” 


Retailers and Ethical Practices 


Attanta, Ga., Oct. 8—H. J. West, secre- 
tary of the Georgia Retail Lumber & Mill 
Work Association, recently has sent out a let- 
ter to the members of that organization, in 
which he discusses the question of ethics as 
applied not only to manufacturers and whole- 
salers, but to the retailers as well. In his 
letter, Mr. West says: 

Much has been said in the past, and still 
is an important topic of conversation among 
the lumber fraternity, about ethical manufac- 
turers and wholesalers. 

In speaking of ethical dealers, we usually 
refer to those who direct their selling or pur- 
chasing efforts in the right direction. There 
are many such manufacturers and wholesalers 
in the business, and the retail dealers should 
recognize and appreciate the policies of such 
dealers. 

There is room for all—manufacturer, whole- 
saler, and retailer—and there will be more 
lumber sold and used, if handled through the 
proper channels, than if sold indiscriminately. 
Co-operation always gets better results than 
individual effort. 

The retailer is the only one who can serv- 
ice the consumer 100 percent; consequently 
he is absolutely a necessity to the consumer. 
The manufacturer who has a sales organiza- 
tion and the wholesaler are absolutely a ne- 
cessity to the retailer. They keep him posted 
on the market and on general conditions that 
affect the lumber industry, and in many in- 
stances really finance the retailer. The manu- 
facturer is absolutely a necessity, for with- 
out him there would be no merchandise to 
market; but getting back to ethics— 

How about the ethical) retail dealer? Are 
all the retailers as ethical as they demand 
the manufacturer and wholesaler should be? 
We doubt it, and we think this is where most 
of the trouble lies. Do the retailers hold 
their purchases in the proper channels, which 
are manufacturers, who maintain sales or- 
ganizations and wholesalers, or does the re- 
tailer go around these fellows and buy direct 
when he learns who their shippers are? We 
contend that such practices by the retailers 
are unethical. 

We believe that by having a more thorough 
understanding as to whose customer is who 
between the manufacturer, wholesaler and re- 





tailer, this matter of ethics would soon ad- 
just itself to the entire satisfaction of all. 

We believe that 90 percent of all branches 
of the industry want to play the game fairly, 
and all they need is a better understanding of 
one another’s problems. Through association 
only can this be accomplished. Think it over. 


Longleaf Still Good in Old Fort 


New Orveans, La., Oct. 8—One of the 
most interesting bits of Civil War history lies 
in old Fort Massachusetts, built during the 
war between the States by Federal forces and 











Longleaf pine floor in old Fort Massachusetts, 
Ship Island, Miss., built during the Civil War, 
and as good as ever 








Longleaf pine door frame in old Fort Massa- 
chusetts, built during the Civil War 





still one of the noted sights of the Gulf coast 
Fort Massachusetts is on the western point of 
Ship Island, a famous rendezvous for fisher. 
men, about fifteen miles off the shore from 
Gulfport and Biloxi, Miss. It is solidly built 
its windows or port-holes still sealed with iron 
shutters, and the earth that has heaped on top 
of the circular building flaunts a canopy of 
green grass, making a most striking picture. 
The old fort presents a type of workmanship 
seldom found; a particularly beautiful Piece 
of workmanship being the two circular stair- 
cases which are of solid blocks of granite. 

While the fort has been long deserted, the 
near-by lighthouse keeper has sole charge and 
opens the wonderful old building to inspection 
whenever interested visitors throw anchor at 
the island. But one gun, an immense mass of 
metal, still remains, the others having been 
destroyed or dismantled. 

The accompanying pictures show the in- 
terior and a doorway of one of the two well 
rooms, and are particularly interesting because 
both floor and door frame are of longleaf yel- 
low pine, still in a splendid state of preserva- 
tion. The floor boards are 4-inch, edge grain 
material. The doorways had once been beauti- 
fully made, but the doors have been torn away 
and only the frames remain. When it is 
considered, however, that for sixty years or 
so this longleaf has been practically exposed 
to wind and weather, that rain has soaked and 
blown through and that the flooring is contin- 
ually overlaid with a shifting layer of fine 
sand brought in by heavy winds, the remark- 
able long wearing ability of this wood is won- 
derfully exemptified. 


State Forest Fair Proves Educational 


Waycross, Ga., Oct. 8—A better under- 
standing of the value and necessity dor a wider 
use of the country’s forest properties was the 
motive which actuated the Georgia forestry 
department and the Waycross Chamber of 
Commerce to stage what is claimed to be the 
first State forest fair in America. The fair 
was held at Waycross during the week of Sept. 
17, and despite the devastating tropical hurri- 
cane which visited this section thirty-eight 
hours prior to the opening of the event, some 
three thousand or more foresters, naval stores 
operators, land owners and others were in at- 
tendance. The storm, which tore a 50-foot 
strip from the roof of the exhibit building, 
prevented over a third of the exhibitors from 
displaying their goods, as most of the roads 
leading into Waycross were closed by the ef- 
fects of the gale. In addition, naval stores op- 
erators and land owners were confronted with 
the problem of salvaging down timber, vari- 
ously estimated at 2 to 10 percent of the total 
stands, and many more were, therefore, un- 
able to attend. 

The exhibit building housed products from 
thirty-five manufacturers, departments and in- 
dividuals, and when combined these displays 
formed exhibits in which there was practically 
no duplication of ideas. Among the exhibits 
were forest management methods; private for- 
est operations; results of pulping southern 
woods; forestry instruments; right and wrong 
ways of clearing land; the relation of forests 
and game; use of forests for recreation; trac- 
tors, portable sawmill demonstrations and 
wood saws; results of experiments in naval 
stores operations, naval stores implements and 
products. A furniture display, indicating a 
use for wood, occupied a prominent place, as 
did also exhibits of forest types in Georgia; 
woods and fire-fighting implements, effects of 
fire on the rate of tree growth; a fire trailer; 
a fire scene; steps in rayon manufacture etc. 

The importance of the work to be under- 
taken in connection with the southern for- 
estry educational project was demonstrated by 
the operators of five trucks equipped by the 
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American Forestry Association in ¢c0-opera- 
tion with the States of Georgia, Florida and 
Mississippi. 

“ 7 the features of the fair, which 
proved as interesting as the exhibits, demon- 
strations and picture shows, was a session of 
brief addresses by foresters, chemists, naval 
stores factors and operators. Excessive rain- 
fall prevented most of the field demonstrations 
p:anned, but in lieu of these several hundred 
people were the guests of Alex Sessoms, of 
Cogdell, Ga., and had the opportunity to get 
first-hand information on _ practical forest 
management as applied on the property of the 
Timber Products Co. The only other field 
work possible was a trial of two relatively new 
machines for making firebreaks. Both of these 
machines were found impractical for use in 
the Coastal Plains region, but the demonstra- 
tions were effective in interesting representa- 
tives of an equipment firm in evolving a ma- 
chine that will be practical. 


Booklet on Wood Preservative 


“A Technical Discussion on Zinc Meta Ar- 
senite” is the title of a new booklet issued by 
the Curtin-Howe Corporation, timber preser- 
vation engineer. Zinc meta arsenite is the 
wood preservative developed by the Western 
Union Telegraph Co. for its own use and now 
being handled commercially by the Curtin 
Howe Corporation. 

The booklet is made up of three sections. 
Part 1 is entitled “Chemical Reaction of Wood 
Destroying Fungi.” This was an address be- 
fore the American Wood Preservers’ Associa- 
tion at Montreal last January by Dr. L. P. 
Curtin, chemist of the Western Union Tele- 
graph Co. Part 2, entitled “Chemistry and 
Toxicity Data,” was prepared by Dr. Curtin 
as a supplement to Part 1. Part 3, “‘Weather- 
ing and Field Tests,” is a paper presented be- 
fore the American Wood Preservers’ Associa- 
tion at Montreal last January by Paul Je Howe, 
construction engineer, Western Union Tele- 
graph Co. 

Timber users will be interested in this dis- 
cussion of a preservative said to produce 
clean, odorless, paintable forest products. 
Copies of the booklet may be obtained upon 
application to the Curtin-Howe Corporation, 
11 Park Place, New York City. 





Modernizing in Minneapolis 


MINNEAPOLIS, MiINN., Oct. 10.—Lumbermen 
will benefit more from the home modernizing 
campaign now being conducted here than will 
any other group connected with the building 
industry, C. A. Gunn, secretary of the Minne- 
apolis Builders Exchange, said today. Mr. 
Gunn is executive chairman of the local home 
modernizing campaign. After a six weeks’ 
trial, the local bureau feels very much en- 
couraged over the results of the campaign, 
Mr. Gunn said. More than 100 inquiries have 
been received from people seriously contem- 
plating modernizing their homes. The inquiries 
were in response to co-operative advertising 
carried on by the Minneapolis Home Modern- 
izing Bureau and its several sponsors. 

Home modernizing is showing clearly that 
it offers advantages to everyone in the com- 
munity and to the community itself, Mr. Gunn 
declared. This type of movement is bringing 
revenue to building tradesmen and laborers, 
supply dealers, lumbermen, hardware stores, 
architects, electricians, plumbers, glaziers, 
tinsmiths and others. 

We feel so encouraged that we are going 
ahead and are laying plans to conduct the 
campaign continuously for an entre year. It 
will include an aggressive effort to stimulate 
this branch of building. We are already us- 
ing generous newspaper space for advertising 
and are receiving publicity support from the 
newspapers in Minneapolis. 

Our plans include the purchase of an old 
home, with the idea of completely moderniz- 
ing it. The public will be advised of the 


progress we are making with this “laboratory 
experiment” and will be invited to witness 
the many changes that are wrought. Our 
budget for carrying on this work for the en- 
suing year will be approximately $50,000. 


A 5-room modernized home was being 
erected Sunday in the new municipal audi- 
torium. This home is sponsored by the 
Home Modernizing Bureau and its erection 
is under the charge of Harold Fridlund, di- 
rector of the bureau. It will be inspected by 
visitors to the Greater Minneapolis Industrial 
Exposition which takes place in the auditorium 
this week. This demonstration home is but 
one of the means being used by the local Home 
Modernizing Bureau to stimulate interest in 
renewed homes. 


Forest Service Official Dies 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., Oct. 11.—James Girvin 
Peters, chief of the branch of public relations 
in the Forest Service, United States Depart- 
ment of Agriculture, died suddenly at Camden, 
Ark., on Oct. 9, while on an official tour in the 
interest of State co-operation work in forestry. 
Mr. Peters was 51 years old. He had arrived 
in Camden from the Washington headquarters 
on Tuesday and was to have delivered an ad- 
dress before the South Arkansas Chamber of 
Commerce when he was taken suddenly ill 
and had to be removed to a local hospital. Mr. 
Peters had been appointed chief of public re- 
lations last May, succeeding Maj. R. Y. Stuart, 
who was appointed chief forester. He had 
been connected with the public relations work 
of the Forest Service for many years. 








Heads Hardwood Department 


St. Louis, Mo., Oct. 10.—The appointment 
of George K. Dilts as manager of the hard- 
wood department of the W. T. Ferguson Lum- 
ber Co. was announced today by T. C. Whit- 
marsh, president. Mr. Dilts was for several 
years manager of the hardwood department 
of the Chicago Lumber & Coal Co. and is 
well known to the trade. He succeeds F. A. 
Heitert, resigned. 


_ SEVERAL large freight car inquiries have been 
sent out this week, among the more important 
being one for 1,000 refrigerator cars on which 
the American Refrigerator Transit Co. is ask- 
ing for bids. Another inquiry is from the Great 
Northern Railroad Co. for 1,000 ore cars and 
500 gondolas. 


Decision Saves Half Million 


(Continued from page 37) 


dwellings with unapproved roofs. Inasmuch 
as a majority of the roofs in the State are 
unapproved and a vast majority of homes are 
of frame construction, he found that these 
changes would give a substantial increase in 
revenue to the insurance companies. 

The home owners of Minnesota largely owe 
this saving to them in insurance rates to the 
National Lumber Manufacturers’ Association, 
which, through its Minneapolis district office, 
in charge of E. J. Fisher, inaugurated the fight 
against the proposed increases and secured the 
co-operation of regional lumber manufacturers’ 
associations, local retail lumber dealers, the 
Northwestern Lumbermen’s Association, and 
many civic and commercial bodies not only in 
Minneapolis and St. Paul but in many other 
cities of the State. In a brief filed with the 
commissioner by Mr. Fisher and C. E. Close, 
of the Chicago office, following the hearing, 
some startling facts were developed showing 
how the insurance companies, while apparently 
realizing small returns through the insurance 
rates in effect, were really deriving tremendous 
profits from their operation in this State. 

This decision of the insurance commissioner 
may be far reaching in its effects, as no doubt 
similar efforts now will be made in other 
States to bring about a readjustment of fire 
insurance rates that unjustly penalize the home 
owner. 


A Victory for the National 


[Special telegram to AMERICAN LUMBERMAN] 


WasHuincton, D. C., Oct. 11—The action 
taken by the insurance commissioner of Minne- 
sota in the matter of canceling all insurance in- 
creases that became effective June 18 was 
communicated to the offices of the National 
Lumber Manufacturers’ Association here by 
Walter F. Shaw, manager of the Chicago divi- 
sion, who wired from Memphis. This order by 
the Minnesota State commissioner is a real 
victory for the National Lumber Trade Ex- 
tension organization and Mr. Shaw gives the 
lion’s share of the credit to Edward J. Fisher, 
manager of the Minneapolis district office, 
“who, single handed, organized and led State- 
wide opposition, ably helped later by Mr. 
Close.” Mr. Shaw feels that only a national 
trade promotion organization could have ac- 
complished such a victory. At headquarters 
here the victory for lumber is described as the 
greatest yet accomplished since the trade ex- 
tension campaign got under way. 





Bookings 6 Percent Above Shipments 


[Special telegram to Amertcan LuMBERMAN] 


Wasuineton, D. C., Oct. 


10.—Five hundred and one softwood mills of seven associations 


with normal production of 379,886,000 feet, gave actual production during week ended Oct. 6 


as 89 percent, shipments 86 percent and orders 91 percent of normal production. 
shipments were 97 percent and their orders 103 percent of actual production. 


The total 
The week’s 


figures for normal and actual production, shipments and orders follow: 














No.of Normal Actual 
SorTwoops— Mills Output Output Shipments Orders 
Southern Pine Association........ ....+6. 150 82,155,000 70,825,000 81,375,000 89,078,000 
Western Pine Mfrs. Association........... 35 35,672,000 33,881,000 35,800,000 33,278,000 
Calif. White & Sugar Pine Mfrs. Assn..... 21 29,000,000 30,045,000 23,106,000 23,756,000 
California Redwood Association..........+. 15 9,655,000 3,981,000 5,660,000 5,303,000 
North Carolina Pine Association........... 84 18,210,000 10,280,000 11,935,000 11,990,000 
Northern Pine Mfrs. Association........... 9 7,479,000 11,732,000 11,550,000 9,873,000 
West Coast Lumbermen’s Association...... 187 197,714,000 176,300,000 155,556,000 173,738,000 
501 379,885,000 337,044,000 324,982,000 347,016,000 
Northern Hemlock & Hardwood Mfrs. Assn. 46 19,631,000 3,923,000 6,718,000 4,614,000 
Totala, SOttwoeds. occcvrvrecservevseves 2 « 547 340,967,000 331,700,000 351,630,000 
HarDwoops— 
Northern Hemlock & Hardwood Mfrs. Assn. 64+ 13,457,000 7,758,000 9,015,000 6,501,000 
Hardwood Manufacturers’ Institute....... 331+ 59,637,000 48,444,000 50,436,000 50,507,000 
Totals, hardwoods ........++eeee0% eoceee 39DF 73,094,000 56,202,000 59,451,000 . 57,008,000 


+Units of daily capacity of 35,000 feet. 


Northern Hemlock & Hardwood figures are for week ended Sept. 29, and production is log 


converted to lumber scale. 
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Kansans and Nebraskans Examine Retailing 


Inter-Commodity Competition Makes Alertness Necessary in Selecting Stock 
and Presenting It Effectively to Prospective Customers 


BELLEVILLE, Kan., Oct. 8.—Fifty Kansas and 
Nebraska retail lumbermen, comprising an in- 
formal group known as the Border-Line Lum- 
bermen, met here last Friday under the joint 
auspices of the Southwestern Lumbermen’s 
Association and the Nebraska Lumber Mer- 
chants’ Association. This is one of a series 
of annual summer or fall meetings that are 
proving increasingly popular. S. A. Ruth, of 
the John H, Von Steen Co., Beatrice, Neb., 
called the meeting to order at 2 o'clock. 

N. A. Allen, of the Corn Belt Lumber Co., 
Lincoln, and also president of the Nebraska 
Lumber Merchants’ Association, then spoke 
on the newer competition. To illustrate the 
meaning of his swbject he referred to the 
practice of a Chicago furniture company in 
building, furnishing, decorating and financing 
houses for its customers. This introduces a 
serious variation in outside competition; one 
that must be met. Rockford, IIl., dealers have 
met it and have added an automobile to the 
picture. But whatever form this newer com- 
petition of outside agencies may take, it calls 
for a more closely knit association relation- 
ship among dealers. This competition also 
takes the form of a harder scramble for the 
customer’s dollar. 

Our volume of business is not increasing, 
he said, and we have to look to ways and 
means of maintaining what we have. Some- 
times competition, rightly used, is an aid. The 
selling of mechanical refrigeration is said, in 
some places, to have increased the sale of ice; 
for the educational publicity about the value 
of refrigeration has induced many people to 
buy ice boxes who previously had gotten along 
without them. In somewhat the same way, 
the competition of the automobile business has 
taught lumbermen the value of credit terms. 
If people can be induced to meet exact pay- 
ments on cars, they can be induced to meet 
their debts for lumber; provided the terms 
are equally clear. One manager of the Corn 
Belt Lumber Co. closed his books last year 
with but $480 outstanding, and all of this 
was of less than 30 days’ run, 


Advertising Possibilities Being Overlooked 


Mr. Allen referred to the value of advertis- 
ing and the use of colors. He described the 
association’s exhibit at the State fair and said 
hundreds of those registering didn’t know 
that it was possible to modernize old houses. 
Many did not even know the name of a jum- 
berman in their home town. This indicates 
that advertising possibilities are being over- 
looked. One of the great possibilities for 
farm relief lies in the lumberman’s bringing 
to his farm customers the information pos- 
sessed by the State farm schools. Mr. Allien 
mentioned an insulated poultry house that 
nearly doubled egg producton. There is a 
big potential farm market for paint. Dairying 
is in its beginnings in this area. All of these 
matters are involved in the possibilities of the 
newer competition. 

Secretary E. E. Woods, of the Southwest- 
ern association, suggested that most of the 
newer competition is a product of a recogni- 
tion of the changed commercial and_ social 
order. 

It was suggested that since a recent storm 
had injured many school children, one pos- 
sibility lay in building school house safety 
cellars. 

Secretary Harry E, Dole, of the Nebraska 
association, enlarged on the fact that his ex- 
perience with the State fair exhibit had proved 
to him that lumbermen were not making op- 
portunities to tell their customers facts of 
mutual importance. He stressed the fact that 





increases in volume are pretty certain to be 
found in remodeling. 

Evan Griffith, of the Griffith Lumber & 
Coal Co., Manhattan, Kan., was to have dis- 
cussed the problem of making a coal depart- 
ment pay. Since he was not present Secre- 
tary Dole opened the question by telling of a 
project by a certain wholesaler to make gas- 
oline filling stations the agents for coal sales. 
Several dealers had observed these efforts but 
not all took them seriously. A show of hands 
indicated that a large number of dealers han- 
dle coal. Mr. Dole summed up briefly by say- 
ing that a coal department calls for close at- 
tention, quick service, quality and good vol- 


ume. 
Merchandise Must Be Sold 

J. A. Scroggs, of the Riner Lumber Co., 
Kansas City, talked on the subject, “Are We 
Selling our Merchandise?” He stated that 
the’ banker is usually the leading man in the 
community because he has sold himself and 
his exact service and dependability to his 
clients. He might fail as a merchant, for he 
doesn’t cut his interest rate to close a large 
deal. But his custom- 
ers always pay or re- 
new their notes 
promptly, because that 
is the standard the 
banker has established. 
He is respected for 
his firmness. Mr. 


Scroggs said he was 
shocked to be told by 
an advertising man 


H. B. DOLE, 
Lincoln, Neb.; 
Pointed to Opportu- 
nities in Remodeling 


that lumbermen as a 
class do not have the 
confidence of their 
communities. Usually 
this is because of the 
activities of slippery 
contractors, but the 
lumbermen get the 
blame. Here is some- 
thing calling for firm- 
ness and control, 

The new competition calls for new methods. 
Mr. Scroggs told of a dealer who has made 
many remodeling sales by photographing old 
houses and by making drawings of possible 
changes. New building is pretty well caught 
up, and dealers must look to the possibilities 
of remodeling. 

Mr. Scroggs told the story of “Lumber 
Week” in Kansas City. He described the ad- 
vertising done and gave special credit to Bur- 
dett Green, district manager of the National 
Lumber Manufacturers’ Association for mak- 
ing possible the exhibits at “Lumber Head- 
quarters.” An average of thirty-six people 
an hour passed through this big exhibit. 
Speakers addressed 2,000 people at various 
clubs. There were cards in all the show win- 
dows. Much newspaper advertising was done. 


N. A. ALLEN, 
Lincoln, Neb.; 
Spoke on the Newer 
Competition 





Twenty windows were decorated with wood 
and wood products. The whole was spon- 
sored by the. local Hoo-Hoo club, 

The customer should have ample attention; 
for this attention and good service lessen 
sales resistance. Mr. Scroggs described the 
sale of a house to an elderly couple. First, 
he helped them plan the exact house they 
wanted. Second, he demonstrated the practical 
service he could offer. Third, he stressed the 
quality of his material. And finally, he 
talked of price and terms. The first three 
made the fourth easy to agree upon. Credit 
terms are highly important, and there is no 
worse competitor than one who allows ac- 
counts to run indefinitely. 


Discussion on Trade-Marked Lumber 


Finally, Mr. Scroggs touched upon trade- 
marked lumber and the tentative plans of some 
manufacturers to give exclusive agency to one 
dealer in a town. In the discussion of this 
point J. W. Berry, of the Golden Belt Lum- 
ber Co., Manhattan, Kan., said some of his 
yards had to meet trade-marked competition 
and that he met it by offering as good or 
better stock that was not trade-marked. A 
trade-mark does not take the knots out of a 
board. Frank Fitzgerald, of the McAllister- 
Fitzgerald Lumber Co., Waterville, Kan., said 
he did not see in practical competition that 
trade-marked stock made any difference. T. A. 
Sanborn, of the A. M, Sanborn Lumber Go., 
Belleville, said he handled much trade-marked 
lumber because it was usually uniform in 
grades; but he’d rather the boards had “San- 
born” “stamped on the ends. He wanted to 
establish the yard itself as guaranteeing qual- 
ity. N. A. Allen said his experience with 
trade-marked lumber was not good. If he 
advertised it, he soon found that prices ran 
according to the supplies the manufacturer 
had on hand and not according to the market 
level. He, too, preferred to build his reputa- 
tion on his own standards rather than on those 
of a manufacturer. Secretary Woods sug- 
gested that marked lumber often helped a 
reputable lumberman to maintain his standards 
of service against disorderly competition. Sec- 
retary Dole stated that an association mark 
could easily offer protection and uniform 
standards when an individual mark could not. 


Creating More Farm Business 


J. W. Berry then talked of the wheat situa- 
tion in dealing with the subject, “Creating 
More Farm Business”; and told of the great 
burden on the railroads of renting extra cars 
to move grain at threshing time. Farm re- 
lief in this instance takes the form of storage 
elevators on farms. Storage of products on 
the farm has gone out of fashion, he said, for 
the farmer wants to push everything onto the 
market, get the money and buy a car. He told 
a story of hearing an auto salesman say to a 
friend in a hotel that he was going out and 
sell a certain farmer a car. Mr. Berry got to 
the farm first, found the. farmer in a state of 
irritation over the onslaughts of auto sales- 
men and proceeded to sell him an elevator. — 

S. A. Ruth then described his success in 
selling temporary corncribs and sectional silos. 
T. A. Sanborn mentioned the renter as a cus- 
tomer of portable hog houses. 

Burdett Green, of the National Lumber 
Manufacturers’ Association, then told briefly 
of the work being done by the forty engineers 
of this association in developing proper uses 
for lumber, discovering places where it is a 
superior material and helping retailers to de- 
sign and sell structures that may lie a little 
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outside their usual experience. He mentioned 
particularly the new competition of steel-frame 
dwellings and the rapid progress the steel men 
are making in establishing fabricating plants 
and invading the field heretofore held largely 
by lumber. He displayed and described a few 
of the long list of publications of a practical 
nature, dealing with these newer problems. 
He showed a full page advertisement of the 
National association in the Saturday Evening 
Post and stated that 97 publications would 
carry this same kind of educational publicity. 
He also described the purpose of the National 
trade-mark that soon will be applied to lum- 
ber cut by association mills, 

Secretary E. E. Woods closed the afternoon 
program by speaking on the “Relation of the 
Association to the Retail Dealer.” He spoke 
in appreciation of the successful joint efforts 
of his own and the Nebraska associations, 
thanked the Belleville dealers for their efforts 
and spoke with regret of the illness of Paul 
King, manager of the Belleville Lumber Co. 
He welcomed the salesmen and thanked them 
for their efforts in spreading the news of the 
various meetings and in bringing to dealers 
useful ideas and methods observed elsewhere. 
He also spoke appreciatively of the work of 
the trade press. 

An association, he said, is a growp of men in 
the same line of business in a given territory, 











Lumbermen in yard of A. M. Sanborn Lum- 
ber Co. Left to right: E. E. Woods, secre- 
tary, Southwestern Lumbermen’s Association, 
Kansas City, Mo.; Burdett Green, Missouri 
Valley district, National Lumber Manufactur- 
ers’ Association, Kansas City; J. A. Scroggs, 
Riner Lumber Co, Kansas City, Mo., and 
T. A. Sanborn, A. M. Sanborn Lumber Co., 
Belleville, Kan. 


trying to do collectively what they can not do 
individually. The business has been going 
through a rapid evolution. Shabby yards and 
offices are being changed into attractive places 
of business. The modern dealer makes use 
of available sales helps, and he knows enough 
about his goods to give practical and valuable 
information. In the general struggle for busi- 
ness, the lumberman must fight for what he 
gets; but up to date his sales efforts have 
been less than those made by other merchants. 
It is a mistake to say that if lumber were 
cheaper there would be more building. Sales 
are always best on a rising market, and no 
dealer wants a manufacturer to sell his prod- 
uct at a loss. Neither is it true that lumber 
1s not so good as it used to be. Manufacturing 
is more exact and grading is better. Various 
advancements are being made, such as end 
matching and the cellized process of treating 
wood. There are, contrary to some opinion, 
vast quantities of lumber. These are some of 
the mistaken ideas dealers must correct. 
Modernization is the big field of the imme- 
diate future. Mr. Woods paid high tribute to 
the AmerIcCAN LUMBERMAN’s books, “Old 
Homes Made New” and said they inaugurated 
the present modernization campaign. Rather 
than to build many new houses, it is to the 





advantage of a town to improve many old 
ones. It is true that thorough modernization 


is expensive, but when well done it is a most 
profitable and lasting investment. There is a 
vast field for farm buildings, especially to 
house expensive farm machinery. Mr. Woods 
touched upon mail-order competition and said 
that personal salesmanship could usually meet 
it successfully. 

At the close of the session the convention 
voted resolutions of sympathy and cheer to 
Mr. King and sent him some flowers. 


Salesmanship Discussed at Banquet 


The banquet was held in the evening at the 
Elliott Hotel. Complimentary cigars were 
furnished by the Braun-Ray Bros. & Finley 
Co., of Omaha. * 

Secretary Dole acted as toastmaster and in- 
troduced Frank Fitzgerald, Waterville, Kan., 
who talked about various aspects of salesman- 
ship. He said he found it better to know his 
customers personallly and to talk to them about 
matters other than sales than to chase too 
hard after every little indication of a building 
prospect. Because of this friendly and neigh- 
borly relationship, many farmers ask him to 
come out and help locate a barn or design a 
machine shed. This is important in so far 
as it proves that he has established himself 
and his yard as a headquarters for service as 
well as for lumber. In 20 years he has had 
to figure against but three mail-order jobs. On 
one of these jobs, having no idea what the 
competing figure was, he estimated the cost, 
added one-third and then to be sure he was 
high enough he added another $50. He sold 
the bill. For many years he has used the 
advertising slogan, “Ask Fitz.” This has 
helped establish his reputation for service. 

R. .Y. Kerr, of the AMERICAN LUMBERMAN, 
Chicago, on the program to discuss “The 
Realm of the Retailer,” spoke hriefly, bringing 
greetings and good wishes. 

“Tip” Brown, sales manager of the Lehigh 
Portland Cement Co., then exhibited a highly 
interesting series of screen charts, showing 
the evolution of business in general and the 
statistical information developed by several 
years of intensive findings about the operation 
of business. Mr, Brown’s running comments 
were entertaining and illuminating. This is 
not a film advertising the company or its 
products, but is a highly entertaining and i}. 
luminating exposition of the background of 
modern business. 


Talks on “Loose Ends” 


Secretary Dole closed the formal program 
by mentioning a number of matters which he 
designated as “Loose Ends.” The average 
lumberman has one of the biggest investments 
of any merchant in his community. But busi- 
ness no longer comes to him if he stays in his 
yard and waits for it. He is interested in 
getting a fair price but doesn’t always know 
what it is. An auto carries a wide profit margin 
and is obsolete in three years. Buildings are 
a lifetime proposition. A fair price to a lum- 
berman is one that nets him about twice the 
profit he would get if he invested his money 
in farm mortgages. Lumbermen are doing 
more advertising, and they are learning that 
nice offices and yards, personal contacts and 
general behavior must be classed as part of 
advertising. There is a growing need for 
accurate cost accounting, and this would be 
highly valuable for comparative purposes if 
it were done on a uniform basis. ' 

Asking the question, “Who runs your busi- 
ness?” Mr. Dole then made a spectacular 
demonstration with a dollar in small change. 
Out of this dollar he set aside 76 cents for 
the cost of material. Of the remainder he set 
aside 17 cents for overhead, leaving 7 cents. 
Then he introduced the carpenter with his $40 
worth of tools who demands 5 percent on all 
the material he uses. So the carpenter gets 
the 5 cents, and the dealer emerges with 2. 

The next meeting of the Border-Line Lum- 
bermen probably will occur next summer, at 
a date to be determined, in Fairbury, Neb. 











Sales 
Opportunity 


FOR MAN WITH RETAIL 
YARD EXPERIENCE 


Large building material con- 
cern wants resident representa- 
tives to handle sales territories 
in Iowa and Illinois. Must be 
resourceful, energetic and have 
good working knowledge of 
construction and materials. 
Unless you feel confident of 
earning 1iberal commission 
against drawing account do not 
apply. 

Also require man with lum- 
ber experience for position at 
head office. 

Write fully stating age, com- 
plete business experience, pres- 
ent salary. 


Address “B. 12” Care 


American Lumberman 
431 So. Dearborn St., 
Chicago, IIl. 





























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 


My Locust St. 220 So. State St. 537 Mer. Exch. Bldg, 

































Louis, Mo. Chicago, Ill. San Francisco, Cal. . 
SCRIBNER’S 
Lumber and Log Book 
Most complete book 


of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; ages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada, 


SEN Fon. =50 Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 
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| Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 














JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











: = pee LUMBER 


AND 


| MAPLE FLOORING 


| 25/32 x 2\% Face in 


First, Second and Third Grade. 
| Brown Lumber Company 


1402 Eaton Tower, SA ANIST IQUE, 
Detroit, Mich. MICHIG 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























1 





17 


Iron Mountain, Michigan 


Manufacturers of 17 different species 


7 
VON PLATEN-FOX COMPANY 
of Northern Hardwoods 





17 
















Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid ootnating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
pen : . blinds, door and window 

ames, etc., etc. for circular containing 
sample pages. 


Pocket Size (43 6%”) $5.00, Postpaid. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 








What she Associations Are 
Planning and Doing 


Oct. 16-17—Appalachian Hardwood Club, Kana- 
wha Hotel, Charleston, W. Va. Annual. 

Oct. 17-18—North Carolina Pine Association, Fran- 
cis Marion Hotel and plant of A. C. Tuxbury 


Lumber Co., Charleston, S, C. Semi-annual 
meeting. 


Oct. 17-19—Wholesale Sash & Door Association, 
French Lick Springs Hotel, French Lick, Ind. 
Annual meeting followed by golf tournament. 

Oct. 20—East Texas Mill Managers’ Association, 
Shreveport, La. Special meeting. 

Oct. 20—Southwest Oklahoma Lumber Dealers’ As- 
sociation, Frederick, Okla. 

Oct. 23-24—Southern Logging Association, Roose- 
velt Hotel, New Orleans, La. Annual. 

Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 


Oct, 24-27—Pacific Logging Congress, Portland, 
Ore. Annual. 


Oct. 25—Central Missouri Association of Retail 
Lumber Dealers, Boonville, Mo. 


Oct, 25—Philadelphia Wholesale Lumber Dealers’ 
Association, Bellevue-Stratford Hotel, Phila- 
delphia, Pa. Quarterly meeting. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 2—South western Ontario Retail Lumber 
Dealers’ Association, Hotel London, London, 
Ont. Fall meeting. 


Nov. 8-9—Southern Pine 
Hotel, New Orleans, La. 
meeting. 


Nov. 13-15—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semi-an- 
nual meeting. 


Nov. 14—New York Lumber Trade Association, 
Biltmore Hotel, New York City. Annual. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual. 


Nov. 15-17—California Retail Lumbermen’s Asso- 
ciation, San Francisco, Calif. Annual. 


Nov. 19—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting of board 
of directors. 


Dec. 1—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lafayette, La. 


Southern Logging Congress Program 


New Or.eans, LaA., Oct. 8.—Discussions of 
common problems and experiences in the 
woods will be featured in the program of the 
eighteenth annual convention of the Southern 
Logging Association which will be held here 
Oct. 23 and 24 at the Hotel Roosevelt. The 
program outlined for the sessions follows: 

Tuesday Morning 

President’s address—Clarence Vandercook, 
Long-Bell Lumber Co., Quitman, Miss. 

Report of secretary-treasurer—James Boyd, 
New Orleans. : 

Speeding Up Logging, or Getting Rid of 
Oxen—D. R. Durant, Swift-Hunter Lumber 
Co., Atmore, Ala. 


Association, Roosevelt 
Fall trade promotion 





Discussion, which will cover Logging with 
Trucks, 
Tuesday Afternoon 
Loggings in Hollows So Located That It 
Is Impossible to Build Spurs Into Them on 
Account of Steep Hills—J. W. Webb, Louisi- 





ana Central Lumber Co., Standard, La. 
Discussion, 
Spur Bridge Construction—G. H. Blake, 


Long-Bell Lumber Co., Quitman, Miss. 

Railroading in Gumbo—U. Z. Youngblood, 
Long-Bell Lumber Co., Doucette, Texas, 

Discussion. (Note. The discussion of this 
and the preceding paper will cover many 
phases of railroad construction.) 

Methods of Paying Flatheads. Discussion. 

Cheap Labor Does Not Mean Cheap Logs— 
W. W. Goodson, Hillyer Deutsch Edwards 
(Inc.), Oakdale, La. 

What’s Your Trouble? This should be the 
most helpful feature of the meeting. Every 
one is expected to bring up something, which 
will be answered from the practical experi- 


ences of men who have solved the same diffi- 


culties. 
Wednesday Morning 
Prevention and Avoidance of Logs Damag- 
ing in the Woods, While at the Same Time 
Maintaining Inventories Reasonably Adequate 
for Insurance Against Lost Time. 
Discussion opened by President Vandercook. 
Value of Individual Tree Logged and Its 


Effect upon the Costs and Average Price Re- 
ceived for the Rest of the Cut. Some oper- 
ations can afford to log trees that are of no 
value to other operations. The superintendents 
themselves are in the best position to see the 
effect of logging trees in which there is no 
profit, and, which, if left standing would ip. 
crease the net income from the operation, 
This subject will be handled as a discussion, 
Letters are invited to be read as an introduc. 
tion, 

Ties, Poles and Piling—W. P. Gregory, Jas- 
per County Lumber Co., Jasper, Tex. 

Discussion, 





Ways and Means of Continuing Timber 
Growth—L, R. Wilcoxon, Crossett Lumber Co,, 
Crossett, Ark. ° 

Discussion. 


Fires in Woods—Reports of members of 
their experiences during the year. 

Logging for the Operation of Small Mills. 
Discussion. 

What’s Your Trouble? 

Wednesday Afternoon 

Safety Program—H. R. Orchard, Marathon 
Lumber Co., Laurel, Miss., who has charge of 
safety work in woods and mill, will preside, 

Election of Officers, 

Resolutions. 

What’s Your Trouble? 

Adjournment. 


Annual for California Lumbermen 


San Francisco, Cauir., Oct. 6.—Plans are 
practically completed for the 1928 annual con- 
vention of the California Retail Lumbermen’s 
Association, which is to be held on Nov. 15, 
16 and 17 in San Francisco. The program is 
being arranged so that there will be brought 
out for discussion the outstanding problems 
that are perplexing the industry today. There 
will be no set speeches, and all discussions will 
be wide open; members being urged to bring 
their ideas along and express them freely. 
The entertainment features include a banquet, 
dance and cabaret, with the ladies to be es- 
pecially provided for through bridge parties, 
sightseeing trips, shopping tours etc. More 
detailed announcement concerning the program 
will be issued later. 


Alabamans Plan for Annual 


BirMINGHAM, ALa., Oct. 8.—Plans are in the 
making for the annual meeting of the Ala- 
bama Lumber & Building Material Association 
to be held at Florence on Nov. 15 to 17, no- 
tice of which will soon go out to the mem- 
bership. Many questions of business policy 
will come up for discussion and in particular 
that of credits and collections. As part of 
the entertainment feature the visiting dealers 
will be taken on sight seeing trips and espe- 
cially to view the Muscle Shoals operations 
of the Government. 

The executive offices of the association were 
moved Oct. 1 from the Comer to the Edu- 
cational Building and Executive Secretary 
Allen G. Loehr and his staff are trying to 
get adjusted to their more commodious offices. 


The Tennessee Valley district of the asso- 
ciation pulled off the biggest meeting of the 
year last Thursday afternoon and evening at 
Huntsville, with more than seventy visitors and 
members in attendance. The large attendance 
was due to the efforts of W. P. Dillworth, of 
the Dillworth Lumber Co., Huntsville, who 1s 
a director of the State association, After 4 
dinner prepared by the ladies of the First 
Methodist Church, Mr. Dillworth, a presiding 
officer, introduced the o!dest dealer in the State, 
A. M. Booth, of the Booth Lumber Co., who 
told of the organization of a similar associ- 
ation in the valley more than thirty years ago. 
Mr. Booth stressed the need for greater co 
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> eta 
operation and that in their business of pro- 
yiding homes for themselves and their neigh- 
bors dealers. should make an effort to see that 
homes are Le ag built through the use ot 
aterials. 
O Thorson Estes, of Birmingham, who is vice 
resident of the National Retail Lumber Deal- 
ers’ Asociation, told the history of the retail 
association work and brought his hearers a 
message of information and inspiration, Execu- 
tive Secretary Loehr, of the State association, 
told of its work during the seventeen months 
of its existence and outlined its value to the 
rship. 

wie the several talks that were made 
the meeting was thrown open for a general 
discussion and a round-table session was held 
during which more than an hour was spent 
in talking over everyday problems. R. A. 
Stricklin, of Florence, reported on the work 
of the organization in his district. 

Among the representatives present was the 
only woman retail lumber dealer in the South, 
Mrs. Wilburn B. Smith, co-partner with R. kL 
Parson of the Parson Lumber & Manufactur- 
ing Co., Decatur. 


Nebraska Lumber Merchants’ Date 


Lincotn, Nes., Oct. 8.—Announcement is 
made by Harry E. Dole, secretary-manager of 
the Nebraska Lumber Merchants’ Association, 
this city, that the thirty-ninth annual conven- 
tion of the association will be held on Feb. 
13, 14 and 15, 1929, at the Rome Hotel in 
Omaha. 


East Texans to Meet at Shreveport 


Houston, Tex., Oct. 8.—First notice has 
been sent oyt by George R. Christie, secretary 
of the East Texas Mill Managers’ Association, 
this city, that its next meeting will be held 
on Oct. 20 at the Youree Hotel at Shreve- 
port, La. This meeting is to be held in con- 
junction with the Louisiana Mill Managers’ 
Association and every member of the East 
Texas association is urged to be present. It 
is probable that after the meeting is concluded 
the members will go in a body to the football 
game between Centenary College and Baylor 
University of Texas. 


Canadian Retailers Announce Date 


Winnipec, Man., Oct. 8.—Official announce- 
ment is made by F. W. Ritter, secretary-treas- 
urer of the Western Retail Lumbermen’s As- 
sociation, with headquarters here, that the 
thirty-eighth annual convention of the organ- 
ization will be held on Jan. 28, 29, 30 and 31, 
1929, at the Hotel Vancouver, Vaucouver, 
B. C. 


Central Missourians to Meet 


Kansas City, Mo., Oct. 9.—Advices have 
been received here that the Central Missouri 
Association of Retail Lumber Dealers will 
meet on Oct. 25 at Boonville. For a number 
of years this group has met at Sedalia, but 
this year it has been decided to meet at Boon- 
ville instead. 


Tie Producers’ Date for 1929 Annual 


St. Louis, Mo., Oct. 9.—President Robert E. 
Lee, of the National Association of Railroad 
Tie Producers, has authorized the announce- 
ment that the eleventh annual convention of 
the association will be held at Arlington Hotel, 

ot Springs, Ark., April 23, 24 and 25, 1929. 
The 1928 convention was held in that city. 


New York Trade Annual 


New York, Oct. 8.—The annual meeting of 
the New York Lumber Trade Association will 
be held Nov. 14 in the Biltmore Hotel. A 
nominating committee has been named to meet 
within the next two weeks and fix up a slate 
of officers. December 5 has been tentatively 
fixed as the date for a supper dance that 
will be given under auspices of the association. 


Appalachian Hardwood Meeting 


CincinNATI, Onto, Oct. 9—The Appala- 
chian Supply Association, of which K. W. 
Atkins, Memphis, is secretary and treasurer, 
will meet with the Appalachian Hardwood 
Club at the Kanawha Hotel in Charleston, 
W. Va., on Oct. 16 and 17. The Appalachian 
Hardwood Club is composed of loggers and 
mill operators representing the sawmills in the 
Appalachian region. The supply association 
will have charge of the program for the first 
day and will furnish three speakers from its 
own membership to talk on the technical 
points of the various lines represented. 


Decide on Date for Annual 


PitrspurGH, Pa., Oct. 9.—At the quarterly 
meeting of the Western Pennsylvania Build- 
ers’ Supply Association board of directors, held 
last Wednesday at the association headquar- 
ters here, it was decided to hold the 1929 an- 
nual convention on Jan. 16 and 17 at the Wil- 
liam Penn Hotel, here. In accordance with 
the provisions of an associate membership cam- 
paign now in progress, there will be no ex- 
hibits at this convention by manufacturers who 
are associate members or by member dealers. 
Nearly all the directors were present at the 
meeting, eighteen of the twenty-one districts 
having been represented. 

The directors went on record as favoring a 
revision of the present Pennsylvania lien law, 
with the aim of preventing contractors from 
misappropriating advances by owners, The 
lien law committee named at the last meeting 
of the directors is compiling information to 
determine other desirable changes. It will meet 
later this month to summarize these ideas and 
make recommendations. 

At 6:30 p. m., following the directors’ meet- 
ing, there was an open meeting of the dealers 
and the manufacturers’ salesmen at the Fort 
Pitt Hotel. There were present fifteen manu- 
facturers’ salesmen and seventy-eight dealers. 
R. R, Cunningham, merchandising counsellor 
of national repute, employed by the National 
3uilders’ Supply Association to study business 
problems and compile a sales training program, 
spoke and gave a summary of a survey, to- 
gether with answers to outstanding questions in 
the industry. 


Niagara-Orleans Dealers Meet 


NracarA Fats, N. Y., Oct. 8.—The regular 
monthly meeting of the Niagara-Orleans Re- 
tail Lumber Dealers’ Association was held at 
the Niagara Hotel in this city Wednesday eve- 
ning, Oct. 3. About twenty-five dealers from 
Niagara Falls, Medina, Wilson and Middle- 
port gathered about the tables for dinner at 
6:30 p. m. and later enjoyed an interesting 
program which had been prepared by Secre- 
tary Bertram O’Donnell, of Medina, and 
George Wicker, of Niagara Falls. 

Following the dinner, E. A, Wade, of Aber- 
deen, Wash., told the dealers how he had con- 
ceived the idea of living in a tree, and how 
he had carried out his dream in his famous 
Douglas fir one-log cabin. Mr. Wade, who is 
touring New York State under the auspices 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, brought his unique home-on-wheels to 
Niagara Falls at the request of local lumber 
dealers, and during the day he was parked on 
the principal street of the city where thou- 
sands of people inspected his house. 

R. T. Titus, a wood technologist of the West 
Coast Lumbermen’s Association, the next 
speaker, discussed the physical and mechanical 
properties of West Coast woods, explaining 
the uses and grades of Douglas fir, West Coast 
hemlock, western red cedar and Sitka spruce. 
The dealers present showed considerable in- 
terest in this discussion and asked many ques- 
tions regarding the characteristics of these 
western woods which are fast becoming of 
greater importance in this territory. 

The final event of the evening was the pres- 
entation of an amusing, yet instructive skit con- 
trasting the old methods of selling lumber 
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Flooring 
That Gives 
Longest Wear 


For many years you have 
heard architects and builders say 


that the finest quality, longest 


and factories came from Michi- 
gan. The flooring they had in 
mind was Michigan Hard Maple 
flooring. 

“Old Reliable” Maple flooring 
has been a favorite for many 
years because the longer it wears 
the harder it becomes. The com- 
pact fibre of this wood with- 
stands considerable abuse for 
long periods of time. 


In addition to Hard Maple 
flooring, we also manufacture 
Birch and Beech flooring. There- 
fore, “Old Reliable” flooring sup- 
plies the needs of all builders. 
Recommend its use in the future. 


Mail Coupon Today 
so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 


Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable”’ 
Hardwood Flooring. 

I would like to receive future lists as 
they are issued. This will not obligate 
me in any way. 
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Perkins Bldg., Grand Rapids, Mich. 
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GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 














Once Used, Always Used 
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OUR BOARD RULES are ular with lum- 

ermen who appreciate a durable and well 
made article. e make BOARD RULES to 
measure any len and thickness of lumber, 
and LOG with any scale, diameter or 
length measurements desired. Write for cata- 
log describing our complete li 
tS 4° > 7G -r? 1B Ser lia 
a Bt 4 1S 46° 67 9B 5 es I 
2 Poin eS a Or 2 FD 
12.58°-5 


Even and Odd Length Rule 


Cleveland Rule Co., ““si* 
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Poplar 
Magnolia 
Oak 














Hardwood Co. Beech 
Laurel, Miss. 
Member Hardwood Gum 
Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 





GILBERT NELSON & CO. 
Public Accountants 


I! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 
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and the modern system of merchandising build- 
ing materials. This effective sales demonstra- 
tion was staged by C. J. Blanchard, of the 
West Coast Lumber Bureau, assisted by Miss 
Mary Jull and Earl Torre, of the Wicker 
Lumber Co., Niagara Falls, and Clyde Wade, 
of Aberdeen, Wash. 

It was voted that the next meeting of this 
association be held at Lockport, N. Y., the third 
week in November. 


Eastern Canadian Associations 


Toronto, Ont., Oct. 8.—The fall meeting of 
the Southwestern Ontario Retail Lumber Deal- 
ers’ Association has been postponed until Nov. 
2, at the Hotel London, London, Ont. The 
meeting had been previously called for Oct. 
25, but as this clashed with the annual meet- 
ing of the National Retail Lumber Dealers’ 
Association at Chicago, which some of the 
Ontario retailers will attend, it was decided 
to postpone the London meeting. 

Arrangements which had been tentatively 
made for a meeting of the Eastern Ontario 
Retail Lumber Dealers’ Association at Belle- 
ville, on Oct. 25, have been cancelled as the 
date turned out to be inconvenient for some of 
the members. The meeting will be called later 
on, and will be held in Belleville. 

_At the semiannual meeting of the Western 
Lumber Distributors’ Association, held recently 
at Toronto, an address on conditions on the 
Coast was given by F. W. Fearman, manager 
of the Coast Sawmills (Ltd.), Vancouver, 
B. C. R. S. Plant, chairman, presided, and 
officers were elected for the coming half year 
as follows: Chairman, J. A. Rowland; vice 
chairman, Hugh A. Rose; secretary-treasurer, 
L. C. Walker. 


i 


State Foresters in Convention 


Cotumsus, Onto, Oct. 9.—About fifty me, 
representing the forestry departments of thirty 
States congregated here Oct. 2 to 5, for the 
annual conference of the National Association 
of State Foresters. The meetings were held 
at the Deshler-Wallick Hotel. Before coming 
to Columbus the delegates spent Oct. 1 3 
Wooster, Ohio, where the Ohio State forestry 
nursery is located. 

Technical problems were considered by the 
delegates, especially along the line of co-opera- 
tion in the various States with the United 
States Forest Service. The recently enacted 
Clarke-McNary act, which is a great step to. 
ward reforestation and forest protection was 
especially discussed. 

Frederick Dunlap, formerly of Ohio, now 
State forester of Missouri, spoke on “Pro. 
tection of Forests,” in which he stated that 
favorable sentiment in the local communities 
was the key to the solution of the forest fire 
problem. He said that throughout the Ohjp 
Valley many forest fires started by careless 
persons have destroyed thousands of dollars’ 
worth of trees and timber and the fires are 
permitted to run uncontrolled, because of com- 
munity indifference. 

Edmund Secrest, Ohio State forester, pres- 
ident of the association, arranged the program. 
This included visiting tours to various State 
forests including the Scioto Trails State park 
in Scioto County, Old Man’s Cave in Athens 
County, Waterloo State Park and the Marietta 
State nursery in Washington County. 

J. S. Holmes, State forester of North Car- 
olina, was elected president ; Benjamin G, Bush, 
State forester of Idaho, vice president; and 
F. W. Besley, State forester of Maryland, sce- 
retary-treasurer. 


You're Educated If Onto Jol 


MINNEAPOLIS, Minn., Oct. 8.—An educated 
man is a man who is onto his job, Dr. C. A. 
Prosser, director of Dunwoody Industrial In- 
stitute, told members of the Minneapolis Hoo- 
Hoo Club at their fortnightly meeting held 
in the Hotel Radisson on Oct. 4. The meet- 
ing, which was largely attended, listened with 
rapt attention as Dr. Prosser punctured a 
number of superstitions. In part Dr. Prosser 
said: 

Too many practical, successful business 
men suffer from an inferiority complex when 
they are in the presence of a man who has 
one or several college degrees. They feel 
because they have not attended college that 
the so-called educated man has something on 
them. 

Now my purpose this noon is to give you 
the “low down” on what I consider constitutes 
an educated man. An educated man is a man 
who is onto his job. 

I do not care how long a young man has 
been to college, or how much money papa has 
spent in order to expose his offspring to 
higher “larnin’.” It is the knowledge which 
he can use that counts in the long run. A 
mass of undigested learning will not help 
him to trouble-shoot trouble, to analyze the 
problems met in every-day life and to make 
his plans and decisions accordingly. 

This faith or belief in the power of formal 
schooling to enable a man to handle life’s 
situations is a myth. Book learning can be 
a help, but in many cases it has proved of 
little help to those possessing it. There is 
too much superstition connected with the idea 
of higher education. The way to learn how 
to do a thing is by doing it. 

For a thousand years in Europe the super- 
stition held sway that if you drew a circle 
around a certain species of white spider, the 
spider would not move outside of that circle. 
One day a fellow said to himself, “By heck, 
I'm going to find out whether that is true or 
not.” So he got hold of a white spider and 
drew a ring around it. The spider moved on 
over the line and out of the circle. And that 
is how one superstition that was strongly 
held in Europe for a thousand years was dis- 
sipated. 

We used to be told that in our heads were 


a lot of mental muscles. One muscle was the 
mental muscle of judgment; another of imagi- 
nation; another of memory, and so on. Today 
we know that that is not so. You can not 
develop an all-around memory. You can cul- 
tivate your memory to retain facts in connec- 
tion with the particular business or activity 
in which you are interested. But that par- 
ticular memory development will not help you 
in another line. You can cultivate your mem- 
ory to retain facts about lumber, but this 
training will not help you to remember the 
names of the English rulers. Here again we 
find another superstition exploded by cold, 
hard facts. 

After all, our lives are just what we have 
made of them. We are each one of us a col- 
lection of habits. Our success ip life depends 
upon the kind of habits we have built up. It 
is the way these habits help us to respond 
sensibly to the situations and problems of 
life that determines whether or not we are 
educated. 

You can not measure your education by get- 
ting inside your brain. If there is anything 
wrong with a complicated piece of mechan- 
ism, you do not crawl inside of it to find out 
the trouble. We have all kinds of testing 
instruments to find out whether the machine 
is working right or not. 

As I say, you can not get inside a man’s 
brain to test his intelligence. This must be 
done from the outside, too. The only way you 
can determine whether a man is educated or 
not, is to discover how he responds to life. 
If he meets its problems squarely and solves 
them intelligently, then he is an educated man 
regardless of how many colleges he has at- 
tended or how many books he has read. 


The Hoo-Hoo yell was given Dr. Prosser in 
appreciation of his inspiring talk. Frank 
Mayer, former University of Minnesota foot- 
ball star, was also at the meetine and spoke 
briefly, outlining the prospects for Minnesota’s 
team next year. 

At the next meeting of the local Hoo-Hoo 
club to be held Oct. 18, W. B. Foshay will be 
present and tell the story of the new Foshay 
Tower, Minneapolis’ most unique example of 
architecture, now in course of construction. 
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Roofer Men Meet Wholesalers 


CotumsBus, Ga., Oct. 8.—Friendly and more 
intimate relations between the ‘umber manu- 
facturers of this section, members of the 
Roofer Manufacturers’ Club, and the National- 
American Wholesale Lumber Association, for 
the mutual interest, as well as good fellowship 
of both, were urged at the meeting of the 
Roofer Manufacturers’ Club held here Thurs- 
day, Oct. 4, opening at 11 o’clock at the Ral- 
ston Hotel and presided over by Hugh Thurs- 
ton, of Thomaston, president. 

Principal speakers at the enthusiastic and 
well attended meeting, besides Mr. Thurston, 
were Ben S. Woodhead, of Beaumont, Tex., 
president of the national association of whole- 
salers and W. W. Schupner, of New York, 
secretary and directing manager of the whole- 
salers’ association, both of whom lauded the 
organization of the Roofer Manufacturers’ 
Club, for the character of its membership and 
emphasized the importance of fair dealing, one 
with the other, both of which, it was main- 
tained, hold necessary places in the lumber in- 
dustry. 

Importance of the best possible output of 
lumber, 40 percent or more of which it is 
conceded is used for roofing purposes, and 
standardization in grades were emphasized by 
both manufacturers and representatives of the 
wholesalers at the convention. Following a 
short business session and explanation by 
President Thurston, that in view of the keen 
demand now existing there was no necessity 
of a discussion of stocks on the yards of the 
various mills of members, the meeting was 
thrown open to discussions of the relations 
between manufacturer and the wholesaler and 
the problems of each were discussed in a 
friendly fellowship way. It was emphasized 
that the demand for the best possible grades 
is becoming more and more important in the 
industry. 

Prices Show Upward Trend 


The manufacturers were pleased by an an- 
nouncement that lumber had been sold for No- 
vember shipment during the time of the meet- 
ing for $23.50 and $24.50, which is $5 to $6 
over prices prevailing about six months ago. 
The manufacturers are gratified by the strong 
demand prevailing for their output and fore- 
cast better times ahead for their industry. 

Among the prominent visitors and speakers 
at the meeting was Lee Long, of Montgomery 
and Brantley, Ala., whose company, the Long- 
Prior-Reynolds Lumber Co., of Brantley, was 
added as a new member. Secretary Leon 
Clancy, of the Roofer club, was prevented 
from attending the meeting on account of be- 
ing out of the State. 

The next meeting of the club will be held 
at Macon in six weeks and the one after that 
at Columbus when the annual election of 
officers will occur. This meeting is scheduled 
for the second Thursday in January. The 
annual election of officers had been previously 
scheduled for the October meeting here, but 
the last meeting held at Macon was postponed 
until January. Meetings of the club are al- 
ternated between Columbus and Macon. 

After a financial statement was read, and on 
motion by Dixon Smith approved without dis- 
sension, an assessment of $25 a member was 
— for the purpose of paying all outstanding 

ills, 

Resolutions in which high tribute was paid 
C. M. Young, charter member of the club and 
a former vice president, whose death occurred 
on Sept. 18 at his home at Forest City, N. C., 
offered by Mr. Smith, were adopted and or- 
dered spread upon the minutes and a copy 
furnished his bereaved family. 

Mr. Woodhead, in his address, conveyed 
to the club the good will and fellowship of 
the national wholesalers. He lauded the char- 
acter of the membership of the Roofer Manu- 
facturers‘ Club and expressed gratification that 


its members sell its output 100 ‘percent to the 
association of wholesalers and voiced assurance 
that they are going to be well repaid for do- 
ing so. Referring to the wholesalers’ associa- 
tion he said: “We hope to establish and are 
establishing such a standard of membership 
that membership in our association will mean 
to you assurance of a square deal. We are 
putting principle above revenue and I am as- 
sured that when we buy from a member of 
your club it is perfectly safe to pay the usual 
98 percent on receipt of invoice.” 

Mr. Woodhead referred to the manufactur- 
ing and wholesaling of lumber as two separate 
businesses, but so related that both are abso- 
lutely essential to the life of the industry, be- 
tween which only the friendliest relations 
should prevail. He emphasized the obligations 
of the one to the other, the producers in the 
furnishing of the very best output possible 
and in compliance with specifications as to 
standards, drying etc., and the wholesalers in 
the minimizing of claims. In this latter con- 
nection he referred to several instances of 
claims, among them relating a story of an ex- 
perience he had with a Mexican in Ucatan in 
which shipment of $18,000 worth of lumber 
had been made and how in eleven days’ hard 
work he had settled a claim for $12,000 on the 
shipment for $750. He reiterated in closing 
his appreciation of the splendid record of the 
Roofer Manufacturers’ Club and invited and 
urged its members to attend the next annual 
meeting of the wholesalers, and urged a more 
intimate understanding of their difficulties in 
marketing. 


Mr. Schupner, in expressing his gratifica- 
tion in being present at the meeting stated, 
“It is most important that we get the manu- 
facturers’ viewpoint and that we give them 
ours on the matter of distribution.” He di- 
rected attention to the fact that the manufac- 
turers receive their 98 percent on receipt of 
invoice, but that the wholesalers have their 
problems in distribution and collections, in- 
stances of which he gave. 

Mr. Schupner stressed the importance of 
improved conditions in manufacturing, espe- 
cially with reference to grades and standards 
and drying, directing attention to the fact that 
the public is demanding better classes of ma- 
terials than ever before. He urged that manu- 
facturers form associations with wholesalers 
they can know and in whom they can place 
confidence and voiced assurance that the whole- 
salers’ association is endeavoring to standard- 
ize its membership on that basis, with a view 
to standing as far as possible between manu- 
facturer and shipper in the matter of claims. 
He stated that he had heard nothing but com- 
mendations for the member shippers of the 
Roofer Manufacturers’ Club and voiced as- 
surance on part of the wholesalers’ association 
that its members feel no hesitancy on receiv- 
ing invoices from them in granting the usual 
98 percent. 

Mr. Thurston voiced the feeling of ap- 
preciation on behalf of the club for the pres- 
ence of the officials of the wholesalers’ asso- 
ciation and agreement with the suggestion that 
all possible should be done by the manufac- 
turers to improve their output with a view to 
making it most marketable. He also urged 
that members take in good faith arbitration 
of claims where that is necessary. 

Following the two-hour session, which was 
marked for its dispatch of business, the vis- 
itors were guests at a dinner at the hotel and 
many of them remained over in the city dur- 
ing the afternoon and evening, attending dur- 
ing the evening a “neighborhood Democratic 
rally” at the Springer Opera House, under 
the auspices of the local Smith-Robinson Club, 
at which Franklin D. Roosevelt, Democratic 
nominee for governor of New York, was the 
principal speaker. 




















Box and Crating Stock 





Partial View of One of Our Large Modernly Equipped 
Box Factories. 


Arizona White Pine 


High Altitude — Soft Texture 





11/16 x4” to 12” RL No. 4 Com. 
4/4x 4” to 12” RL No. 4 Com. 
6/4 x 4” to 12” R L No. 4 Com. 





11/16x4” to 12” R L No. 5 Com. 
4/4x 4” to 12” RL No. 5 Com. 
6/4x 4” to 12” RL No. 5 Com. 





We have a complete stock of 
the above items, ready for im- 
mediate loading. 


Modern planing mill facilities 
enable us to manufacture any 
standard patterns you may re- 
quire. 


Write now for latest stock list 
and prices. 


Southwest Lumber 
Sales Corporation 
ALBUQUERQUE, NEW MEXICO 
W. G. Ramshaw, Director of Sales 

as Selling Entive Ousput 7 rs 
¢ Nary, Ariz. o, N.Mex. 
be Ae rh Stanierd Lunaber Mills: Inc 
Annual Capacity 300 Million feet 


Arizona White Pine 
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We can help you give hurry-up 
fall orders in your community the 
quick service they want. Just tele- 
phone or telegraph. We'll get the 
order off to you within a few 
hours. 


In this way you can avoid car- 
rying the infrequently called for 
items that lumber dealers are now 
being asked to furnish, yet which 
it doesn’t pay to stock. Our va- 
riety in Cypress, Redwood, Pine, 
Fir, Cedar and other woods is un- 
surpassed. 27 R. R.’s to ship over. 


What do you need? 


We have it. 
Julius oO 


Serele 


| LUMBER Co. 
a St. Louis, Mo. 








T. H, Garrett B. F. Spencer 


T.H.Garrett 


LUMBER CO. 


Established 1887 
MANUFACTURERS 


Yellow Pine 


GOOD GRADES 
PROMPT SHIPMENTS 


Mills:—Selma, La.; Haynesville, La. Waukegan, Tex. 
Forest, Miss. 


Chemical Bldg.,ST. LOUIS, MO. 











West Penn i iadieas Co. 































Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
Try Us t We are ) 
First the 
oldest 
and 
largest 
manufacturers of 
LUMBER CHERRY lumber 
WE HAVE.IT } in America. 








JAMESTOWN, N. Y. 
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Lumbermen’s Club Activities 


Play Annual Fall Tournament 

CINCINNATI, Oun10, Oct. 9.—David H. Wil- 
ley, president of the D. H. Willey Lumber 
Co., carried off the Mowbray & Robinson sil- 
ver cup and also won the handsome traveling 
bag offered by Ben F. Bramlage, of the First 
National Bank of Covington, at the annual 
fall tournament of the Cincinnati Lumbermen’s 
Golf Association held today at the Western 
Hills Country Club. Mr. Willey’s score was 
the low gross for the day in 36 holes medal 
play, his record being 175 strokes. 

Following the day of play in which forty- 
four lumbermen were engaged there was a 
dinner at the Western Hills Club at which the 
officers for the Lumbermen’s Golf Association 
for 1928 were chosen. Mr. Willey was elected 
president succeeding Al H. Cordes; W. C. 
Barlett, vice president; A. K. Forney, secre- 
tary and C. Earl Hart, treasurer. Directors 
elected were William Smith, William D. Bass 
and E. M. Bonner, president of the Atlas 
Lumber Co. 


Hear Authority on Woods 


New York, Oct. 8—The Nylta Club re- 
sumed operations last Friday night with a 
capacity attendance and with good fellowship 
at high pitch. Every seat in the club’s rooms 
in Grand Central Terminal was taken. Prior 
to the meeting, there was a dinner in the Na- 
tional Republican Club, at which Prof. Samuel 
Record, of Yale University, was the guest of 
honor. 

Prof. Record, whose lectures have featured 
the Nylta meetings for the last few years, was 
the chief speaker at Friday’s meeting, his gen- 
eral subject for the season being “Structure 
and Identification of American Woods.” In 
his first lecture, Dr. Record told of the dif- 
ference between woods and the reason for the 
difference. He expects during the series of 
lectures to review most of the work he has 
done for the club in the past. 

The Nylta members listened closely as Dr. 
Record told of his recent trip to Europe and 
of the work in which he is now engaged of 
cataloging the woods of the world. Dr. Record 
said he expected to identify and classify woods 
of many remote regions and that already he 
was being assisted in the task by forestry 
experts in all parts of the civilized world. 

Dr. Record will speak before the Nylta Club 
every other week during the fall and early 
winter season. 


Cincinnati Club Opens Season 


CINCINNATI, Onto, Oct. 8 —Practically 
every chair was filled tonight at the dinner of 
the Cincinnati Lumbermen’s Club which 
marked the opening of the season for the or- 
ganization at the Hotel Metropole. The occa- 
sion was more or less of a social affair al- 
though considerable business was transacted. 
C. W. Tressel, representing the Adams-Banks 
Lumber Co., of Deemer, Miss., was admitted 
to membership and the resignations of the 
Schleyer Sand & Lumber Co. and J. W. Whit- 
lock & Co., of Rising Sun, were accepted, the 
latter becoming effective Jan. 1. J. C. West 
and C. Earl Hart made reports on the meeting 
of the National Hardwood Lumber Associa- 
tion at Memphis. Theodore Davis, chairman 
of the transportation committee of the club, 
read a paper on “The Growth and Develop- 
ment of Transit Privileges” which had par- 
ticular reference to the lumber traffic. 

Miles Byrns received numerous congratula- 
tions on the Chrysler car that he did not win 
at the Memphis hardwood meeting. C. E. 
Planck, publicity and sales director of the 
Embry RiddlesCo., made an interesting and 
instructive talk upon “Aviation and Its Fu- 
ture” and invited the lumbermen out to the 
Cincinnati municipal airport, which he said 


was one of the largest and would be one of 
the best equipped in America when the city 
finished the improvement which had recently 
been authorized. 


Tri-County Club Dinner Meet 


OLEAN, N. Y., Oct. 9—Members of the Tri- 
County Lumbermen’s Club held a  dinner- 
meeting last evening at the Olean House. Re- 
tail lumber dealers from Olean, Wellsville, 
Westons Mills, and Cuba were present to en- 
joy the program which had been prepared by 
Douglas Weston, of the Weston Lumber Co. 
in Olean. 

Before dinner the lumbermen inspected the 
unique one-log Douglas fir cabin of E. A, 
Wade which had been in Olean throughout 
the day. Mr. Wade visited Olean at the invi- 
tation of the Weston Lumber Co., B. U. Tay- 
lor Co., and the Olean Lumber & Supply Cor- 
poration. 

J. F. Luby, field secretary of the Northeast- 
ern Retail Lumbermen’s Association, acted as 
chairman. He explained the purpose of this 
meeting, urged closer co-operation among the 
retailers of the southern tier and outlined plans 
for the formation of a permanent organiza- 
tion of lumbermen in this territory. 

West Coast woods was the topic for discus- 
sion and R. T. Titus, wood technologist of the 
West Coast Lumbermen’s Association, told the 
dealers many interesting things concerning the 
properties and uses of Douglas fir, West Coast 
hemlock, western red cedar and Sitka spruce. 

Among the other speakers were C. J. 
Blanchard, representative of the retail deale 
department of the West Coast Lumbermen’s 
Association; E. A. Wade, of Aberdeen, Wash., 
and J. J. Murphy, who explained the principle 
of the Stronach non-splitting nail in which re- 
tail lumber dealers are showing considerable 
interest. 

It was voted that the next meeting be held 
in November at Salamanca, N. Y. 


Philadelphia Exchange Meets 


PHILADELPHIA, Pa., Oct. 8.—The opinion 
that a set of new grading rules will be adopted 
by the next convention of the National Hard- 
wood Lumber Association was expressed last 
Thursday by J. G. Mcllvain, head of the J. 
Gibson MclIlvain Co., at the October meeting 
of the Lumbermen’s Exchange. Both Mr. Mc- 
Ilvain and Wilson H. Lear attended the con- 
vention, and while there opposed the measure. 
Mr. Mcllvain conceded in his address, how- 
ever, that there is considerable merit in the 
proposed change, but emphasized the fact that 
he does not intend to weaken in his opposition 
to it. His forecast, he stated, is based on the 
close vote at the past convention. 

An address by R. D. Forbes, director of 
the Allegheny Forest Experiment Station ot 
the Federal Forest Service, established here 
six months ago, was a feature of Thursday's 
meeting. One of the objects of the new sta- 
tion, Mr. Forbes said, is to find ways to 
increase production of lumber in the district 
which comprises this State, New Jersey, Dela- 
ware and Maryland. 


St. Louisans in Annual Tourney 


St. Louts, Mo., Oct. 8—The annual tourna- 
ment of the St. Louis Lumbermen’s Golf As- 
sociation was held at Riverview Country Club 
last Friday, with an unusually large attendance. 
The competition for thirty prizes was keen. 
After a day of golf, the annual dinner and 
election of officers was held, with the follow- 
ing results: 

President—A. E. Grubb, Hearne Timber Co. 

Vice president—A. F. Gehner, Hess Lumber 
Co. 

Secretary-treasurer—Larry Oeth, Exchange 
Saw Mills Co. 
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The Little Homes Again 


Men speak of cities, and our eyes 
In visions see the spires 

Of steel and stone that touch the skies, 
The forge’s flaming fires. 

We think a city is a mart, 
A mass of toiling men. 

But when night comes they all depart 
To little homes again. 


A little while we stand in awe 
Of wonders we are shown, 

The shops, the banks, the courts of law, 
The piles of steel and stone. 

But when the day is fading west 
Where are the millions then? 
They have gone home to peace and rest 

And little homes again. 


We think of cities, but forget 
That cities are not here, 

For when the sun begins to set 
Another place is dear. 

New York and Paris, London, Rome, 
Will stand deserted then, 

For all mankind has hurried home 
To little homes again. 


We See b’ the Papers 


Mr. Tunney doesn’t dodge publicity any 
harder than we dodge it when he gets it. 

Football players are numbered because that 
might be the only means of identification. 


France owes us four billion dollars, but 
wait until we sell her a few more automobiles. 


Why not say we are electing someone presi- 
dent of the world? We call it a world’s series. 


From the fool remarks that some of them 
make you would think they are impoliticians. 


Some owners of radio sets think that Smith 
is going to win, some Hoover, and some static. 

A Chicago syndicate is going to build forty 
bungalows, each with a garage. Nothing is 
said about them being equipped with cradles, 
though. 

A Pennsylvania murderer has been pardoned. 
He says he mistook the lady he shot for his 
wife. Still a man ought to be careful about 
these things. 

The United States district court of Kansas 
has approved the sale of the Orient to the 
Sante Fe. Interstate Commerce Commission 
please copy. 

The Chicago Journal states that 25 years 
ago Oct. 6 Sir Thomas Lipton left Chicago for 
New York over the Erie. It does not state 
whether he has yet arrived. 

Chicago has built $400,000,000 worth more 
of buildings in the last five years than it did 
in the previous ten. We like to have you 
hear about things like this, too. 

“Hog receipts are small,” says a market re- 
port. That is one peculiar thing about it: 
a hog’s receipts are always small in the long 
run, but he never suspects it. 

About the best argument we have heard in 

this campaign was between a Democrat who 
is going to vote for Hoover and a Republican 
who is going to vote for Smith. 
_ It has been proposed that Al Smith speak 
in a glass house in Chicago Oct. 19, so every- 
body can see him and yet he won’t catch cold. 
We are afraid it will cramp Al’s style. 

A German who played the piano for 82 hours 
was given fifteen minutes every three hours to 
have his hands and head massaged. We don’t 
know why the hands, but the head was a happy 
thought. 

Remember the old Stock Exchange maxim: 
“A bull can make money in Wall Street, and 
a bear can make money in Wall Street, but 
a hog never can.” It’s the same in business. 





Chicago has just unveiled a $100,000,000 
sewage plant, and yet there are people who in- 
sist that Chicago is not developing culturally. 


The Trouble With Baseball 


There may be nothing the matter with base- 
ball but, if there is, it is easy to see what. 
Recently there was an interview in the Chicago 
Tribune with Abner Dalrymple, left-fielder for 
Chicago in 1880. In a game with Buffalo— 
but let him tell it: 

In the ninth inning Buffalo had three men on 
and two out. Sutton, Buffalo third baseman, 
caught the ball with a furious wallop and it 
sailed directly toward me. I had in my blouse 
an extra ball which I had kept there for an 
emergency. A smoky haze had settled over 
the field. The ball soared as it neared me, 
back almost against the fence. I seized the 
concealed ball, stretched my hand upward, 
leaped, and came down with a ball in my 
hand. The umpire caller the ,Buffalo side 
out * * * and that game stands as a vic- 
tory for the White Stockings to this day. 
Some might say now that that kind of base- 
ball was unfair, but baseball had its tricks in 
those days and I believe now that everybody 
on the Chicago team would have done the 
same thing with the possible exception of 
Billy Sunday. 

Near the close of the present season we 
witnessed an American League game between 
Chicago and New York. Umpire Guthrie 
called Metzler, of Chicago, out at the plate, 
and threw him out of the game when he pro- 
tested violently that Catcher Bengough had 
not touched him. A photograph of the play in 
the papers the next morning showed that 
Bengough apparently did not come within two 
feet of touching him. If that was so, wouldn’t 
it have been easy for Bengough to have 
spoken up and said, “I didn’t touch him,” and 
saved Metzler from an injustice? Of course, 
Chicago would have taken the lead over New 
York, but what of that? 

That is what is the matter with baseball, 
if anything, and with business that is done 
that way. 


Random 


After Gene Tunney kissed the bride he 
turned and kissed the mother-in-law. It just 
goes to prove that there wasn’t any truth in 
these statements they used to make about Gene 
that he lacked courage. 

There is a professional football team called 
the Minneapolis Marines. Made up, this de- 
partment assumes, of service men from the 
Swiss navy. 


The Fourth Friend 


I had three friends, and one was great; 
I haven’t seen him much of late. 

I had three friends, one rich, I know, 
But that was long, long, long ago. 

I had three friends, and one was just 
The sort of friend a friend can trust. 
Then sorrow came, and times were bad, 
Then what about the friends I had? 


The one,that I could trust was true, 
Did all that any friend could do. 

The friend with money came to see 

If gold was any use to me. 

The man of greatness also came 

As well, and let me use his name. 

And in my trouble I was glad, 

And thanked the Lord such friends I had. 


I thought the great man had forgot, 
But trouble proved that he had not. 
I thought to see the rich no more, 
But trouble brought him to my door. 
I thought the poor might even fail, 
But trouble told another tale. 

So trouble made me really glad— 

It was the fourth friend that I had. 














MEADOW 
RIVER 


BRAND— 





FLOORING— 
Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM-— 
Chestnut Birch Ash 


Oak Poplar 
MOULDINGS— 
Oak Poplar Basswood 


Chestnut Birch 
STEPPING AND RISERS— 
Oak Birch 
BEVEL SIDING— 
Poplar 


ALL 
IN 
ONE 
CAR! 


More and more dealers 


are recognizing the advantages 
in economy, quality and ser- 
vice offered by Meadow River 
mixed cars. 


All Meadow River stock is 
cut from famous West Vir: 
ginia timber—the cream of the 
timber in the Appalachian 
district. All Meadow River 
stock is well manufactured and 
carefully handled and loaded. 











Let us quote on a mixed 
car of Meadow River stock. 


THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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Yellow Pine 


[he Aristocrat of Structural Woods 





Recommend it 
for any building 
purpose from sills 
to roof boards. 
It’s always de- 


pendable! 


R.W. WIER 
Lumber Company 


pee  HOUSTON,TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills :-- Wrergate,Texas 


MANTUA 
Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


We're on the Job. 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourseli by trying us on 


N.C.PINE ~ 


Fleoring, Ceiling, Roofing. and 
Shertleal Yellow Pine, r Lx 
Car and Cargo Shipments. 


Ellington & Guy, Inc., yeuceus 


North Carolina 


: 7 
Pelahatchie 
Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 


Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


Dimension, Joists, Boards, Shiplap, piveieesvetmmned 


White Pine 
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_ IDAHO 
MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 














Uses Radio to Boost Product 


Weston, Ont., Oct. 8.—The use of radio 
for advertising is being tried out by the Satin 
Finish Hardwood Flooring Co. (Ltd.), of this 
city. The company is using the services of 
one of the best Toronto stations and the idea 
behind the broadcast is to link up the local 
dealer in each town with this company’s prod- 
uct, in the minds of the public. Each weekly 
broadcast is devoted to a different town. 

The company is putting up an addition to 
its plant, 254x90 feet, one story. The roof 
will be supported by steel girders, giving a 
clear floor space without any posts. Lumber 
lifts are to be installed, which will take the 
lumber right up behind the gang saws. The 
machinery from the present building will be 
moved into the new building when it is com- 
pleted. 





o . . 

Operating in Virgin Hardwood 

Huntincton, W. Va., Oct. 9.—The Peytona 
Lumber Co. (Inc.), of this city, has begun 
operating in a fine tract of West Virginia 
hardwoods, located in the southern part of the 
State about 90 miles from this city. This is a 
large boundary out of the holdings of the 
United Thacker Coal Co. Having been 
hemmed in by a mountain range that has here- 
tofore precluded logging operations, this tract 
is composed of virgin timber which will run 
a heavy percentage to white oak, red oak, soft 
yellow poplar and chestnut, with a scattering 
of other hardwoods. By constructing an 
elaborate switchback system of standard gage 
railroad, the company is now in position to 
bring this timber over the mountains, and it 


News Notes of 


Eastern Concern Opens Memphis Office 


New York, Oct. 8.—Announcement has been 
made by the Stulman-Emrick Lumber Co. that 
owing to its rapidly expanding hardwood busi- 
ness, the company has found it necessary to 
open an office in Memphis, Tenn., in order to 
serve to better advantage its connections both 
in the producing and consuming fields. The 
Memphis office in the Bank of Commerce 
Building will be in charge of A. O. Davis. 
“Red” Davis, as he is familiarly known to the 
lumber fraternity, was connected with T. C. 
Clanton Lumber Co. at Shreveport, La., for a 
number of years, was located in Beaumont, 
Tex., for two years, and has had several years’ 
experience in Chicago and Evansville terri- 
tories. In March, 1923, the Emrick Lumber 
Co. (Inc) succeeded to the business of C. W. 
Manning, who had been prominently identified 
with the lumber trade in the East for more 
than thirty years. In December, 1925, the 
name was changed to the Stulman-Emrick 
Lumber Co. (Inc.). F. C. Emrick, secretary, 
has charge of the hardwood department in con- 
nection with handling southern products and 
veneers; Julius Stulman, vice president, is in 
charge of sales of the California white pine 
department and western products, and Nathan 
Stember is in charge of the specialty and for- 
eign woods department. 


Corporation Takes Over Line Yards 


Osweco, N. Y., Oct. 8.—Merger of the busi- 
ness of the Neal-O’Brien Lumber Co. and 
Morin Bros., of Fulton, is forecast through 
the acquisition by both concerns of the lumber 
business of F. A. Montayne, of Lacona, N. Y., 
and the formation of the Sancona Lumber 
Corporation, the latter of which will carry 
on the business of the Montayne yards in the 
eastern end of Oswego County. The business 
of Morin Bros. is the largest in Fulton, while 
the Neal-O’Brien Lumber Co. is an extensive 
operator in Oswego and vicinity. Through the 
purchasing of the Montayne yards a diversi- 


will be cut at its band mill located at Omar 
W. Va. Officials of the Peytona Lumber Co, 
estimate that there is enough of this timber 
to keep the plant in operation for 15 years 


Construction Sets New Record 


September construction contracts in the ter- 
ritory east of the Rocky Mountains reached a 
total of $587,674,000, according to the F. w. 
Dodge Corporation. The area covered in this 
record consists of 37 States and includes ap- 
proximately 91 percent of the total construc- 
tion in the United States. The total of con- 
tracts awarded was the highest September 
total on record. It was 13 percent ahead of 
the total for the same month of last year and 
14 percent ahead of August, 1928. 

The September record brought the total 
amount of new building and engineering work 
started since the first of this year up to $5,- 
132,944,100, representing an increase of 7 per- 
cent over the corresponding period for 1927, 

An analysis of the September building rec- 
ord showed the following outstanding items: 
$202,806,900, or 35 percent of the total, for 
residential construction; $119,013,600, or 20 
percent, for public works and public utilities; 
$114,780,300, or 19 percent, for industrial 
buildings ; $60,068,000, or 10 percent, for com- 
mercial buildings ; $38,800,500, or 7 per cent, for 
educational buildings; and $23,845,700, or 4 
percent, for hospitals and institutions. 

New projects contemplated, which were re- 
ported in the 37 States, amounted to $522,655,- 
600, a decrease of 15 percent from the total 
reported in the preceding month and a drop 
of 17 percent from the amount reported for 
September of last year. 


Eastern Points 


fied stock of timber and lumber of all sizes 
and kinds can be carried, and this purchase 
will materially reduce the necessity for carry- 
ing large stocks in other yards. 

County Treasurer M. P. Neal, of the Neal- 
O’Brien Lumber Co., in confirming the pur- 
chase of the Montayne yards and the organiza- 
tion of the Sancona Lumber Corporation, said 
that details had not been fully worked out as 
regards any merger of the Oswego and Fulton 
companies, but both are interested in the San- 
cona corporation, the business of which will 
be carried on as usual. Mr. Montayne is re- 
tiring from business. The Montayne yards 
were established more than fifty years ago 
and for the last decade have done an exten- 
sive business. 





Prefer Hickory Golf Clubs 


New York, Oct. 8—According to a recent 
dispatch from London to the New York Times, 
British golfers as represented by the Royal & 
Ancient Club and the British Professional 
Golfers’ Association, have unanimously turned 
thumbs down on the use of steel shafted golf 
clubs. In this connection this dispatch says: 


A specimen of steel-shafted clubs had been 
sent to the leading golf clubs of this country 
by Golf Illustrated for the members to test 
and very few scratch players who experimented 
with them have much to say in their favor. 
With the steel-shafted driver, for instance, 
the tendency always was for a pronounced 
slice or push which needed a considerable 
amount of correction, many of the players 
said. 

The question of steel shafted clubs recently 
was submitted by the Royal & Ancient Club 
to the British Professional Golfers’ Associa- 
tion, which decided unanimously against this 
type of shaft. It then was pointed out that 
there was no shortage of hickory, which could 
be obtained in as good quality as ever. 

The Royal & Ancient Club upheld this deci- 
sion. Anyhow, it is remarked that American 
players using hickory shafts have no difficulty 
in winning English championships. 
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Lumber Stocks in Porto Rico 


A close checkup on lumber stocks in Porto 
Rico on Sept. 13, when the terrific hurricane 
which laid waste a large part of the island 
and resulted in the death of hundreds of per- 
sons, indicates a larger supply on hand than 
had been supposed. 

After making this check on _ instructions 
from the Department of Commerce, J. R. 
McKey, assistant trade commissioner at San 
Juan, cabled: 

Estimated lumber stocks on date of storm 
were 20,000,000 feet, of which 7,000,000 feet 
were in San Juan. Of the total it is esti- 
mated that 30 to 40 percent has been sold, 
and orders have been placed in the United 
States for delivery during the next six weeks 
of 7,000,000 to 10,000,000 feet. 

Despite recent arrivals there is still some 
shortage of certain dimensions, but it is ex- 
pected these and shortages of roofing mate- 
rials will be remedied shortly. 

Orders that are being placed indicate an- 
ticipation of some increase in proportion of 
materials for small houses as against indus- 
trial reconstruction, but it is not believed 
that change from normal relation will be 
great. 

Including order placed Oct. 3, the Red Cross 
has purchased in Porto Rico for immediate 
delivery 1,100,000 feet for small houses. 

There is no known failure by importers to 
obtain stock because of lack of cash or credit. 


J. C. Nellis, chief of the lumber division, 
Department of Commerce, pointed out that the 
native houses in Porto Rico are usually of 
native materials and that the Red Cross has 
announced that it will buy lumber only locally 
in Porto Rico, placing no orders in the United 
States. 


Interest in Waste Prevention Contest 


Much interest is being shown in the current 
waste prevention contest of the National Lum- 
ber Manufacturers’ Association. Several en- 
tries have already been received and it is ex- 
pected that a large number will be submitted 
during the winter. A number of mills have 
requested additional quantities of handbooks 
announcing the conditions of the contest and 
the posters for mill display. 


Pine Tree Damage in Storm Area 


Irreparable damage has been done the groves 
of palms and pine trees at Palm Beach, and 
longleaf and slash pine trees that had been 
cupped for naval stores suffered heavy dam- 
age in Florida and southeastern Georgia as the 
result of the recent hurricane. This is indi- 
cated by reports received by fhe National Lum- 
ber Manufacturers’ Association from J. R. 
Rapp, manager of the Atlanta district office, 
who recently visited the storm area, and Frank- 
lin W. Reed, forester of the association, who 
is in south Atlantic territory. 

The shrubbery loss will run into big fig- 
ures, states Mr. Rapp. It is reported that 
it will require at least two years to re- 
beautify the cities and drives. A great many 
of the cocoanut palms that were leaning are 
being straightened, yet, at the same time, 
a large number have been uprooted. This 
area is the meeting ground for the cocoanut 
palms with the royal palms. The arbor of 
Australian pines at Palm Beach, extending 
from the Hotel Royal Poinciana to The 
Breakers, can never be replaced. 

In speaking of the Australian pines, Mr. 
Rapp doubtless had in mind that a full gen- 
eration or more would be required for the 
regrowth of this pine arbor. 


In northern Florida and southeastern 
Georgia, says Mr. Reed, the recent hurricane 
seems to have caused a 10 to 12 percent loss 
to turpentine timber. Practically no dam- 


age was done to round timber, only to loag- 


leaf and slash pine that had been cupvyed. 
Most of the damage apparently occurred to 
the trees with four-year or older faces. 

The turpentine men are trying to see the 
bright side of the situation, realizing that 
the losses will strengthen the naval stores 
market. Turpentine has already jumped two 
cents. 

All timber owners are busy with plans for 
salvaging their blown down stuff. It is prac- 
tically all second growth, 20 to 30 years old, 
8 to 12 inches in diameter at breast height. 
Little of it is of sawlog size. Most of it will 
go into ties and telephone poles. In a flat 
country like this, well served with roads, the 
salvage problem is easy as compared with a 
mountainous country, where such damage 
would have to be charged off as a total loss. 


Forest Protection and Perpetuation 


The studies of slash disposal and reforesta- 
tion are virtually complete, and the next projects 
to be undertaken by the co-operative agencies 
which are making an analysis of forest land in 
the Grays Harbor region of Washington are 
photographic studies from the air and a survey 
of the effects of taxation. The Forest Service 
will furnish airplane service and the Wash- 
ington State forester and the Forest Fire As- 
sociation will provide the equipment to make 
a series of air pictures as an aid in classifying 
forest cover and fire hazard types. P. A. Her- 
bert, of the United States Forest Taxation 
Inquiry, will study taxation questions. 

In these studies the Grays Harbor region is 
serving as an illustrative area to develop a com- 
prehensive and united policy of forest protec- 
tion and perpetuation. 





Quick Results From Campaign 
(Concluded from page 43) 


used in same was marked, as it was some- 
thing entirely new to me. I noticed that not 
only was the grade plainly designated, but 
the name of the mill manufacturing it was 
also indicated by number. I feel that it will 
only be a short time before the public will 
insist upon these safeguards in building ma- 
terial just as it does in gold, silver and food 
products, 


and grade-marked lumber, 
architect for Judge Sam- 


Regarding trade- 
Seymour Van Os, 
uel’s home, writes: 

I am firmly sold on the theory of using 
this class of material. On the above-named 
job, the owner asked me, on one occasion, 
what the little marks on the end of each 
stick meant, and when he was informed of 
their meaning, he expressed extreme grati- 
fication that the lumber manufacturers were 
interested in their product to the extent of 
educating the layman as to the quality of his 
purchase without any additional cost. 


* * * 
Fugitive Mail “Stuffer”’ Gets Results 


Here is an illustration of the importance 
of small things in the lumber TX campaign. 
A little mail “stuffer” enclosed in some litera- 
ture distributed from headquarters attracted 
the attention of an officer of a large Iowa 
manufacturing concern. The little “stuffer” 
told about quality lumber. The manufacturer 
was interested in quality material. He wrote 
the National association for the names of firms 
that could supply certains sizes and species. 
In return he received a list of National lum- 
ber trade extension subscribers. 

A letter just received from one subscriber 
states that he has shipped this manufacturer 
a sample carload. This customer will require 
more cars in the future if satisfied with the 
sample and is considered an excellent business 


prospect. 


‘ Order some of it with finish, 






























OU TCMERS 


TRADE MARKE r. 
Calcasieu 


Yellow Lin e 


E. G. FLOORING 


The natural superiority of the Long 
Leaf trees we bring from the famous 
Calcasieu district to our mills is an in- 
centive to our employes to maintain a 
high standard of milling. 


This careful workmanship is appre- 
ciated by our customers because many of 
them have used and sold “LUTCHER” 


Long Leaf products for many years. 


One of the biggest value items we 
manufacture is Edge Grain Flooring. 
It is usually strong and durable, ac- 
curately milled and can be ordered in 
mixed cars with other yard items. 
ceiling, 
siding, shiplap and dimension. 


FecLutcher&Moore 
Lumber Company 
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Order From 
“Old Timers” 


For more than forty years we have 
been manufacturing North Carolina 
Pine lumber for exacting buyers on 
the Atlantic Coast. Many of the old 
homesteads of New England were 
built with our lumber. Today these 
old homes stand as monuments to 
the durability of 


Goldsboro 
N. C. Pine 


Our many years experience and 
large, modern manufacturing facili- 
ties will prove helpful and profitable 
to you. Let us co-operate with you 
on future orders for North Carolina 
Pine yard and shed stock. 


Johnson & 


wasn “Wimsatt 


CI LOUISIANA Co 




















a 


1.C. R.R. 






yee MOND, La. 
Manufacturers of 

Virgin Long Leaf Yellow Pine 

Round Piling Any Lengths. 


WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it 
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RUSTON, LA. 


























Manufacturers 


- Short Leaf Pine and Hardwoods 











Spokane, Wash. 


Oct. 6.—The fall rains have started, and 
the drying season is over. Except that in 
pile now, and such as can be produced by 
limited kiln capacity, there will be no addi- 
tional dry lumber until next spring. Present 
stocks are short and quite broken for so early 
in the season, and price advances are being 
maintained despite a slackened demand, which 
is of too low volume to satisfy manufacturers 
or wholesalers. 

The McGoldrick Lumber Co. has reduced its 
capital stock from $1,850,000 to $1,500,000. 

The retail yard department of the Keystone 
Frame & Sash Co. has been purchased by 
Wendorf & Rogers, and it will be consolidated 
with that of the purchaser. 

The Inland Empire Woodworking Club, rep- 
resenting eleven special woodworking plants, 
this week has sought the pledge of Spokane 
civic and industrial organizations to a “Spo- 


kane First” policy in new building enter- 
prises. In this connection, Knute Engdahl, 


president of the Spokane Sash & Door Co. 
and chairman of the executive committee of 
the club, says that the organization seeks a 
fair chance to secure contracts in open com- 
petition, and believes local firms should get 
the business when service, labor and materials 
are equal. 

At the noon luncheon of lumbermen here on 
Friday, E. V. Price, architect, of Whitehouse 
& Price, told of the large new ramp garage 
of reinforced concrete designed by his firm 
and under construction. 


Tacoma, Wash. 


Oct. 6.—Discussion of the proposed reduc- 
tion in lumber handling and storage charges 
by the Portacoma piers, led to a general re- 
view of the entire water shipping situation in 
Tacoma, at the regular meeting of the Tacoma 
Lumbermen’s Club yesterday. The discussion 
was started by Maj. Everett G. Griggs, who 
asked if the club had taken any action to in- 
vestigate the reductions announced by the 
port authorities, who have cut the storage and 
handling rates squarely in two. 
decided to invite the members of the port 
commission to attend the club meeting Oct. 19, 
and outline the position from their point of 
view. No other business was taken up at the 
meeting. 

Cargo shipments of lumber over the Tacoma 
docks last week: From the Baker, Shaffer, 
McCormick, Milwaukee and Northwestern 
docks and Portacoma piers, 4,680,000 feet: Ta- 
coma Harbor Lumber Co., 300,000 feet: Dick- 
man Lumber Co., 1,050,000 feet: Tidewater 
Mill Co., 650,000 feet: Defiance Lumber Co., 
1,000,000 feet, and St. Paul & Tacoma Lumber 
Co., 1,200,000 feet—a total of 8,880,000 feet. 
Destinations: Atlantic coast, 1,150,000 feet: 
California, 2,250,000 feet; Japan and China, 
3,650,000 feet; Europe, 1,455,000 feet: South 
America, west coast, 200,000 feet: West In- 
dies, 100,000 feet, and the Hawaiian Islands, 
75,000 feet. Other than lumber: The Atlantic 
coast took 750 tons wood pulp. China took 325 
tons box pire Europe took 2,000 bundles 
broom handles, 11,500 doors, 50,000 feet air- 
plane spruce and 165 tons plywood. South 
America, west coast, took 900 tons box shook. 
The Hawaiian Islands took 500 doors. 

Heavy rains flooded the Tacoma distriet last 
week, and have put an end to the forest fire 
hazard for this season. While statistics are 
not available, forestry officials and timber 
owners agree that fire losses this year will be 
the lowest on record in spite of unfavorable 
weather conditions during the latter part of 
the summer. 

A case brought by G. R. Eastman against 
tht Northern Pacific railway has been set for 
a hearing here Oct. 26, before two examiners 
of the Interstate Commerce Commission. Mr. 
Zastman alleges that, following the Japanese 
earthquake, the railroads agreed to waive de- 
murrage charges and urged the mills to ship 
lumber for Japan to the local docks regard- 
less of congestion, and that later the North- 
ern Pacific attempted to collect demurrage for 


It was finally - 


— 


News Notes from Amelyj 


shipments held up at the local port due to 
the congestion. 

The West Fork Logging Co. will start work 
next week at its new operation near Mineral, 
which will be one of the largest in the State 
when fully under way. 

The Tacoma Alder Lumber Co. has incorpo. 
rated for $6,000. The incorporators are J. A. 
Seeley, Charles Uhlman, John H. Gibbs and 
Harry Westbrook. 


Brookhaven, Miss. 


Oct. 6.—Orders for pine have been heavier 
than at any time during the last two or 
three years, and almost 100 percent in excess 
of production. The mills are discouraging 
bookings, but buyers desire to get under 
cover on today’s prices. Orders must be sub- 
ject to delay. The biggest export organi- 
zation in the South booked more business 
during September than in any other month 
since its organization. The bulk of prop- 
erly seasoned lumber has been sold, the dry- 
ing season has already passed, and with so 
much interior business at hand it is going 
to be hard for the mills to export in the 
quantities that they ordinarily would. The 
railroads are out with large inquiries, chief 
among them being the Cotton Belt, Illinois 
Central and the Southern. These railroads 
have waited too long alsv, and the mills 
are reluctant to do much quoting now. 
Business for Porto Rico will be much less 
than was expected. There has been consid- 
erable lumber already shipped to Porto Rico 
on consignment. Export sawn timbers are 
extremely firm, and boom stocks have been 
reduced about 35 percent. The mills in this 
section won't be able to take on any sawn 
timber business for the next thirty days or 
more. It will be extremely hard for the 
mills to get stocks any lower and be able 
to ship dry lumber. 

The few available items of 3- and 4-inch 
flooring have been selling very readily. 
“B” rift 3-inch continues an excellent seller 
and is oversold at all mills. “C” rift 3-inch 
has followed it very closely. Nos. 1 and 2, 
3-inch, have been selling very heavily and 
are oversold. In 4-inch, B&better and Nos. 
1 and 2 remain badly oversold. B&better 
drop siding has been selling quite well and 
stock are rather low. No. 1 has done well 
also, with a number of items oversold. No. 2 
drop siding has been the heavy seller, and 
practically all items have been sold, with a 
large number oversold. Ceiling has been 
selling in nice volume, with a number of 
items oversold, particularly 5/8x4-inch B&bet- 
ter and No. 1. Stock of other items are low, 
with prices very firm. Partition, 3/4x4-inch, 
is in low supply, with sales small. It is 
strange that B&better partition is selling 
for less than 4-inch B&better flooring when 
that grade of partition is much more exact- 
ing. Bevel siding has been selling well, 
and B&better and No. 1 square edge siding 
are oversold. Recent sales of No. 2 square 
edge absorbed the surplus. 

Pine moldings remain very badly oversold 
and large buyers are writing to ask mills if 
they wouldn’t be interested in lining up on 
molding, casing, base, jambs ete. Pine finish 
remains a strong leader, with inch B&better 
showing a very light surplus, and practically 
all items of 5/4 B&better oversold. Stocks 
of 6/4 B&better are practically exhausted. 
In 8/4, there is no longleaf available, but a 
fair amount of shortleaf. Longleaf No. 1 
and C, 4/4, is well sold up, but of shortleaf 
there is a fair stock. Most items of 5/ and 
6/4 No. 1 and C are oversold. Stocks of 8/4 
No. 1 and C are very low, with sales active. 

No. 2, 4-inch fencing is so badly oversold 
in both longleaf and shortleaf that no sales 
are being made. The 6-inch No. 2 fencing 
and flooring has sold in extremely heavy 
volume and at increased prices. No. 2, 8-inch 
longleaf and shortleaf are oversold. In 
10-inch, No. 2 longleaf is oversold, but there 
are fair stocks of shortleaf, though some 
heavy recent sales have reduced them. The 
12-inch longleaf has been selling very 
except shorter lengths being 
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badly oversold. The 12-inch shortleaf is 
selling well, and stocks of 10- and 20-foot 
are exhausted, while those of 12-, 14- and 
16-foot are low, but 18-foot lengths are 
available. The 5/ and 6/4 have been sell- 
ing quite well and are being advanced. The 
4-inch No. 3 fencing is selling about as fast 
as available. In 6-inch, No. 3 flooring has 
peen selling very readily, and fencing strips 
are rather scarce, with the market very firm. 
The 8-, 10- and 12-inch No. 3 shortleaf are 
oversold until about December. In No. 3 
longleaf boards, 8-inch are oversold, with 
stocks of 8-inch shiplap light, while there 
is a fair surplus of 10- and 12-inch, running 
heavier to 12-inch, but this width is selling 
very extensively. 

Some large orders for dimension for fac- 
tory jobs are being placed. One large manu- 
facturer and wholesaler got an order from 
the Cleveland (Ohio) territory for 2,000,000 
feet of 2x4-inch in No. 1 longleaf. Stocks 
of this item are rather low already. Other 
items have been selling quite well. The ex- 
port market has been absorbing heavy quan- 
tities. Shortleaf dimension has been selling 
extremely heavily for the Island trade, and 
lengths that had been draggy are cleaned 
out. One of the largest mills in this section 
has only 9,000 feet of dry No. 2 shortleaf un- 
sold in all sizes from 2x4-inch, 8-foot, to 
2x12-inch, 20-foot. One of the largest long- 
leaf mills only has 44,000 feet In the same 
sizes. No. 3 dimension is sold out in prac- 
tically every width. 

No. 1 lath have continued very firm at 
$4.25 f. o. b. mill for kiln dried, and sell 
very freely. No. 2 remain firm at $3.50. 
Mills are sold ahead about three weeks on 
Nos. 1 and 2. Pine shingles remain very 
firm, with the select heart and No. 1 heart 
grades badly oversold, and stocks of No. 2 


sap light. 
Atlanta, Ga. 


Oct. 8.—With improved weather making 
more logs available, pine mills are increasing 
their output. The Southeast is the heaviest 
buyer, with eastern and middle western call 
fairly brisk. Orders and shipments are still 
well in excess of the cut, mills being sold 
ahead for several weeks. There is still a con- 
siderable shortage of dry lumber. Demand is 
running largely to Nos. 2 and 3. In Atlanta, 
demand for building items has been on the de- 
cline, and locally shortleaf framing is weaker. 
Boards and shiplap move better than such 
workings as flooring. Lath prices have ad- 
vanced still further. Millwork demand in the 
Southeast is about normal. A brisk call is 
reported for timbers and building items for 
textile mill and village construction. Some 
sales to railroads are also reported. Georgia 
roofers are unusually strong, demand exceed- 
ing output, with most orders for later deliv- 
ery. 


Shreveport, La. 


Oct. 8.—A slight slowing up in pine busi- 
ness has been noted, though demand may still 
be considered quite good. Dealers wish to 
avoid taking chances on shipments being de- 
layed, and their being obliged to carry over 
stock into next season. There is an unusual 
demand for mixed cars, and the transit car 
shippers have not been able to get their usual 
supply of best sellers. No. 1 dimension in 
well assorted cars has been selling in consid- 
erable volume, but there has also been a good 
demand for No. 2. The market for boards and 
shiplap is still quite good. A very welcome 
rain visited this section last week, but as the 
ground baked by two months drouth absorbed 
it as quickly as it fell, there is still a defi- 
ciency of water in the small streams, and log 
ponds are low. Cotton picking is well ad- 
vanced, so there is plenty of common labor 
for the sawmills. Shipments have been fairly 
heavy, with cars plentiful. Logging has been 
going along at a good gait, and woods crews 
are now in low places where some of the best 
timber is located and which can only be 
reached in extremely dry weather. Volume of 
output, especially from the smaller units, has 
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Lumber Centers 


thus been increased. Mill stocks have been 
drawn from so steadily and heavily that they 
are rather lighter and broken in assortment. 

The improvement in hardwood demand con- 
tinues. Stocks are rather light. 

A. J. Peavy, president Peavy-Byrnes Lum- 
ber Co., represented the Shreveport chamber 
of commerce at the meeting of the national 
councilors in Hot Springs, Ark., on Oct. 5. 


Minneapolis, Minn. 


Oct. 8—Volume of sales has been most 
encouraging, and _ prices are_ satisfactory. 
There is less activity, however, in the hard- 
wood industry, although automobile body mak- 
ers and furniture manufacturers are taking 
some stock. 

Moss, Blais & Wilson, producers and whole- 
salers, are dissolving partnership Nov. 1. 

L. L. Hill, of the Page & Hill Co., here, will 
be identified with the W. B. Foshay Co., of 
Minneapolis, in the future, as vice president. 
Mr. Hill retains his interests in the Page & 
Hill Co. 


Vancouver, B. C. 


Oct. 6.—Large quantities of lumber have 
been bought for export shipment by water. 
Japan and Australia have placed a huge vol- 
ume of cutting business for the last quarter 
of the year. Clears still continue to be a 
strong item, and mills have more of this 
class of business than they can handle. West 
Indian business has shown increased activity 
and a larger quantity than ever is- to be 
loaded on the next steamer due late November. 
There are a number of large harbor improve- 
ment bills in the market for shipment during 
the coming winter. A steamer with capacity 
of 1,500,000 feet is loading for Halifax next 
week. There is a Canadian National Railways 
order for 1,000,000 of timbers going on this 
boat, and it is expected that the rest will be 
taken up this week. The Atlantic seaboard 
market is quiet, and prices are not very strong. 
Mill stocks of lumber are low. Shingle de- 
mand is less brisk but many mills have a 
month’s cutting ahead. 

Fir log sales are slow, but there appear to 
be none at less than list. A good volume of 
cedar was moved at list, and there is no diffi- 
culty in obtaining list on hemlock logs. Fir 
log stocks are larger, while both cedar and 
hemlock are practically stationary, although 
both last mentioned species are approximately 
50 percent lower than at this time last year. 


Norfolk, Va. 


Oct. 8.—During the last week in September, 
the North Carolina pine mills transacted a 
very good volume of business. Last week’s 
sales have not been quite so large, not because 
of lack of inquiries, but because interest is 
centered in a number of items on which the 
mills are oversold as far as they care to go. 
Several more weeks will elapse before actual 
production shows any decided increase. It 
is doubtful if mills, from Virginia to Florida, 
will cut during 1928 as much as 75 percent 
of the amount produced during 1927. Prices 
on a number of items are advancing rapidly 
and of course others items, even though not 
active, are strengthening. 

There has been a better demand for 4/4 edge 
No. 2 and better band sawn, and this is likely 
to increase. Some mills have already ad- 
vanced their price, but most will wait until 
surplus stock is sold. Good circular stock is 
scarce and will be for some weeks. No. 2 and 
better 4/4 stock widths, band sawn, have been 
active, and most mills are pretty well cleaned 
up. Not much circular stock has been sold, 
because little of it is offered. A further ad- 
vance would not be surprising. Edge 4/4 is 
in good demand in the South and the same 
is true of No. 3 stock widths, with one or two 
exceptions. More stock widths, 5/ and 6/4, 
could be sold if available. No. 2 and better 
4/4 bark strips, rough and dressed, have been 
more active and are stronger. 

Edge 4/4 No. 1 box, kiln dried rough, has 
been moving better; the price has recently 
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Co PACIFIC COAST Co 








“Well! Ma says they can’t leak.” 


PACIFIC 


SWING-IN 
CASEMENTS 


Inquire From 


PACIFIC DOOR AND SASH COMPANY 
LOS ANGELES, CALIFORNIA 




















Some Timbers! 














We Cut ’Em Long 


and true to specification. For a long time 
we have been cutting big, long timbers and 
other railroad material for exacting buyers. 
In fact, that’s the big end of our business. 

It'll pay you to order from a Long Tim- 
ber Specialist in the future. 


OSTRANDER finsen co. 
OSTRANDER, WASH. 
“ The original long timber mill ”’ 


Loggi my 
SSINE Ralph c. Bryant 
Sieve venegn or harvesting tan bari and 


mtine economically? “Logging” will 
tell u how. An invaluable reference book 
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gone up, and another advance can be ex- 
pected. Very little air dried is coming on 
the market and it has been stained. Edge 
4/4 No. 2 box rough, dressed and resawn, 
has been more active, and several large sales 
have been made at better prices. No. 1 4/4 
stock box, kiin dried and air dried, is very 
scarce in the rough, and in the shape of 
roofers. Most air drying mills are milling 
stock, in transit, into roofers. Prices are 
stronger. No. 2 4/4 stock box has been in 
good demand and recent advances established. 
Edge and stock box, 5/ and 6/4, rough and 
dressed, have been in very good demand and 
a good number of inquiries are coming in. 
Box bark strips, 4/4 dressed, are active, and 
may advance. 

Mixed cars of flooring and other items have 
been moving fairly well. There has been an 
improvement in sales of No. 2 and better floor- 
ing in solid cars of one width. The price is 
getting stronger even though the mills eagerly 
look for further. flooring orders. Ceiling 
ye-inch, continues very active. and the mills 
have not much to offer. Kiln dried roofers 
are selling as fast as offered, and are higher. 
Some large mills are now quoting }$x5%-inch 
kiln dried roofers at $32.75, delivered Phila- 
delphia rate, direct to the yard trade, but 
could not take on any large orders. Air dried 
roofers have been moving well, but are not 
really active. Wholesalers have been buying 
whenever possible, but are not selling as fast 
as they are buying. Rough and dressed fram- 
ing continue very active; the mills have but 
little to offer, and do not hesitate to advance 
their prices. Lath have not been so active 


recently. 
Seattle, Wash. 


Oct. 6.—Demand from some of the domestic 
markets is lighter, but export business is 
increasing rapidly, and prices are firm. 
Japan is buying in larger quantities, and the 
inquiries from that market promise a greater 
volume, The United Kingdom is buying 
more, and a considerable amount is moving 
to Italy, and some to South Africa. China, 
and other export markets, are taking their 
normal footage. 

Atlantic coast prices are stable at $25 on 
fir and $24 on hemlock, and the conference 
steamship rate remains at $14. The volume 
of lumber moving to that market, however, 
is possibly 25. percent lighter than what 
was considered normal a few months ago. 

California is still buying quite a quantity; 
while demand in that quarter fluctuates from 
week to week, consumption is maintained at 
a good rate. 

Orders from the rail trade are lighter than 
they were a week ago; but still amount to 
a good total, while prices are firm. Orders 
for railroad and car material are not 
plentiful. 

Log prices are firm. 

Many of the orders that are now being re- 
ceived by West Coast mills are for quick 
shipment. The Foster Morgan Lumber Co. 
received a wire last Saturday which ended, 
“If can ship within one week, enter the order.” 
The order was placed Saturday, the car was 
shipped in three days and the retail lumber- 
man so notified, and on Friday the customer 
ordered another car for quick shipment. Said 
Mr. Morgan, “We don’t exactly like these rush 
orders, because of meeting objections of the 
ten large fir mills with which we place ninety 
percent of our orders, but we try to take care 
of our customers who occasionally get short 
of stock because of unexpected heavy sales.” 
Stocks are still badly broken at many mills, 
and, as a consequence, considerable time is 
often required to find the lumber with which 
to fill some of the orders coming in for twenty 
or more: items in a car. 

There is a steady movement of export ties 
from Puget Sound. One firm alone, Elmer C. 
Wertz Lumber Co. is loading at the rate of 
about three and a half million a month. These 
are consigned to railroads in England, Scot- 
land and Ireland. 

The Long-Bell Lumber Co. recently placed 
an order with the General Chemical Products 
(Inc.), of Seattle, for nearly half a million red 
cedar shingles to be given the fire-resistant 
treatment perfected by the last-named con- 
cern. The order was placed only after the 
Long-Bell firm had made exhaustive tests of 
sample shingles so treated, and it will use 
the shingles to cover some of its lumber 
sheds at Weed, Calif. W. A. Bricker, mana- 
ger General Chemical Products (Inc.), states 





that tests of shingles treated three years ago 
have proved that the chemical does not leach 
out, and that the shingles are as fire-resistiye 
as they were the day they came out of the 
treating chamber. The company also treats 
lumber and timbers, as well as fabric. The 
process involves opening up the cells of the 
wood by a vacuum treatment, after which jt 
is immersed in the fire-retardant liquid in g 
compression chamber. After it leaves the 
compression chamber it is placed in a dry 
kiln, which removes the excess moisture, and 
it is then ready for shipment. The cost of 
treating shingles is about $3 a thousand, Ip 
addition to being made fire-resistive, wood ig 
also made highly resistive to decay. 

The Foster Wyman Lumber Co., Seattle, 
today received telegraphic advice from the 
War Department to the effect it was the 
successful bidder on an order calling for 
3,500,000 feet of lumber for Balboa, Canal 
Zone. 

E. L. (Ted) Connor, sales manager of 
Huntting Merritt Lumber Co., Vancouver, 
B. C., passed through Seattle this week on 
his way to the East in the interests of his 
firm. He will cover a large section of the 
United States, visiting connections. 

Hugh Brady, of Brady & Ketcham Lumber 
Co., is now in the East looking into the 
markets for waterbourne lumber. 

Harry L. Northrup, who maintains a buy- 
ing office here, is to leave early next week 
for a visit to yards in Minnesota, North 
Dakota and Nebraska. He says that while 
volume of buying has been good until re- 
cently, it has now dropped off, and he does 
not expect much increase until December. 

Harry I. Worth, of Worth Lumber Co., has 
been delegated by the Seattle Rotary Club to 
address the Kiwanis Club at Enumclaw, 
Wash., next week on “The Significance of 
Luncheon Service Clubs.” Mr. Worth is an 
enthusiastic Rotarian, and an able speaker. 

John P. 
Rapids, Mich., who makes annual trips to 
this district, was a caller at the plant of 
Seattle Cedar Lumber Manufacturing Co. 


Portland, Ore. 


Oct. 6.—The demand here for fir lumber is 
normal, with indications of improvement, es- 
pecially in export lines. Rising transpacific 
freight rates have caused a slight falling off 
in bookings from Japan, although customarily 
the effect is quite to the contrary. Japan is, 
however, an active buyer of hemlock lumber 
and is taking some logs. The European situ- 
ation is said to be looking better, with busi- 
ness normal. 

Spruce continues active, with a strong de- 
mand for airplane stock from all directions. 
Volume of pine business is about normal. 

The log situation in the Columbia River 
district is satisfactory from the producers’ 
viewpoint, with a strong demand for good 
logs, yellow fir quotations here ranging from 
$12 to $22, depending upon grade and distance 
of towing. Red fir logs are quoted at from 
$14 to $15.50. With intermittent rains and 
the fire danger over, woods operations are 
now going along steadily, with output normal. 

Portland and Columbia River lumber manu- 
facturers are now excellently provided with 
facilities for shipping to Europe. Sailings 
are now so frequent that parcel shipments 
are the order instead of the exception. The 
latest service on the Pacific coast-European 
route is that of the Reardon-Smith line, of 
which the first ship will arrive here tomorrow 
to load for the United Kingdom and Con- 
tinent. 

The old Porter shingle mill at Florence, 
Ore., is being dismantled, and in its place 
is rising a plant for the manufacturing of 
alderwood lumber for the furniture industry. 
A dry kiln, a dry shed and machinery will 
soon be ready for business. The new plant 
is owned by E. C. Miller and A. M. Matlock, 
of Veneta, Ore. 

L. A. Eastham, until recently manager of 
the Portland offices of the J. V. G. Posey 
Lumber Co., is now with the Gram-Willis 
Frame & Manufacturing Co., of Portland, as 
manager of the company’s newly organized 
airplane spruce department. Special machin- 
ery has been installed. 

The M. & M. Wood Working Co., which 
operates two door factories and one tank 
plant in Portland, is installing two new dry 
kilns of Moore’s cross circulation type. The 
kilns will be used primarily for drying of 
Douglas fir tank stock, cross-arms and door 


Wilkes, a lumberman of Grand, 
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stock. M. & M. Wood Working Co. reports 
large increases in its tank business, as well 
as its export door business. 

Jos. D. Minot, formerly with the Inman- 
Poulsen Lumber Co., has opened a Portland 
office for the Brady & Ketchum Lumber Co., 
of Seattle. 

J. W. Copeland, head of the chain of retail 
lumber yards that bears his name, says the 
country yards are doing a very good busi- 
ness and that the outlook is good for its con- 
tinuance. Some of the city yards are not 
doing as well as they were earlier in the 
season, but on the whole the situation looks 
very good. Mr. Copeland’s string of yards 
totals twenty, and all are located in Oregon 
or Washington. Since the first of the year 
he has purchased two yards and started 
another. The yard at St. Helens, Ore., is a 
particularly attractive one. 


Toronto, Ont. 


Oct. 8.—There is a conviction that a very 
satisfactory fall trade is in store. Some are 
inclined to think that business this fall will 
be brisk. General business conditions around 
Toronto are exceptionally good. There are 
still certain districts in Ontario where con- 
ditions have not picked up so decidedly. It 
is safe to say, however, that Border Cities’ 


business will follow along and show improve- 
ment. The house building campaign has 
not started there, because the section was 
overbuilt during the war. Predictions are 


a new sawmill eight miles north of Eagle 
Lake, which will be in operation early next 
year. 

Cc. W. Wilkinson, of the Union Lumber Co. 
(Ltd.), Toronto, is making a good recovery 
in the Toronto General Hospital after a re- 
cent operation. 


Philadelphia, Pa. 


Oct. 8.—Despite the fact that prices on 
southern woods are steadily stiffening, and 
wholesalers see a prospect of further tighten- 
ing, retail buyers continue to buy material 
as wanted. It has been impossible to obtain 
supplies from some sections that suffered 
in recent storms. Retail stocks here, how- 
ever, are in pretty good shape. 

Philadelphia has been added to the list of 
ports on the Nelson Steamship Co.’s line, 
which operates a fleet of twelve ships for 
the transportation of West Coast lumber to 
eastern ports. Their first call was made 
last week. 


Pittsburgh, Pa. 


Oct. 9.—Wholesale lumbermen report that 
perhaps in no week in the last several months 
have prices been so generally steady and uni- 
form. The furniture industry is picking up, 
and volume of business from that source is 
expected to show a steady increase for the 
next several weeks. Reports from the bitumi- 
nous coal fields indicate a slight increase in 

tonnage. Steel produc- 





ers seem to be enjoy- 








ing the largest volume 
of any of the major 
industries. 

Appalachian hard- 
wood upper grades are 
coming in now for 
their share of business. 
Oak flooring is very 
active at higher prices. 
Maple flooring also, 
particularly second and 
third, commands a lit- 
tle better price. West 
Virginia chestnut is 
moving especially well 
again, the furniture in- 
dustry being the larg- 
est consumer. A short- 
age in chestnut ap- 
pears to be impending. 
Steel mills are buying 
industrial items of oak 
in better volume than 
at any other time in 
the last two years 

Prices of No. 2 and 
better air dried south- 
ern pine dimension and 
boards have remained 








This large clothes basket made an interesting float. 
woven in and out of a large frame formed this float which was recently 
used in a parade in Bedford, Ind. The total cost of the float was 

about $40 


particularly strong, 
and orders are offered 
freely. Recent ad- 
vances in Idaho white 
and Pondosa pines are 
being well maintained. 
Upper grades of fir and 


Poplar siding 





that the Border Cities will have a fair fall 
trade and an extremely good spring business. 

Prices of lumber are firm. Culls of all 
kinds are in good demand. Spruce is par- 
ticularly firm, and in fact one of the largest 
manufactures in eastern Canada has with- 
drawn all his price lists. There is practically 
no export business to the United Kingdom, 
the demand being light. Wholesalers are 
not experiencing so much price cutting as 
they were earlier in the year. Stocks are 
now in pretty firm hands and prices are much 
more stable. Lath have eased off, however. 

J. M. Brown, of Spokane, Wash., Past 
Snark of the Universe, and H. R. Isherwood, 
of St. Louis, secretary-treasurer of Hoo-Hoo, 
spent a day or two in Toronto recently, and 
were entertained at luncheon by the execu- 
tive of the Toronto Hoo-Hoo Club. 

P. V. Eames, of Minneapolis, Minn., promi- 
nent official of the Carpenter-Hixon Co., 
Blind River, Ont., was in Toronto recently 
on business. A record production was made 
recently when the mill, operating a 20-hour 
day, sawed 551,000 feet of Norway pine. 

W. F. Oliver, head of the W. F. Oliver 
Hardwood Co. and a director of the National 
Hardwood Lumber Association, is leaving in 
a few days on a business trip to England. 

Frank Austin, Haliburton, Ont., is erecting 





western hemlock are 
also coming in for their share of business. 
Appalachian hemlock is in quite active de- 
mand. That volume of building continues 
large is evidenced in the fact that glass in- 
dustries are enjoying a much more active 
business. 


Boston, Mass. 


Oct. 9.—Some improvement of conditions 
in the eastern market for West Coast lumber 
has been noted the last few days. There is 
less distress lumber here than there was two 
weeks ago but, following a period of heavy 
buying, demand is now inactive, and the local 
market is not yet steady. Several of the 
largest companies bringing the bulk of the 
Pacific coast lumber to New England an- 
nounce their intention of limiting shipments 
during the remainder of the year to such 
quantities as can be easily and quickly ab- 
sorbed. One of the largest shippers states 
that the receipts of his company during the 
next two months will be not more than 35 
percent of “normal” for this season. An- 
other company states it will receive not more 
than 50 percent in October and 25 percent 
in November of its ordinary receipts during 
these two months. Similar substantial de- 
creases in the receipts of two other of the 





C1 PACIFIC COAST Co 


75 








TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


"wast. Lumber Co. 


WASH. 
REPRESENTATIVES : 
S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - =~ = Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. A‘ 
ond Milwaukee Rys. 4 Missoula, Mont. 


Manufacturers of 


mma 





SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop - 


(Strong to Edge Grain) ‘ 


‘Also Spruce Finish S4S 


(13/16x 1/2” Off in Width) 


Capacity 150,000 Ft. 
8 Hours. 


‘ 
“1. 
~~ 


WINCH 











HIGH LINE STRUCTURAL _ GRADE 
DOUGLAS FIR 
Trade Marked—Grade Marked. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 





























76 AMERICAN LUMBERMAN 


OcTosER 13, 1998 





Quick Coast Shipment 


_ |PINE| _ 


SHINGLES 


| FIR I 


Finest Quality and Manufacture 
Staple brands only 


Also 
NORTHERN STOCKS 


WAITE - ROGERS 
Lumber Company 
MINNEAPOLIS, MINN. 


CI PORTLAND. ORE. C3 











We Specialize in 


FIR | 


Plank 
Timbers 


Quality 


Long 
Joists 
Service 
Long Dimension 


The Griswold 

















SALES AGENTS: 
Griswold-Gri 
Lumber Co. Grier 
Gasco Bldg., Evergreen Lumber 
PORTLAND, ORE. Company. 
CARGO 





Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 

Vertical Grain Uppers 


Carefully dried—Well manufactured. 
- + RAYMOND, WASH. 


Old 
Growth 





Mills: 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 














most important concerns handling West Coast 
lumber here are authoritively announced, 
While prices are still very irregular there 
have been sales cf transit and spot Coast 
lumber within a few days at prices which 
show a little margin of profit for the whole- 
saler. 

Six cargoes of spruce and Provincial hard. 
wood arrived last week from Nova Scotia, 
comprising some 2,000,000 feet, of which 300,- 
000 was hardwood. Other arrivals of foreign 
lumber included 1,068,767 feet of fir from 
Victoria, B. C., and 12 logs of satinwood and 
856 logs of mahogany from Santo Domingo. 


Baltimore, Md. 


Oct. 8.—In the coastal sections of the Caro- 
linas and Georgia, rains and inundations make 
it impossible for pine mills to resume operat- 
ing. At Georgetown, S. C., rainfall was so 
heavy as to transform that section into a lake. 
Those mills not actually brought to a halt by 
high water have in numerous instances found 
themselves short of logs, as logging crews re- 
main idle. This season has been the wettest 
for many years. There are those in the lum- 
ber trade who take the view that, with a few 
weeks of dry weather, larger offerings would 
bring easier conditions, but others also see a 
distinct improvement in business independent 
of the floods. 


- New York, N. Y. 


Oct. 8.—Demand is better than it has been 
at any time this year, and prices of all items 
are firm. Last week was marked by an im- 
provement in North Carolina trade. Demand 
is not only better, but prices have become 
firmer, while a number of the mills have re- 
ported delay in getting out stocks due to 
heavy rains. The market in Idaho pine shows 
little change since previous weeks, with mills 
not yet in position to care for the inquiries 
of their eastern clients. Prices in all Inland 
Empire and California woods are firmer than 
they have been any time this fall. 

Mr. and Mrs. Russell J. Perrine, of Sayville, 
Long Island, have just announced the engage- 
ment of their daughter Josephine to James 
Cc. Pearson, son of Mr. and Mrs. John F. 
Pearson of Brooklyn. Mr. Perrine is an 
official of the Johnson Bros. Lumber Co., Brook- 
lyn, and a former president of the New York 
Lumber Trade Association. He is president 
of the Sayville Chamber of Commerce and 
commodore of the Sayville Yacht Club. 

William Dubocq has joined the organization 
of the Hunterspoint Lumber & Supply Co. 

Mr. and Mrs. William F. Becker recently 
celebrated their twenty-fifth wedding anni- 
versary with a trip to Niagara Falls, thence 
West to the Grand Canyon and the West 
Coast. They will return home via the Pana- 
ma Canal. 

Frederick J. Bruce, of Frederick J. Bruce 
(Ine.), again heads the activities of*a com- 
mittee actively engaged in collecting funds 
for the annual Red Cross roll call. As chair- 
man, Mr. Bruce will direct a poll of the 
woodworking industries as well as of lumber- 
men. 

Col. Thomas M. Clark, of Clark & Co., 
Newark, N. J., recently sailed with Mrs. Clark 
for a European tour. 

The corporate name of Albert & Kernahan 
(Inc.), Newark, N. J., has been changed to 
the C. F. Albert Lumber Co., the change be- 
ing necessitated by the retirement from the 
business of EK. J. Kernahan. James DeWitt 
Warner, who has been associated with Albert 
& Kernahan for the last few years, is treas- 
urer of the reorganized concern. Harry W. 
Everett is vice president, in charge of the 
New York office, and L. C. Jacob is secre- 


tary. 
Milwaukee, Wis. 


Oct. 8.—Retailers have not yet placed any 
sizable orders for fall needs. They have fair 
to good supplies and are making deliveries 
to jobs. Wholesale prices are very strong on 
all building items, as stocks of manufactur- 
ers are broken and production is curtailed. 
Although some large building projects have 
been announced for the city, they have not 
been started. Not as much work is under 


progress as there was last year at this time. 
However, employment conditions in Milwau- 
kee are better now than they ever were, and 
lumber retailers expect active building during 
The hardwood market 


fall and next spring. 





ee 
is firm, and northern operators report larger 
business than they had a year ago, and that 
they are getting better prices. 


Laurel, Miss. 


Oct. 8.—Both southern pine demand and 
prices have shown some improvement. Mill 
stocks are broken and production will be 
somewhat lower during the winter. Yard 
stocks in pile at mills will also dry slower, 
The export market has really shown more 
improvement than the interior. Sawn timber 
are decidedly strong and have advanced in 
price. Sales of South American schedules 
have increased rapidly. Many of the loca} 
mills find themselves sold ahead on these 
schedules thirty to sixty days. Demand for 
and prices of kiln dried saps are also show- 
ing improvement. Sales of low grades to 
the islands have increased _ considerably, 
There is also much demand in Porto Rico for 
lumber, to repair storm damage. 


Jackson, Miss. 


Oct. 8.—Southern pine shippers throughout 
this territory enjoyed a very even flow of 
business last week. No. 2, 8- and 10-inch 
boards seemed to be the leaders, and inquir- 
ies and orders for these items were heavy. 

All grades of flat grain 3- and 4-inch floor- 
ing enjoyed a good demand. This is most en- 
couraging to the mills, who have been carry- 
ing 3-inch B and No. 2 flat grain on hand 
for some time. Most mills reported heavy 
sales of %-inch ceiling, with some sales of 
1% -inch, 

Lath have continued in their strong posi- 
tion. The mills are booked ahead and ship- 
ments have been very slow. 

Dimension has sold easily. All dimension 
shippers report broken stocks. No. 1 and No. 
2 and better are scarce. Farm trade is im- 
proving and country yards are offering some 
attractive business. Orders are all mixed but 
prices are good. 

Export demand has shown rather rapid im- 
provement. Thirty cubic average timbers 
have advanced about three dollars, to $46, 
f. o. b. port. There is a better demand for 
export saps than at any time this year. Spe- 
cial sawing for export has also shown de- 
cided advances. There are ample cutting 
schedules available for the mills in longleaf 
for export and domestic trade. 


Jacksonville, Fla. 


Oct. 8.—The Southeast is gradually over- 
coming the ill effects of the floods, and most 
mills are now able to operate at least part 
time. There are a few mills in central north 
Florida, affected by the Suwanee River, that 
have not yet been able to get started, as 
the water has not receded sufficiently to per- 
mit them to repair their logging roads. 
However, the water is going down, and with 
a let up in the rainfall there should be a 
general return to activity. 

The pine mills seem to be getting just 
about as much business as they can take 
care of in specially cut stock. The floods 
have done so much damage that repair work 
alone will take practically all of the stock 
the mills will be able to produce for some 
time. Yard and shed stocks are moving very 
fast, especially yard stocks. The mills are 
getting $27 and $28 for their No. 2 common 
boards D4S, and also good prices for all 
items of framing. The only drawback is 
that most of them are yet hampered in their 
logging. Roofers and kiln dried shortleaf 
finish are very much in demand. Roofers 
are bringing $21 and $22 at the mill, and the 
supply is none too abundant. There is a 
supply of 4/ and 5/4 finish in this section, at 
a price, but there is very little 6/ and 8/4 
that can be bought even for delayed ship- 
ment. The mills do not seem to care to get 
out this thicker stock as long as they can 
get all of the orders they need for 4/ and 5/4. 

It is expected that the cypress market will 
show some betterment during October, as 
it usually does. September was a very poor 
month. Rainfall during the last ninety days 
has water soaked stock that should have 
been in excellent shipping condition. The 
mills had booked orders for it, and of course 
had to delay shipments, so the buyers were 
reluctant to place new orders. Further de- 
lays have been caused by washouts on log- 
ging railroads, and some of the largest 
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— 
plants in Florida, Georgia and South Caro- 
lina have had ten days to two weeks delays 
in getting their tracks in shape. There has 
peen a return of good weather, and it will 
not be long before shipments can be resumed. 
During the slump in sales, there has been 
no inclination toward a change in prices. 

The hardwood market holds up very well, 
and mills are getting very good prices. Ash 
and magnolia are especially good movers. 
poplar is in demand, more so from foreign 
than domestic markets, Other hardwoods are 
dragging along but, with production low, 
the mills are not worried with excess 
stocks. 

Frank B. Kilmer, formerly with the Aycock- 
Holley Lumber Co., of this city, has returned 
to Jacksonville after several months of va- 
cationing in the Far West. Mr. Kilmer made 
the trip by motor and spent several months 
looking over the lumber situation in the 
Pacific coast States. He expects to remain 
in Jacksonville permanently. 

Joe M. McCormick, of McCormick-Hannah 
(Inc.), Orlando, Fla., and H. L. Gardner, of 
the Selden Cypress Door Co., Palatka, Fla., 
attended a meeting of millwork manufac- 
turers in Jacksonville today, and were the 
guests of C. G. Bucci, of the Duval Planing 
Mill Co., Jacksonville, for lunch at the Lum- 
bermen’s Club. 


San Francisco, Calif. 


Oct. 6.—Sustained demand, which showed a 
tendency to increase, marked the week’s pine- 
situation. There was also a slight increase in 
prices, inch shop proving especially strong. 
The sugar pine market regained some of its 
losses of last month, and demand was re- 
ported to be very satisfactory. Rail ship- 
ments, which have not been heavy during the 
last thirty days, showed signs of recovering 
their volume, and inquiries from middle West 
centers were gaining. Foreign demand was 
somewhat better, although not up to normal. 
Prices of larger sizes of export items were 
slightly better, with 4/ and 5/4 remaining 
about the same. Retailers here report business 
on the increase. San Francisco building per- 
mits for the last three months have been 
steadily expanding, and exceed those of last 
year. 

Cc. Stewart, head of the lumber department 
of Sudden & Christianson, has been named 
temporary chairman of the intercoastal lum- 
ber conference, to succeed the late James P. 
Jennings, whose funeral was held in San 
Francisco Sept. 28. No permanent chairman 
will be named until after the return of the 
officials of the intercoastal conference who 
are now on the east coast attending a reor- 
ganization meeting of the conference. 

The Feather River Lumber Co. of Delleker, 
Calif., is building two new kilns of Moore’s 
cross circulation internal fan type. The kiln 
buildings will be constructed of concrete 
throughout. Notwithstanding the very favor- 
able air drying conditions at Delleker kilns 
are being installed so as to be able to season 
the fall and winter cut. Kilns will be placed 
in operation just as soon as possible. 


Albuquerque, N. M. 


Oct. 8.—Among prominent men in the lum- 
ber industry who held a conference at Flag- 
staff last week were I. B. Koch, vice-presi- 
dent and manager of the Arizona Lumber & 
Timber Co., Flagstaff; A. B. McGaffey, of the 
A. B. McGaffey Co., Albuquerque; James 
O'Neill, of Chicago; Frank Wagner, vice 
president of the Caterpillar Tractor Co., San 
Leandro, Calif.; John Spain, manager of the 
Willamette Steel & Iron Works, Seattle; and 
Dave Hopkins, purchasing agent of the 
United Verde Copper Co., Clarkdale, Ariz. 

Ed. T. McGonigle, pioneer lumberman of 
Flagstaff, Ariz., is a candidate for Arizona 
State representative. In 1888 he became 
yard foreman for the Arizona Lumber & 
Timber Co., and was superintendent for 
twenty years beginning in 1893. He later 
promoted the Flagstaff Lumber Co., and then 
built and operated a mill at Riordan which 
Was destroyed by fire. 

Robert Koch has resigned as outside su- 
Pperintendent for the A. L. & T. Co., Flag- 
Staff, Ariz. to relocate in Phoenix, where 


he was formerly engaged with Jack Johnson 
in lumber brokerage, having opened offices 
in the Security Building to do a general 


brokerage business in lumber supplies under 
the firm style of Robert I. Koch Lumber Co. 

A. J. MeQuatters and James G. McNary, of 
the Cady Lumber Corporation, have gone to 
New York City to attend a directors’ meeting. 


Bogalusa, La. 


Oct. 8.—Col. W. H. Sullivan, vice president 
and general manager of the Great Southern 
Lumber Co., accompanied by Mrs. Sullivan 
and their children, Ellarose and Will H., jr., 
returned last week from Thunder Bay, Ont., 
where they have been spending the summer. 

W. A. Chandler, superintendent of the Great 
Southern Lumber Co. has returned from Mil- 
waukee, Wis., where he had gone to speed 
up the manufacture of the machinery that 
has been ordered there for installation in the 


Great Southern plant here, for the manu- 
facture of redwood lumber. 
R. H. Laftman, general manager, Bogalusa 


Paper Co., and Mrs. Laftman and their daugh- 
ter Sigrid, who are now on the ocean, return- 
ing from a vacation in Europe, a few days 
ago had the experience of flying from Ham- 
burg to Berlin, Germany. They are expected 
to arrive home Oct. 15. 

V. M. Scanlon, of Hattiesburg, Miss., presi- 
dent of the Lamar Lumber Co., while visiting 
Bogalusa a few days ago, looking after his 
business interests here, suggested that this 
community should hold a celebration on the 
day the first trainload of redwood arrived 
here, in view of the tremendous possibilities 
which this enterprise will surely open up, 


Kansas City, Mo. 


Oct. 9.—Buyers are showing a little more 
resistance to price advances, with the result 
that volume of business last week was not 
quite so good. However, sales managers are 
not disposed to make concessions, figuring 
that conditions amply justify the present 
level of prices, if not higher. Stocks at the 
mills are low and the outlook is for a con- 
tinued heavy demand. The weather in the 
middle West has been fine for building, and 
there is plenty of work under way. Country 
yards still are buying on the hand-to-mouth 
basis. Industrial demand continues fair. 

At its weekly luncheon tomorrow, the 
silver cup awarded the Kansas City Hoo-Hoo 
by the national organization for leading in 
activities, will formally be presented. The 
Hoo-Hoo will also offer its felicitations to 
M. M. Riner, the new Snark of the Universe. 
All of the directors of the Southwestern 
Lumbermen’s Association, here for a meet- 
ing, will attend the luncheon. 


Quotations on Timber Issues 


Quotations on lumber company short terms are 
on a yield basis except for bonds selling at or 
above call price. 


—Due 1930— 
Short Term— Bid Asked 
Pet. Pet. 
Bear Creek Log Co. ist Ge........... 6.30 6 
Bladon Springs Lbr. Co. Ist 6s....... 6.30 6 
W. P. Brown & Sons L. Co. Ist 5%s.. 6.30 6 
Connor Lbr. & Ld. Co. Ist 6s....... 6.30 6 
Pr. P. Cover & Sond iat 64668... ..c000% 6.30 6 
Dorchester Lumber Co, Ist 6s....... 6.30 6 
Detroit Investment Co. Ist 6s....... 6.50 6 
Emporium Forestry Co. Ist 6s....... 6.30 6 
Flianner Company Ist 68............. 6.50 6 
Glade Creek Lbr. Co. Ist 6%s....... 6.30 6 
Geeeense Tee. Ge. 306. Bis cccc vicccrens 6.25 6 
Edward Hines Lbr. Co. ist 6s....... wee eee 
Hutchison-Moore Lbr. Co. Ist 6s..... 6.30 6 
WT .. T,.. PO TE Gio oes 020 eevee 6.30 6 
Keystone Wood C. & Lbr. Co. Ist 6s.. 6.90 6 
Lae Tae Ce. IGE Gh... cccccvcs 6.30 6 
W. D. MacRae Lbr. Co. ist 6s....... 6.90 6 
Nehalem Tbr. & Log Co. Ist 6s...... oes eee 
Oregon-Kalama Lbr. Co. Ist 6s....... 6.00 ed 
Owen Oregon Lumber Ist 5%s....... 6.90 6 
D. V. Rienardsom ist G6... .ccescece 6.90 § 
Saginaw & Man. Lbr. Co. Ist 6s...... 6.30 6 
Spring Creek Lbr. Co. Ist 6s......... 6.30 6 
eee, Bate A ME Tec cc cccucseccsss 6.30 6 
Temple (Knox) Lbr. Co, Ist 7s.......101.93 102.80 


Tennessee Stave & Lbr. Co. ist 7s....102 
Umpqua Mills & Tbr. Co. Ist 6s...... 6.90 6 


Long Term— : Bid Asked 
Algoma Lumber Co. Ist 6s.......... - 6.26 6.00 
eo ee ee 99% 100.75 
Clayton and Anson Mark Ist 6s...... 99 100 
Campbell River Tbr. Co. Ltd. 1st 6s.. 98 100 
Continental Tbr. Land Co. 1st 6%s... 99.50 102.55 
Dierks Lumber & Coal Co. ist 6s..... 99 101 
Gieadalea Los, Ce. Ist GB... iccricwecs 98 99% 
McGowin-Foshee Lumber Co. Ist 6s... 6.30 6 
Rogue River Timber Co...........+.-. 98 100 
Tress Timber Ca, Tat Geico occcs tcc 6.50 6 
Wheeler Timber Co. ist 6s........... 5.5 


6. 6 
(Quoted by Baker, Fentress & Co., Oct. 8, 1928) 








WE 
SHIP 


the following 
either in straight 

or mixed cars, 
with yard stock: 


White Bidg., 


House Doors, 1-2 or 5 panel, 

Casement or French Doors, 

Garage Doors, 

‘Turned Columns & Newels, 

Square Built-Up Columns, 

Gutter, Pickets, 

Square or Turned Balus- 
ters, Porch Rail, 

Mouldings, Battens, Lattice, 

K. D. Window, Door and 
Cellar Frames. 


John D. Collins Lumber Co. 


Seattle, Wash. 











CI - CALIFORNIA Co 





Room 712 Railway Exchange 
Tel. Harrison 1 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
CHICAGO, ILL. 











R. F. PRAY 
California 
White and Sugar 


1011-13 Crocker First National 
Bank Building 





Lumbermen’s Exchange 
R. H. BROWN: 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


SAN FRANCISCO 


PINE 
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Try Us First! 


We Specialize in 
Soft and Light 


California 
White Pine 


BOX, SHOP 
AND CLEARS 


Send us your 
inquiry today. 


Clover Valley 
Lumber Co. 





7 Loyalton, California 





~ a 





We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 


clears to the 


yard trade. 
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Feather River Lumber Co. 


DELLEKER, CALIF. 


California Whit Pine 


Annual Production 
35,000,000 Feet. 
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HANDY BOOKS ror LUMBERMEN 


@ A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 


431 So. Dearborn St., CHICAGO 
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GRONWALL & GOMPANY 


Incorporated 


Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 




















Peerless Patent 


WIGGINS pest Fetm Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. 






OTEEL COMPANY 


‘ 
Prt TSESURCH. PA 
CLOHER BUILOIN® 
cHIcCAsO 


The John B. Wiggins Company 
Established 1857 
Eagravers Plate Makers Die Embossers 
1108 South Wabash Avenue, CHICAGO 











Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 


608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiiliam St., NEW YORK CITY 














DID YOU EVER WORK IN A LUMBER CAMP? 


Then you will like the rollicking rimes dbout the 
lumberjack and the stirring verses about the woods 
and the waters in the books of Douglas Malloch, 
“the lumberman poet.” Surely. if you are a lum- 
berman, you ought not to be without these books: 
“Tote-road and Trail” ($1.50), and “In Forest 
Land” ($1.26). Let us send you either or both. 
American Lumberman, 431 8. Dearborn &t., Chi- 
cago, IIL 


————— 











S. D. Switzer, vice president in charge of 
operations of the George W. Jones Lumber 
Co., Wabeno, Wis., was a Chicago visitor this 
week, 


Harry Barrington, in charge of sash and 
door sales of the Long-Bell Lumber Co., 
Weed, Calif., was in Chicago this week on 
company business, 


Frank Kessner, of William Horner, manu- 
facturer of maple, birch and beech flooring, 
Grand Rapids, Mich., made a business trip to 
Chicago this week. 


C. T. Schurg, secretary-treasurer of Lang- 
staff, Schurg & Co. (Ltd.), Emo, Ont., was 
in Chicago last Friday getting a line on the 
local lumber situation. 


J. P. Roush, of the J. P. Roush Lumber 
Co., Gentry, Ark., when in Chicago last week 
reported that the retail business in the South- 
west is very satisfactory 

L. G. Negrotto, sales manager of the Tre- 
morit Lumber Co., Rochelle, La., was in Chi- 
cago Oct. 10 conferring with R. C. Clark, 
manager of the local office. 


George W. Allport, hardwood supervisor of 
the Long-Bell Lumber Co., Kansas City, Mo., 
was in Chicago Oct. 9 conferring with C. W. 
Lawrance, district manager. 


Harold L. Sill, of Milwaukee, Wis., when 
in Chicago this week calling on the local dis- 
tributers of northern hardwoods, stated that 
there was a fair volume of business in his 
territory. 


J. A. Gorman, of the Winegar-Gorman 
Lumber Co., returned Oct. 10 from several 
days’ visit to the company’s northern hardwood 
mills at Winegar, Wis., Marenisco and Lake 
Linden, Mich. 


C. J. McGrath, sales manager of the Jamison 
Lumber & Shingle Co., Kansas City, Mo., was 
in Chicago Oct. 9 conferring with the Hilgard 
Lumber Co., sales representative in the Chi- 
cago district. 


J. D. Mylrea, president of the Thunder 
Lake Lumber Co., northern hardwood manu- 
facturer of Rhinelander, Wis., spent a day in 
Chicago this week en route to Washington, 
D. C., on business. 


A. J. Gram, of the Gram-Willis Frame & 
Manufacturing Co. made a business trip 
through southeastern Michigan last week, and 
reports booking some nice orders for West 
Coast wood specialties. 


Earle Williams, representative of the red- 
wood department of the Great Southern Lum- 
ber Co., Bogalusa, La., spent several days 
in Chicago last week in the course of a busi- 
ness trip to important eastern consuming cen- 
ters. 


D. S. Watrous, sales manager of the Per- 
fection Oak Flooring Co., Shreveport, La., 
spent several days in Chicago this week on 
business, and while here conferred with Shook 
Bros., exclusive representatives in local terri- 
tory. 


F. F. Flanner, president of the Flanner Co., 
well known maple flooring manufacturer of 
Blackwell, Wis., was in Chicago this. week 
conferring with Shook Bros., who handle the 
sales of the Flanner product in the Chicago 
territory exclusively. 


R. W. Fullerton, president of the Bradley 
Lumber Co. of Arkansas, Warren, Ark., was 
a Chicago visitor on Monday of this week. 
He was accompanied by O. Hilton, assistant 
sales manager. The Bradley company has a 
very satisfactory order file, and the plant is 
operating to capacity. 


J. J. Ryan, of the Cadwallader-Gibson Co, 
Los Angeles, Calif., was in Chicago this week 
in the course of an eastern business trip. He 
found business good in the West and lodks for 
an increased volume from the consuming ter- 
ritory during the balance of the year. 


The Donner Steel Co., of Buffalo, N. y, 
has ordered three more 300-horsepower oil. 
electric locomotives to be built jointly by the 
Ingersoll-Rand Co., the General Electric Co, 
and the American Locomotive Co. The Don- 
ner Steel Co. already has one of these units in 
operation. 


A. J. Glassow, general manager of the Wau- 
sau Southern Lumber Co., Laurel, Miss., spent 
Wednesday of this week in Chicago after tak- 
ing in the world series baseball final at St. 
Louis, Mo., on Oct. 9. He reported a brisk 
demand for southern pine, and good prospects 
tor a continuance, 


Walter Vanlandingham, of the Vanlanding- 
ham Lumber Co., returned Oct. 9 from a 
week’s automobile trip to Manitowoc, Green 
Bay and other northern Wisconsin points, on 
which he was accompanied by his wife and 
daughter. He states that he indulged in a 
little golf. with the object of improving his 
game. 


E. N. McDevitt, sales manager of the Som- 
ers Lumber Co., Somers, Mont., stopped over 
in Chicago for a couple of days last week on 
his return-to headquarters following a business 
trip to Detroit, Mich., and other important 
consuming centers. He stated that the com- 
pany had a satisfactory order file of fir, larch 
and Pondosa pine business. 


A, L. Hughes, general manager of the Joseph 
Chew Shingle Co. (Ltd.), Vancouver, B. C, 
when in Chicago last week reported an ex- 
cellent volume of orders for shingles, the com- 
pany having difficulty in making prompt ship- 
ments. While here Mr. Hughes conferred 
with the O’Neil-Carney Lumber Co., represen- 
tative in Chicago territory. Mr. Hughes went 
from Chicago to Detroit and then on to On- 
tario, Boston and other eastern consuming 
centers. 


A. W. Weller, of Weller Bros., West Point, 
Neb., called upon friends and looked after 
business matters in Chicago on Monday of 
this week, en route home from Swarthmore, 
Pa., where he placed his young daughter in 
school. Mr. Weller said that the crop situa- 
tion in his section of Nebraska is somewhat of 
a disappointment, especially as regards corn, 
which will not turn out nearly as large a yield 
as earlier forecasts indicated. In general, pusi- 
ness is about on a normal level. A tornado 
which cut a narrow swath across northeast- 
ern Nebraska several weeks ago, skirting some 
of the towns where the Weller company has 
yards, destroyed or damaged a good many 
farm buildings, naturally resulting in some 
demand for materials for repairs and replace- 
ments. 


Karl F. Richards, sales manager of the Pa- 
cific States Lumber Co., manufacturer of fir, 
western hemlock and red cedar products, of 
Tacoma, Wash., arrived in Chicago on Oct. 5 
to spend several days conferring with S. B. 
Marvin, local sales representative for the com- 
pany. Mr. Richards is on his annual trip to 
the principal consuming centers of Michigan, 
Ohio, Indiana, Iowa, Nebraska, Missouri, 
Oklahoma and Texas, and expects to be absent 
from his headquarters about five or six weeks. 
He stated that most of the mills on the Pacific 
coast have been operating on reduced sched- 
ules for the last nine months, with the result 
that demand has about kept pace with the sup- 

* ply. Conditions are much better in the Pacific 
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Northwest than for several years, Mr. Rich- 
ards stated, and the market is very strong, 
with indications of a continuance, particularly 
on mixed car orders. Montana and the Dako- 
tas have taken a heavy volume of West Coast 
woods, and the trade in Texas has also been 
on a large scale. The Pacific States Lumber 
Co. has always been a 100 percent rail shipper, 
catering to the mixed car yard trade, and has 
pursued a policy of keeping order files regu- 
lated to insure prompt shipping demanded by 
present retail buying policies. Mill _stocks 
generally are quite badly broken, Mr. Richards 
said, and there is a shortage of many of the 
popular yard items. 


Arthur A. Hood, nationally known lumber- 
man, has been named president of the Asso- 
ciated Leaders of Lumber and Fuel Deaters 
of America, succeeding George A. Pettibone, 
founder and first president of the organiza- 


. tion, who is taking a much needed vacation. At 


the end of his vacation Mr. Pettibone witl 
again return to active participation in the affairs 
of the Associated Leaders. The Associated 
Leader organization, combined with the Lum- 
ber Acceptance Corporation, offers a complete 
merchandise-financing service to retail lumber 
dealers. Mr. Hood has long been identified 
with the lumber business in its various branches, 
his latest connection having been that of presi- 
dent of the Southwest Lumber Sales Corpo- 
ration, selling the output of a number of large 
Arizona and New Mexico mills. Mr. Hood 
served in 1926 as Snark of the Concatenated 
Order of Hoo-Hoo, during which he traveled 
over the entire United States lecturing in the 
interests of concerns in the lumber industry. 


Otto Hartwig, of the trade extension and 
field service branch of the West Coast Lum- 





Pulleystone is easily applied by hand by anyone 


bermen’s Association, Seattle, Wash., was in 
Chicago the latter part of last week, en route 
to Toledo, Ohio, where he expects to make 
an exhaustive investigation of complaints that 
have arisen there as to the failure of paint to 
hold on the exterior of houses built of West 
Coast lumber. He participated in a similar in- 
vestigation recently in Columbus, Ohio, and 
in practically every case there he found that 
the trouble was due to faulty construction 
causing leaks and permitting moisture to accu- 
mulate between the siding and sheathing, thus 
causing the paint to peel off. In other com- 
plaints of the paint having been blistered on 
the siding, it was found that this was almost 
entirely due to poor jobs of painting. Mr. 
Hartwig says that the advanced types of con- 
struction, including fire stopping, to meet the 
requirements of the underwriters, make it 
more necessary than ever to see that there is 
tight construction around the windows, the 
eaves and cornices so as to make it impossible 
for moisture to get through and affect the 
Paint on the outside. Some of the paint manu- 
facturers have been co-operating with repre- 
sentatives of the lumber industry in making 
studies, and when the results are published 
they probably will contain suggestions as to 
proper construction that will obviate difficulty 
of this kind in future, 


Hardwood Operators Visit Europe 


John Raine, president of the Meadow River 
Lumber Co., Rainelle, W. Va., manufacturer 
of the famous Meadow River brand of floor- 
ing and other hardwood products, accompanied 
by his son, Edward, left recently for a visit 
to England and points in Europe. Mr. Raine 
has a wide personal acquaintance in England 
and on the Continent through his long busi- 
ness connections, and hopes on this trip to 
meet many of his old friends. H. W. D. 
Boseley, of Suffolk House, Laurence, Pount- 
ney Hill, London, is European representative 
of the Meadow River Lumber Co. and has 
arranged the itinerary for Mr. Raine and his 
son. 

Another well known hardwood operator from 
the United States who is visiting in England 
is W. A. Holt, of the Holt Hardwood Co., 
Oconto, Wis. This concern is represented in 
England by Ernest W. Tickle, of Liverpool, 
through whose efforts Holt maple flooring has 
been widely introduced and has become quite 
popular in that country. 


| MANUFACTURER and DEALER | 


To Increase Belting Efficiency 


A material for increasing the production of 
belt-driven machines is Pulleystone, which, it 
is claimed, when applied to the surface of 
iron, steel, or wood pulleys, will give them 
an efficiency equal to or better than that of a 
newer pulley. It is applied to the small pulley 
of producing machines and to motor pulleys. 
If there has been any belt slippage the pro- 
duction output of the machine will immedi- 
ately pick up and increase—sometimes the 
increases are very large. 

A pulley covered with a thin coat 
of Pulleystone is claimed to take 
hold of the belt as will no other pul- 
ley surface and without abrasion. 
Applied to a large engine lathe Pul- 
leystone practically doubled the cut 
and doubled the machine’s output. 
Applied to a large iron planer in the 
same plant it materially increased 
the output. Applied to a row of five 
coffee grinding machines it doubled 
the output of each of the machines. 

It is sold on the basis of its be- 
ing a device for increasing the out- 
put of producing machines with ex- 
isting equipment. No equipment 
changes are required. All you do is 
cover the small pulley with Pulley- 
stone and measure the increase in 
machine output. It increases the 
output with all types of belting— 








leather, rubber, or canvas ete. It is 
now in successful use in all in- 
dustries. 


The increase in production output comes 
primarily from the elimination or reduction 
in belt slippage. When a belt-driven ma- 
chine is new the drive (with leather belts) 
has an efficiency of 98 per cent or higher. 
But as bearings, belts ete. wear, or as the 
speed of machine or load is increased beyond 
what the equipment was purchased to do, 
Slippage develops. On used equipment Pul- 
leystone is claimed to bring the efficiency 
up to 98 per cent with existing equipment, 
which results in speeding up the production. 

Pulleystone is a plastic material that comes 
only in 20-pound cans. It is spread over 
the pulley with the hand and is then 
smoothed off with the back of the hand, 
which has: been dipped in warm water. The 
surface is then smooth enough to give a 
very high adhesion. This adhesion increases 
with service. It can be applied quickly and 
by any one. 

It provides a pulley surface guaranteed 
to give the claimed results. The surface is 
permanent. It is sponsored by the Chicago 
Belting Co., 113 North Green street, Chi- 
cago, Which is sole distributer for the United 
States. 


THE MINING, milling, smelting and refining 
industries of the world spend $300,000,000 a 
year for equipment and supplies, about $200,- 
000,000 of this amount being spent by the in- 
dustries in this country. 











With This 


CAN SELL 
“CERTIFIED 
HOMES” 


Think of the sales pull it will 
give you to be able to shout out in 
your advertising, “WE SELL 
CERTIFIED HOMES.” 


With the policy illustrated here, 
you give your customers the same 
protection on materials and con- 
struction as an abstract or title in- 
surance policy gives them regard- 
ing ownership. In selling his house 
an owner has a decided advantage 
in that this policy gives him defi- 


nite, convincing proof to offer 
buyers regarding materials and 
construction. 


You can get more money for a 
certified house bill. You can get 
more business on CERTIFIED 
HOMES—covers new homes, re- 
modeling or repairing. Wonderful 
business building idea that’ll pay 
big dividends to every dealer who 
is far-sighted enough to feature this 
plan that is being universally 
adopted. 


SEND NO MONEY 
Just Mail This Coupon 


AMERICAN LUMBERMAN, 


431 South Dearborn St., CHICAGO, ILL. 





ra 


Send us on approval sample “Specification 


Protection Policy.” 


Within 5 days we agree 


to remit 50c to cover cost of this sample or 


return same to you. 











AMERICAN LUMBERMAN 





OcToserR 13, 1998 





Boost Your Sales 


Put in a free saw-filing service. Car- 
penters, contractors, farmers and others 
will appreciate this service and will 
buy their building material from you. 


FOLEY anc 
SAW FILER 


makes saw-filing a quick, easy operation. Files 
and joints in one operation—automatically and 
accurately—all kinds of hand saws, band saws, 
1/8" to 44%" wide, cross cut circular 3” to 16” 
diameter. 

The Foley Hammer Saw Setter operates by 
foot pedal—adjustable, rapid, 
Write for informa- 







accurate. 

tion on both 
these ma- 
chines. 


FOLEY 
SAW TOOL 
CO., Inc. 
1102 Foley Bldg., 
11MainSt N.E, 
Minneapolis, 

Minn. 

















Dependable Wire Rope 


The one red-strand in Hercules Ae 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 


San Francisco 


























C.B. Richard & Co. ==" 
29 Broadway, NEW YORK 3 Customs Brokers. We 


handle all classes of 
Ocean Freight = snf‘iscount ants. 


Commercial Credits 
Brokers for exports & imports 











| Special department handling export lumber shipments | 





WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacite GRAND PRIZE 
eee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS Fro ene ance a Tenis 








Complaint Against Gulf Vessels 
The foreign trade bureau of the New Or- 
leans (La.) Association of Commerce on Oct. 
8 filed with the shipping board a complaint 


against forty-seven steamship lines, both 
American and foreign, charging that the op- 
erators refused to receive and unload carloads 
of lumber on marginal tracks on the docks 
of New Orleans, but do this for shippers in 
competing Gulf ports. 

The complaint states that the practices of 
the shipping lines, which ply from the Gulf of 
Mexico to the United Kingdom, Baltic, Scandi- 
navia, Continental Europe, Mediterranean, 
Adriatic, Black Sea, Levant and east coast 
of South America trade, were working to the 
detriment of New Orleans in favor of the 
competing ports. It says further that the 
“refusal of the defendants to accept, receive 
and unload shipments of hardwood lumber in 
box cars at New Orleans, La., and sub-ports 
from marginal tracks on docks or wharves as 
they do at other Gulf ports, necessitates the 
unloading of such shipments from cars to 
docks or wharves at an additional expense 
to the shipper over and above the inland and 
ocean rates, which results in higher total 
charges via the port of New Orleans, La., and 
sub-ports than via other Gulf ports, notwith- 
standing the inland rate to the respective 
ports and the ocean rate from the respective 
ports are the same.” 

The complaint requests that after investiga- 
tion is made an order be issued “commanding” 
the defendants to cease and desist from the 
alleged viclations of the statutes and to put 
in force in New Orleans and sub-ports the 
Same rates and practices as are concurrently 
applied to other Gulf ports. The complaint 
is Docket No. 51 and is signed by Ja Weil, 
chairman foreign trade bureau, New Orleans 
Association of Commerce, 


Proposed Increased Rates Canceled 


Boston, MaAss., Oct. 9.—New England lum- 
ber interests were advised this week that in- 
creases in railroad freight rates on lumber 
and other forest products from northern 
Florida to local destinations will not be al- 
lowed.* The Interstate Commerce Commission 
holds as not justified the proposal of certain 
railroads to increase their rates on lumber 
and other forest products from northern 
Florida points to destinations in Central Trunk 
Line and New England territories. Tariffs 
carrying the proposed new rates are ordered 
canceled. 


Big Gain in Revenue Freight Loadings 


WASHINGTQN, D. C., Oct. 10.—Loading of 
revenue freight for the week ended Sept. 29 
totaled 1,196,768 cars, the car service division 
of the American Railway Association an- 
nounced today. This was an increase of 53,554 
cars over the preceding week this year, in- 
creases being reported in the loading of all 
commodities except live stock and ore which 
showed small reductions. The total for the 
week of Sept. 29 was also an increase of 69,865 
cars above the same week in 1927 and an in- 
crease of 16,719 cars above the corresponding 
week two years ago. 

Miscellaneous freight loading for the week 
totaled 480,498, an increase of 39,274 cars 
above the corresponding week last year and 
35,810 cars above the same week in 1926. 

Coal loading totaled 206,294 cars, an in- 
crease of 12,565 cars above the same week in 
1927 but 14,188 cars below the same period 
two years ago. 

Grain and grain products loading amounted 
to 63,335 cars, an increase of 8,325 cars above 
the same week last year and 15,088 cars above 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 49,281 cars, an increase of 8,425 cars 
above the same week in 1927. 

Live stock loading amounted to 36,662 cars, 
an increase of 1,235 cars over the same week 
last year but 1,967 cars below the same week 
in 1926. In the western districts alone, live 
stock loading totaled 28,634 cars, an increase 
of 1,304 cars compared with the same week 
in 1927. 

Loading of merchandise less than carload 
lot freight totaled 270,188 cars, a decrease of 














789 cars below the same week in 1927 ang 
2,235 cars below the corresponding week two 
years ago. 

Forest products loading amounted to 66,933 
cars, 908 cars below the same week last year 
and 4,573 cars under the same week in 1926, 





Trouble and Litigation 


ELKINS, W. VA., Oct. 8.—At Clarksburg on 
Oct. 1 the Forest Lumber Co. was adjudged 
a bankrupt in Judge W. E. Baker's court in 
the northern district of West Virginja, on 
petition of creditors. The first meeting of 
creditors will be held at Elkins on Oct, 16, 
The Forest Lumber Co. is one of the big lum- 
ber operations of the Pocahontas and High 
county fields and represents q large invest- 
ment of Fairmont capital. 


COLUMBUS, OHIO., Oct. 8—D. W. Kerr, 
trustee in bankruptcy for the E. L. McVey 
& Sons Lumber Co., has announced a sale 
of the complete lumber stock including 70 
kitchen cabinets, carloads of doors and sash, 
ironing boards, roofing, etc., at private sale, 
The E. L. McVey & Sons Co. was forced 
into bankruptcy about two months ago. 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con. 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
IIL, for Oct. 1, 1928. 


STATE OF ILLINOIS, 
CouNTY oF CooK, 8. 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared ELMgr 
C. Hous, who, having been duly sworn according to 
law, deposes and says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
is, to the best of his knowledge and belief, a true 
statement of the ownership, management (and if 
a daily paper, the circulation) etc., of the afore- 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, Ill. 

et EvMer C. Howe, 6704 Stewart Ave., Chi- 
cago, > 

Managing Editor, A. L. Forp, 6104 Woodlawn 
Ave., Chicago, Ill. 

Business Manager, ELMER C. Hop, 6704 Stewart 
Ave., Chicago, Ill. 

2. That the owner is: (If owned by a corpora- 
tion, its name and address must be stated and also 
immediately thereunder the names and addresses 
of stockholders owning or holding one per cent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the indi- 
vidual owners must be given. If owned by a firm, 
company, or other unincorporated concern, its 
name and address, as well as those of each indi- 
vidual member, must be given.) 

Carl W. Defebaugh, 1120 E. 50th St., Chicago, 


Ill. 

Annie C. Defebaugh, 1130 E. 60th St., Chi- 
cago, Ill. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per- 
cent or more of total amount of bonds, mortgages 
or other securities are: (If there are none, 80 
state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
holders and security holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap- 
pear upon the books of the comanng as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation, has any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown 
above is .......... (This information is required 
from daily publications only.) 

ELMer C. Hous, 
Secretary. 

Sworn to and subscribed before me this 26th 
day of September, 1928. Henry S. LoveEty, 

(Seal.) Notary Public. 

(My commission expires April 15, 1932.) 
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is Week’s 


Lumber Prices 











Flooring Drop Siding 
1x3” E.G.— 1x6”, 10-20— 
B&Btr, 10-20’...$65.00 0 ee 38.71 
No. 1, 6-20’..... 43.38 a Seer 36.89 
No. 2, 6-20’..... 36.10 Pk; Makweenaeee a 25.50 
ix” F.G— | Finish, All 10-20’ 
BaD Ot. 31.03 | B&better Rough: 
No. 2, 6-20’.... 24.18 ON Kien dao 43.50 
akon babd SE” a bw ed we 43.50 
1x4” E.G.— 1x5 and 10”.. 50.50 
B&Btr, 10-20’... 63.59 See” (backhoe 63.50 
1x4” F.G.— 5/4x4, 6&8”... 52.00 
B&Btr, 10-20’... 40.26 5/4x5, 10&12” 53.56 
No. 1, 10-20’... 35.08 6/4 & 8/4x4 
No. 2, 10-20’... 24.36 re 54.51 

6/4 & et 

Ceiling a  —E—— 56.92 
eas 10x20’— sees B&better Rare 
B. a veecsenes oe. ” 6 
PE sicwnnons 31.48 ll he oy 
No, 2..ccccce 21.75 x oe Teeeeeee é.5 
eee eee m aie ara oro 48.38 

1x5 and 10”.. 54.54 

Partition 1x12” ........ 66.71 
1x4”"— 5/4x4, 6&8.... 62.05 
ek Boscov sdeen 30.50 5/x5, 10&12”. 72.92 
i eee 24.25 Se” ssa veers 55.00 





SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., 


Casing and Base 


Shiplap 
No. 1 (all 10-20’): 


B&better: te sexeaaaa 
4 and @...+1 63.58 No. 2 ,(10- 20’): 
Oe re 56.07 DT Wane naeé 24.54 
&§ and 10”.... 60.72 into” PE A ie 24.25 
No. 3 (all 6-20’): 
Jambs i > cere 18.11 
eS ern 18.52 
B&better: 


Dimension, S1S1E 
1%. a & 2x4 Short- Long- 


eipiatenets 72.75 leaf leaf 
Boards, S18 or 82S 28.02 30.10 


No. 1 (all 10-20’): e+: Baas 
a vias 33.95 yo” 37°98 


m 18&20’. 31.25 33.47 
i. 8 ger 40.14 2x6”, 10’. 25.16 29.97 
ee - caw es 50.90 12’ .. 25.69 28.64 
No. 2 (all 10 to 20’): 16° .... 3608 Bete 
ws .L 18&20’. 29.35 31.44 
De. “scvwnes's 23.97 — 97 
” 6 2x8 fs 10 26.27 27.00 
See “Weeeinks 25.40 12’ s 26.00 37 RE 
ee 27.10 16’ ... 27.12 30.03 
No. 3 (all 6-20’): 18&20’. 27.75 32.21 
se ea AES 17.82 x10", 10’ 31.00 30.25 
re 18.57 2" 82.00 $2.82 
oe : 16’ 31.39 32.75 
Axl” ....... 18.26 eas? oe 
No. 4, all widths 3x12”, 12’ 29.76 
and lengths. 8.89 Ie ace Shee 








for the week ended Oct. 5: 


Shortleaf Dimension Byrkit Lath 
S1S1E a BPR 17.00 
No. 2— Fencing, S18, 10-20 
2x 4”, 10’ alate dee 22.68 No. 1— 
+4 rare pe ER 35.38 
18&20° |. 26.61 SOO - deco Sas 37.43 
oe, ..... 0 2 
12’ 21.15 Be” stikovns 19.98 
OF 4..%: 22.08 eGR .. saikeod 21.97 
18&20’ 23.65 | No. 3— 
Oe oe 21.56 re 15.50 
ee 22.59 Set 46 0 duke 16.05 
9 ” , 97° 
en Tee abe | Bongleaf Timbers 
18&20 ... 25.53 | No. 1 Sq. E&S 
2x12”, 16° ..... 25.00 S48, 20’ and 
18&20’ 27.70 under 
No. 3— oe sh ssavkuds 27.78 
eer 15.73 10” ..csccceee 42.45 
2x6" Sar ate mat 14.96 SE ehacvvonss 43.54 
on ih eoecevece 15.18 Car Material 
BE oc. 14.00 
(All 1x4 & 6”): 
Plaster Lath B&Btr, 8’...... 36.42 
No. £) @Y af. 2 * aan No. 2 random 20.50 








ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
ea and ceiling: 


nech— ” ” ” ” ” 
Dedir., 6-167. $51.00 $56.00 $56.00 $72.00 $87.00 
btr.*, 6-16’. 49.00 54.00 54.00 67.00 82.00 
No. 1., 6-16’. 50.00 54.00 53.00 : 
No. 2., 8-16’. 42.50 41.50 41.50 41.50 49.00 
No. 3., 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4., 4-20’. 32.50 34.50 35.50 35.50 35.50 


5” &6 /4— 4"&wdr. 4,6&8” 10” 12” 

D&btr., 6-16’....$67.00 $69.00 $72.00 $82.00 
No. 1&btr., 6- 16’. 64.00 66.00 69.00 79.00 
No. 1., 6-16’..... 60.00 62.00 65.00 75.00 


For 5/&6’4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, " 

§Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
D&btr., 4-inch. .$28.00 EB, 4-inch...... $18.00 
6-inch.. 31.00 6-inch...... 21.00 
Spruce and pine lath, 4-foot; No. 1, $7.75; No. 
2, $6.45. 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 6—Eastern prices, 
four or five bunches, f. o. b. mill are: 
Mixed with 
Straight lumber or 
cars shingles 
First Grades, Standard Stock 
Extra stars, 6/2...... $2.60@2.70 $2.65@ 2.70 
Extra clears, eee 3.05 3.15 3.10 3.25 
NN oe a adises rn Western 3.90 4.00 3.90 4.00 
NS, oo a deeceeaee 3.90 4.00 3.90 4.00 
oo rae 4.80 5.00 4.90 5.00 
OS eee 11.50 11.75 11.75 12.00 


Dimensions, 5” 5/2... 3.55 3.70 
First Grades, Rite-Grade Inspected Stock 


Extra stars, 6/2...... 2.75 2.80 
Extra clears ..... cites Da. eae 
DRM e526 bese oees - 4.00 
POI © coocincy cesses 4.45 
a 5.00 


Second Grades, Standard Stock 


Common stars, 6/2.... 1.05 1.15 1.25 
Common stars, 5/2.... 1.40 1.50 1.50 


Common clears ...... 2.10 2.15 2.15 2.25 
British Columbia Stock, Seattle Market 

DE ac acaces + ah ebaheret 3.75 

9+ 6 Sarre aoe 488 

SS ian. ae 

Perfections ..... 5.00 


Royals (No. 1's). eres (eT 














NORTH CAROLINA PINE 


_ Norfolk, Va., Oct. 8.—Following are typ- 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended Oct. 6, as reported by 
the North Carolina Pine Association: 





Rough: 
Edge, 4/4— 
rere Pers ee re Tee $43.77 
pe rt eae ae re eer 30.50 
Ee er ett Meee Rt a ry aes, 24.36 
ee Se Bon sb kee eans 92 5:35 oS eens urn 19.70 
No. 1 No. 2 
B&better No. 1 box box 
oe wea $43.55 i nee 
oe 47.55 — —T 
Se Oe. hvbas can 45.30 $35.55 $28.12 $23.45 
eee 49.00 re ous — 
2 7 a 50.10 25.36 28.25 24.70 
rr S 39.12 28.20 25.52 
See  beeete as 64.80 44.26 30.83 25.90 
Edge, B&better— 
BOE cAcdatss ced Swed Vewatng te aebnce ean wes $51.35 
en net tee ee ree. se 65.16 
SEE neweene revere heb neeG Senet a ieee 67.47 
inka ckd bee ete weeenck conden habs ean 53.32 
Dibetton BAK BITING icc csccevtosusuns $31.82 
Dressed: 214%" 3” & 
Flooring— Width Wider 
PE acc 00 00s Rages $42.20 $41.14 
S.C «ks 40s 00:00 37.45 37.09 
RL: ee en $42.27 
DR. on int we Rae e eb ber eee 40.75 
Bark strip partition, B&better.......... 33.48 
Box bark strips, dressed or resawn..... 19.04 
No. 2 *Air 
Roofers dressed dried 
BE (iach Reb ow eee keeles $29.35 $21.40 
SRO Rk sara Batiomlnde 48 ae ae 29.07 22.47 
lll Pe eee ty ere” reer 30.25 22.30 


*F. o. b. Macon, Ga. 


WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock rea s1s— 





12 14’ 16’ 
BO Nekascos $28.00 $29.00 $29.00 $30.00 
To 6aceseas 30.50 31.50 31.50 33.00 
TEM veccewes 32.50 33.50 33.50 35.00 
1x10” ..... --- 34.00 35.00 35.00 36.50 
Ux13” wwii veces 35.00 36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 


of No. 1; for No. 2, deduct $4. 


For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 
Crating stock, S1 or 28, 
longer, No. 2, $28; No. 3, $23. 


No. 1 Hemlock, — 





10’ 14’ 16’ 
3x 4” wwceee --$32.00 $32.00 $31.00 $32.00 
SS MeL 29.00 30.00 30.00 32.00 
MD ivceeees 31.00 32.00 31.00 32.00 
2x10” 2.00% -- 31.00 33.00 33.00 34.00 
2x12” 31.00 4.00 34.00 35.00 


3 
For No. "2 "dimension, deduct $4 from price 
of No. 1. 





6” and wider, 6’ and 


DOUGLAS FIR 


[Special telegram to American LumBeRMAN] 
Portland, Ore., Oct. 9.—F. o. b. mill prices 
on actual sales of fir, Oct. 5, 6 and 8, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 





lows: 
Vertical Grain Flooring 
P B B&btr Cc D 
Bi bis's oa Bade bak $39.75 $40.25 $29.25 ee 
ne ee et 42.50 ener 
SFE + acitcwedies 41.25 
Plat Grain Flooring 
i ee Pee 25.25 19.50 
Ba” a's 0 Wieck nme a : 33.50 30.50 
Mixed Grain seins 
i ee ees ae $15.50 
Ceiling 
2 ge ee Ae 25.25 20.25 
yee ee 25.00 21.25 
Drop ‘Siding, 1x6” 
| Oe ee 34.25 28.25 che 
WES abide a clea 33.25 28.75 buh 
eT ee 18.25 
Finish, Kiln ‘Driea and Surfacea 
1x6” 1x8” 1x12” 
ear meee aie $43.50 $44.00 $53.75 
Common Boards, and Shiplap 
1x6” 1x8” tae" 40 8=6 3 3 
MO: SF viacccivianse $16.25 $16.00 $18.75 $21.75 
RR RPA ee ee 12.00 12.00 13.25 14.25 
ek ee a ee 7.50 8.75 8.75 wie 
Dimension 


No. 1, 2” thick— 

12 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
Mak 5 $18.50 $20.00 $20.50 $20.25  . 
at 17.00 17.50 18.75 19.25 19.25 $23.00 $24.00 
8”. 17.75 18.25 19.25 19.25 19.25 23.50 23.50 
10”. 18.75 19.00 19.75 20.00 19.25 23.25 24.75 
12”. 19.00 19.00 20.00 20.00 20.25 23.50 26.75 


2x4”, 8’, $17.50; 10’, $18.25; 2x6”, 10’, $15.25 
Random 2x4” 2x6” 2x8” 2x10” ‘3213° 
No. $11.50 $11.00 $11.50 — 00 $12.75 
No. . 9.50 8.25 ‘ es eth 
No. 1 Common Timbers 
Sx8to 4512" to 36°, SUrTaoed. . 2. vevsces $20.50 
San te BSeES to, 60, TMs «a0 occ cane 18.00 
6x5 to 13K13" to 40’, surdEced......ceccas 19.50 
Fir Lath 
Wd. 2 RO GF ia 8 ooo wk cate be xere soe $3.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
Rey 5s be 0 4a 5. ds ob.) Kase hae ee oe Ae $34.25 
Me | ashe ibe Soe s Oalceied + abate eles ene 28.50 





SOUTHERN PINE TIES 


NWew York, Oct. 8.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 





All 8’ 6”"— Sap Heart 
Lo Me PELE TF ee $1.35 $1.60 
Lk sill PS PS SESS Sa Sr ee 1.25 1,50 
 ¢ ye ee eres Ce eee 1.05 1.30 
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WEST COAST SPRUCE 


[Special telegram to American LumBERMAN] 
Portland, Ore., Oct. 9.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
i ex0eee8 $65.00 ener. $29.00 
1x4—10” .... 55.00 ee scocesnee 29.00 
Bevel siding— ee sesveeres 31.00 
=r 24.00 | eer 33.00 
%x6",Flat gr. 27.00 Lath .....c.ee- 50 


3. 
Green box. .$17@138.50 


WEST COAST LOGS 


[Special telegram to American LumBerman] 
Portland, Ore., Oct. 9.—Log market quota- 
tions: 


3 tik yellow: No. 1, $21.50; No. 2, $16; No. 
Fir, red: Uagrated, $15@16. 


Cedar: $15@1 
Hemlock: Ungraded, $9. @ 16. 50. 


Vert. gr. 30.00 





Spruce: No. 1, $2 4@25; No, 2, $18@19; No. 
3, $12@13. 
Everett Wash. Oct. 6.—Log oe 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only $21; lum- 


ber logs, $35. 
Hemlock: No. 2, $12@14; No. 3, $11@13. 


Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Oct. 6.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 3, 

Cedar, shingle booms, $26, $19 and oi: lum- 
ber logs, $27 and $20. 


WESTERN RED CEDAR 


Seattle, Wash, Oct. 6.—Prices for red 
cedar —s in mixed cars, new bundling, 8- 





to 18-foot f. o. b. mill: 
Bevel mting, %-inch 
ear cry ’ ‘ Ld 
0 ee $26.00 $23.00 $18.00 
EP ppeere 30.00 25.00 22.00 
ee 34.00 30.00 23.00 
Clear Bungalow Siding 
%-inch %-inch 
Dy town daaweceoanebaete $46.00 $39.00 
Dt hive we nes eekateeuson 55.00 43.00 
NE a iting phe earned dames 65.00 eee 
Clear Finish, 8- to 16’ 
S2or4S Rough 
DME  sé20+nerenaehontinada 3 75.00 3 71.00 
DT” acaspehceana rereaneebs 80.00 76.00 
i - t l « vdcscenhmendawe 90.00 86.00 
=". ere 105.00 101.00 
Clear Ceiling or Flooring, One Side V or B 
Gn Sa Oe OO BO asccedcescececces $45.00 
Discount on Moldings 
Made from 1x3” and under............ee- 50% 
eee Se GOMOD GDN. ccccwceccccecdcare 40% 
For 560,000 feet or more, additional dis- 
RSE ARR i Ar ae 
Clear Lattice, 848, 4- to 16’ 
100 os. ft. 
i. “carbine enes dhenebeetesentisseoos 
Da” saVeunehee deeeeeseeeedaeteon eee <0 
Un a6006060 70088 0000600600000606006 .50 





NORTHERN PINE 


Duluth, Minn. Oct. 9.—Following are 
prices on northern white pine f. o. b. Duluth: 
CoMMON RovuGH BOARDS AND FENCING— 


10&12 ft. nr" ft. 16 ft 

Gg SS 2 ee are $42.00 $42 aS $48.00 
8 EES 45.00 45.0 47.00 

BE BP cccccces 49.00 48. 00 47.00 

BEE orceveoes 57.00 54,00 52.00 

BRED’ ccccscsece 74.00 72.00 70.00 
ew Ee sicccenes 34.00 34,00 40.00 
BE OS ccccccees 36.00 36.00 39.00 

BS. OB .ccvccece 40.00 39.00 38.00 

BE1O*. .cccvcce 42.00 40.00 38.00 

BES” ccccccces 48.00 46.00 45.00 

PO Se BE Bevctivevec 27.50 27.50 28.50 
IS CP ccwcccecs 30.50 30.50 31.50 

ES BP cc ceces - 32.00 32.00 32.00 

BE1O* . oc ccccccs 33.00 s3-28 32.00 

po 6) Peer 34.00 3.00 33.00 


For all white pine Nos. 1 a 2, add $1; 
for 81S or 82S add $1. For resawing add $1. 
848, D&M, drop siding etc., add $1.50. 

No. 4, 4-inch and wider, 6- to 20- foot, $27; 


No. 5, $20. 
No. 1 Piece 7 a 81S1E~— 

12’ 14’ 16° 18&20’ 
2x 4” $34.50 $32.50 $31.50 $32.50 $34.50 
2x 6” . 32.60 32.60 31.50 31.50 33.50 
2x 8” 34.50 34.50 32.50 32.50 34.50 
2x10” 36.50 37.50 37.50 36.50 36.50 
2x12” 37.50 38.50 38.50 0 38.50 


37.5 i 
No. 2 “piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-rooT— 
Norway 


C&bt. 
4” neues Ai. 56 $36. 50 $27 00 #11 00 a +x 00 
6” noose 46.00 41.00 1.00 0.00 4.00 








CALIFORNIA PINES 


San Francisco, Calif., Oct. 6.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering l-inch stock only, were re- 
ported by the California White & Sugar Pine 


Manufacturers’ Association for the period 
ended Oct. 3: 
California White Pine 
All widths— 
No. 1&2 clr. C sel. D sel. No. 3 clr. 
5 rere $66.45 $52.35 $42.65 
eG <aesa shee ee 64.60 56.00 57.00 
, 69.50 57.05 46.85 55.50 
8/4 - 79.76 70.65 60.00 66.30 
Cc Sugar 
4/4 . 96.00 88.95 68.30 52.80 
5/4 . 87.80 75.60 68.50 62.45 
Ole .ccedes Se 71.15 57.05 62.85 
ere 83.35 67.30 83.25 
White Cedar 
DE atecneeses 3 re Pencil stock ...$25.00 
No. 1, 5/4xa.w.. 40. 
No. 2, 6/4xa.w.. 28.20 ona Pines 
Panel, %”xa.w. 73.10 oe 43.15 
8 Pine ea eo aecteus 32.5 
oa pabahe as $45.25 8 vicacws 21.00 
No. 1, 5/4xa.w.. 47.15 > eer 21.50 
No. 2, 6/4xa.w.. 32.05 Timbers .ccccee 30.65 
Siding, B&btr, 
White Fir Sa ssdueas 1.80 
C&btr, all sizes.$40. on Lath— 
No. 1 com..... 19.5 a Bh péocned $ 4.60 
No. 1 dimen, lyf, a Oe savaawe 3.70 
SE. eascece 19.15 | alae de ties 1.10 
- A No. 1 dim, 1%x 
4/4BB.We sc ccces $51.25 A.W. seececees 25.75 
eee 53.50 Douglas Pir 
ee 47.55 C&better ...... $49.10 
SPE «ccceos 58.50 Ties andtimbers 14.00 
10/4&th.xa.w. $2.60 Dimension - 18.95 





INLAND EMPIRE PINES 


Portland, Ore., Oct. 6——-The Western Pine 
Manufacturers’ Association has prepared the 
following !tist of average selling prices, f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
Oct. 3. Reports of prices shown as 82S in- 
clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
S28 basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Feet Average 
Sold Price 
4,500 1x8” No. 1 common 82S AL...$38.66 
262,500 1x8” No. 2 common S2S AL... 25.34 
562,500 1x8” No. 3 common S2S AL... 20.64 
564,000 4/4 No. 4 common S2S RW RL 14.49 
58,000 1x6” D select S2S RL........ 44.03 
43,500 5&6/4x4”&wdr D sel S2S RL.. 53.66 
44,000 1x6 C select S2S RL......... 60.18 
19,000 5&6/4x4”"&wdr C sel S2S RL.. 65.00 
75,000 6” C bevel siding............ 35.80 
2,019,000 es No. 3andBtr shop S2S— on 04 
No 2 Ch adinawes sdewaedaeuade 27.12 
eee wa eee Wee es en'ee aes 21.11 

Idaho White Pine 
2,500 1x8” No. 1 common S2S RL.. 43.00 
84,000 1x8” No. 2 common S2S RL... 31.57 
64,500 1x8” No. 3 common S2S AL.. 24.01 
5,000 4/4 No. 4 common S2S RW RL 20.50 
29,500 1x6” D select S2S RL........ 46.93 
2,500 5&6/4x4”"&wdr D sel S2S RL.. 74.60 
1,000 1x6”-C select S2S RL........ 70.00 
1,500 5&6/4x4”"&wdr C Sel S2S RL.. 98.17 
14,000 6° © Bevel GIGGING... 06. cccccce 43.00 

Larch and Pir 

44,500 2x4” 16’ No. 1 dimension..... 20.54 
4,000 2x10” 16’ No. 1 dimension.... 20.91 
33,500 1x8” No. 3 common S2S RL.. 19.10 
5,500 4” C&btr vert. er. fig RL.... 39.02 
23,500 6” C&btr D/S or sentie RL.. 32.46 





BLACK WALNUT 


Kansas City, Mo., Oct. 8—The following 
are today’s prices on American black walnut, 
f. o. b. Kansas City: 


FAS 6-9%" wide: 4/4, $235; 5/4, $245; 6/4, 
$250; 8/4, $26 

Select: 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
Et 1: 4/4, $95; 5/4, $110; 6/4, $120; 8/4, 


2: 4/4, $40@42.50; 6/4, $45; 6/4, $45; 





No. 
8/4, $65. 





ARKANSAS SOFT PINE 


Following are average sales prices, thege 
f. o. b. mill figures being based on shortleag 
weights, obtained by Arkansas soft pine mills 
during the week ended Oct. 6: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better ........ $65.25 $62.00 
Flat oh ~~ wed ceececese 40.50 39.50 
er ee ee eeee 34.00 
NO. 2 wccteceeceees . 25.75 

Partition and siding 
Boston partition, B&better, 1x4”........ $37.75 
Drop siding, B&better, 1x6”............. 39.00 

Finish and Moldings 
Finish, 1x5&10” B&better .............. $61.50 
5/4&5&10” Bé&better ........... 72.25 
Cee: SE. DRED BUN 6046 cvicccrcesedsd’d 71,25 
Discount on moldings, 1%” and under....41% 
1%” and over...., 32% 

Boards and Shiplap 
Boards and shiplap, 1x 8”, No. 1........ $38.50 
ie ee ae 25.00 
gd. Sev bhhed sede oe Kens ode 24.00 
Cees BO Mani ses can oe 3600 0K eae 18.50 

Dimension 
Be 2 Bee Oe BE OE EE Cc ck ce cccccccen $25.50 
Sx 4”, 14e OBG 1G’  cccccccccvsces 26.50 
Be > Ee CPOE Kécccswkocotvonowss 29.75 
ie: 2 ee, SO ON FO cccvvccsentvns 23.50 
Be Se SO EE wade tcwscneeseedses 25.50 
Lath 

a & BP Oe Pace ttscrcecesvnceieves ous $4.90 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Sept. 29, as reported by the 
Oak Flooring Manufacturers’ Association: 
x24%” 3x1” wae" 3x14” 


t8 
lst qtd. wht....$109.78 


lst qtd. red.... 80.21 owes sarah $70. 00 
2nd qtd. wé&r.. 71.43 +.» $63.50 oa 
lst pln. wht.... 74.70 $64.32 58.88 44.01 
lst pln. red.... 69.92 63.83 51.69 43.13 
2nd pln. wht... 65.56 55.98 42.36 35.80 
2nd pln, red.... 64.78 55.63 42.40 36.77 
Oe | Was Sor eee 52.52 38.72 31.37 28.69 
ae 18.19 17.68 biaate 8.00 

%x2” %x1%” fex2" fs x1%" 
1st qtd. wht... a «+++ $109.50 ade 
lst sap qtd.... e reds 52.50 “e 
2nd qtd. wé&r... cow — 56.29 ih 
lst pln. wht...$ 69.67 $70.00 66.67 na 
Ist pln. red.... 65.66 aaa 57.57 ae 
2nd pln. wht... 56.77 56.50 54.55 a 
2nd pln. red.... 57.67 54.38 48.93 $45.17 
SPE WER. oo ese 38.67 mha 37.1 in 
Fourth ......<- eee 19.00 wer 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Oct. 8.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources henry for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4 $190@ 106; 5/ ons 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, 'si8: 8/4, $85. 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38 @40. No. 2 
4/4, $28@30. 

peotens FAS, 4/4, $115@120; 5/ and ao 
Clear saps, 4-inch and up: 4/4, $85, 5/ 
and "6/4, pa 00; 8/4, $100@110. Common, 
oh $62@65; 5/ and 6/4, $70&75; 8/4, $78 

2—A common, 5 ead aa 5/ and 6/4, 
a/%, $51@54. No. comenee, 4/4, : 
5/ and 6/4, $32@33; $74, Bose 

Red Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$115 @120; éh $12 0@1 125. Common and select, 
4/4: $60 @62 ; 5/ and 6/4, it 4Ae 50; 8/4, $70 
@75. - No. Aa dd. a(t, 45@47.50; 5/ and 
6/4, $47@50; 8/4, $50@55 

White Oak: FAS ‘* 181150120; 5/ and 6/4, 
$125 @ 130: 8/4, $130@ mon and select, 
4/4, $7 0@75; 6/ oy 0/4, $16080: $/4, $80@865. 
No. 2 common, sf’ 4, $50@53; 5/ and 6/4, $55@ 
58; 8/4, $60@63 


HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, 4 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. 
cars flooring mill basis, during the week ended 
Oct. 6: 





MFMA MFMA MFMA 
First Second Third 

" 
er $62.67 $43.06 


Lo) iene $76.28 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


AsH— 


Fas No. 1 No. 2 No. 3 

4/4 ..-$ 80.00 $ 6s %0 $ 55.00 $ 38.00 $ 21.00 

5/4 .-- _ 95.00 80.00 65.00 40.00 21.00 

6/4 ...- 110.00 95.00 65.00 40.00 21.00 

8/4 ... 115.00 100.00 75.00 45.00 22.00 
sswooD— 

Wrz ... 76.00 66.00 48.00 32.00 24.00 
5/4 ..- 177.00 67.00 50.00 34.00 25.00 
6/4... 80.00 70.00 53.00 35.00 25.00 
8/4... 84.00 74.00 60.00 35.00 25.00 

10/4... 90.00 80.00 65.00 45.00 omar 

12/4 ... 100.00 90.00 75.00 55.00 


Key stock, 4/4, be 5/4, $80 or on grade; 
FAS, $90; No. 1, $70. 
1x4- inch No. 1 face clr. & btr., $66; 1x5- 


inch, $76. 


BircH— 

4/4... 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 52.00 34.00 20.00 
6/4... 96.00 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4... 110.00 100.00 90.00 60.00 ae 
12/4... 115.00 105.00 95.00 60.00 
3/4... 80.00 65.00 40.00 25.00 

5/8 ... 76.00 61.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wie. 
add $15; for 5-inch & wdr., 8- foot & lgr., add 
2. 
<—— of 4 & 6-foot lengths, $28. 
red, add $15. 

Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $66; 1x5-inch, two face 
clear, $90; one and two face clear, $70; run of 
pile, $68. 


For sel. 


Sorr ELmM— 
FAS Sel. No. 1 No. 2 No. 3 
4/4 65.00 55.00 45.00 26.00 22.00 
5/4 70.00 60.00 48.00 28.00 23.00 
6/4 . 80.00 70.00 58.00 28.00 23.00 
8/4 . 85.00 75.00 63.00 35.00 23.00 
10/4 . 95.00 85.00 70.00 40.00 
12/4 . 100.00 90.00 75.00 45.00 
Rock ELM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50:00 28.00 20.00 
8/4 80 +4 60.00 35.00 *25.00 
i ae weda 75.00 50.00 3 ee 
12/4 ... 105. 00 ee 85.00 55.00 30.00 
*Bridge plank. 
Sort MAPLE— 
4/4 ... 62.00 52.00 42.00 25.00 19.00 
5/4 ... 70.00 60.00 50.00 33.00 20.00 
6/4 ... 80.00 70.00 58.00 30.00 20.00 
8/4 ... 88.00 78.00 63.00 34.00 21.00 
ReD OaK— 
4/4 ... 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
/4 ... 1082 90.00 75.00 45.00 19.00 
8/4 ... 115.00 95.00 80.00 50.00 21.00 
HARD MAPLE ROUGH FLOORING STOCK— 
No.1 No.2 No.3A 
com. com. com. 
Oe ogeccvaneceebewesas $40.00 $30.00 $20.00 
OP dad ie eeaiee bh wanaks 43.00 33.00 23.00 


Harp MaPpLp— 


Sel. No. 1&Sel. 
FAS 6”&wdr. 6"&wdr. No.2 No.3 


4/4 ...$ 65.00 $ 55.00 $ 44.00 $ 31.00 $ 17.00 


5/4 ... 80.00 65.00 50.00 34.00 19.00 
6/4 ... 8800 68.00 55.00 34.00 19.00 
8/4 ... 95.00 75.00 63.00 34.00 21.00 
10/4 ... 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 650.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 

Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent, 


BEECH— 


FAS Sel. — 1&Sel. No. 2 No. 3 
Si No. 2 com. & bet 323.00 $16.00 
4/4 ...$ 55.00 $40. OO. ” $35. 00 25.00 19.00 
5/4 ... 60.00 50.00 40.00 30.00 22.00 
6/4 ... 70.00 60.00 50.00 35.00 22.00 
8/4 ... 80.00 cen 60.00 40.00 25.00 
ENp DrIgeED WHITE MAPLE— : 
FAS and 
Nos.1 & 2 Nos.1 & 2 
Ba os A eae oe ity $ 85.00 
OO ea res ee ee eee 5.00 96.00 
2) RSPR sp CSE ery ree 120. 00 95.90 
+ ae ae Fees 130.00 105.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Oct. 8.—Average wholesale 


prices, carlots, Cincinnati base, on Appala- 
chian “soft texture” hardwoods today: 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
- cataweees $135@145 $145@155 ttt Ste 
MeNeets sccsvc 105@110 110@115 115@120 
No. 1 com 80@ 85 85@ 90 90@ 95 
No. 2 com 45@ 50 54@ 59 55@ 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 
QUARTERED RED OAK— 
ys eee rere $110@115 
No. 1 com.... 60@ 65 
No. 2 com.... 40@ 45 
PLAIN WHITE AND RED OaK— 
eee $100@110 $110@120 $130@135 
Selects ...... 70@ 75 75 80 90@ 95 
No. 1 com.... 58@ 63 68@ 73 75@ 80 
No. 2 com.... 40@ 45 48@ 55 55@ 60 
No. 3 com.... 22@ 24 23@ 25 24@ 27 
Sound wormy. 44@ 46 57@ 60 60@ 65 
Basswoop— 
We tantawe ae $ 70@ 72 70@ 75 $ 80 85 
No. 1 com 50@ 53 55@ 60 63 68 
No. 2 com 23@ 31 33@ 38 38@ 43 
CHESTNUT— 
Sf ! eer rere $ 85@ 90 saat > ts $110@115 
No. 1 com.... 50@ 55 55@ 60 60 65 
No. 3 com.. 20@ 21 21@ 22 21 22 


Sd. wormyand 


No. 2 com. 29@ 31 33@ 35° 35@ 37 
No. 1 common 

& Better, 

sound wormy 35@ 38 38@ 40 40@ 42 

BircH— 
i) eee $100@110 $105@115 $110@120 
No. 1 common 

and sel. 60@ 65 65@ 70 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 

are $ 60@ 65 $ 65 70 $ 70@ 75 

No. 1 com 40@ 43 45 48 45@ 50 

No. 2.com 25@ 28 28@ 30 30@ 33 
PoPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
i) Pare 105 120 130 
Saps & Sel. 80 95 110 
meen ie weauns 60 65 70 
RO. BD Ave vves $ 38@ 41 44@ 46 46@ 48 
Me. 3 Missense 26@ 28 28@ 30 30 

MAPLE— 
é. DTOeeTTe $ 70@ 75 $ 75@ 80 $ 838@ 88 
No. 1 common 

and sel. ... 46@ 51 58@ 63 63@ 68 

No. 2 com.... 34@ 36 40 38@ 40 





POPLAR BEVEL SIDING 


Louisville, Ky., Oct. 8—It is reported that 
demand for poplar bevel siding has been very 
good, and production has been ample. Prices 
remain very steady at the following levels: 


No.1 No.2 

FAS Select com. com. 

COE, 5 bdé5-0% ary are $50 $40 $30 $24 
ae eer 50 38 28 22 
SG | os peveeee vee - 50 35 24 20 





PHILADELPHIA PRICES 


Philadelphia, Pa., Oct. 8.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
wr we 
Southern Northern 

Florida Florida Georgia 

NE |”. 5 a deere aes $40.00 $44.50 $55.00 
ET ) cites wameee 39.00 42.5 51.00 
il RRRES EE 40.00 44.50 51.00 
hes See 50.00 52.50 56.00 
SOG” seévecses 48.00 49.50 54.00 
SE vccedekonne 60.00 64.00 64.00 
EE” § s0.0.4:e000.00 56.00 61.00 62.00 
ie EEE IIS cee 67.50 71.00 
EEE Scosswsne nae 64.50 69.00 
Do venbeenes re one 83.00 
6&16x16” . . chs ek 77.00 


Lengths 22 to 24 feet, d $2. 

ae 2 feet additional, = $i. 00 to 32-foot 
price 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%3,-inch Face 
(Rail Delivery) 


B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
B&btr. flat..... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 


1x6” %x5 - - $28.00 1x10” %x9%...$29.50 
1x8” %x7 . 29.00 1x12” %x11%..$30.00 
Shortleaf Dimension, 84S, %-inch Scant, 
10- to 16-foot 

er cece fe teescevees $30.50 

SE sccevenescs BE SEER socecueoes 31.50 
Be svecseatens 29.00 

North Carolina Pine Flooring 

No. 2&btr. No.3 No. 4 

x32. MEER eee 67.00 $62.00 sete 

Re WiRscedsccns 46.00 40.00 $28.00 

Kiln Dried North Carolina Roofers 
1x6”, Bx8% - --$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7%.... 32.00 1x12”, %x11%.. 33.50 


}- inch thick, “$i more. 


Sz 6”, CIOAP..c.00- cee eonteenereee ‘ $40.00 
- 2, See err eeeee 56.00 
Eee Mo b-v500 ccdewrds cp Sedbncn dee ++ 65.00 
Maple Flooring f.o.b. Philadelphia 

$§x2%" 1yyx2%” 

MPMA First grade .......00% $84.75 $88.75 
MFMA Second grade ........ 70.75 74.75 
MF'MA Third grade ......... 50.75 54.75 

Pondosa Pine Dressed 

G D No.2 No.3 

5 OP cwébn " $ 69.50 $59.50 $46.25 $37.75 
EET - aca diemedcare 79.50 64.50 44.2 38.2 
Ds aie csciee aaae s 74.50 64.50 44.25 39.25 
Oo as 84.50 74.50 44.25 39.25 
PE casenecet> 99.50 89.50 48.25 40.25 
13° and Wiiccs 104.50 94.50 653.25 43.25 

Lath, 4-foot No. 
eS se 50 c.i. eo: 36. 75 delivered 
PO E—E ee 4.90 c.i.f.— 5.50 delivered 
Redwood —- 

Ss © GOP BORNE ic cckscccvcversnesocope $34.25 
ae © GO MENG, « pcndhoccacceseveveset 48.75 
TRIS GOR ROAR. cv cciceccvccccsssvccsve 56.75 


For Editorial Review of Current Market 
Conditions See Page 39 


NORTHERN PINE 


BUFFALO, N. Y., Oct 9.—Northern pine de- 
mand has been steady, with some dealers find- 
ing sales a little larger. A lack of stock in 
some items is making it difficult for the buy- 
ers to obtain all the lumber they want, and if 
they locate it they are obliged to pay a firm 
price. It is expected that strength will be 
in evidence for some time, as both mill and 
wholesale stocks are considerably curtailed. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 9.—Eastern spruce 
frames are moving quietly at $40@42 base. 
Retailers are frequently filling frame schedules 
by selections from their large yard stocks of 
West Coast lumber. Demand for Provincial 
random is dull and some sellers are inclined 
to be a little conciliatory, but offerings are 
moderate and the regular range for scantling 
remains $33@34. Dry boards are scarce, in- 
quiry light and prices very firm. Lath are 
dull and prices are inclined to droop: 1%- 
inch, $6.25@6.50; 15-inch, $7.15 @7.25. 


HARDWOODS 


CHICAGO, Oct. 10.—Northern hardwood de- 
mand has shown some improvement within 
the last week. Automobile body plants are 
in the market right along for thick No. 1 
and better maple, birch and elm. Small lots 
of Nos. 1 and 2 common birch, maple and 
basswood are being taken by furniture fac- 
tories, and interior finish interests are buying 
select and better birch for immediate needs. 
Good quantities of No. 2 and better 4/4 to 
12/4 rock elm have moved into consumption 
during the last year, and the demand for 
this stock has been so heavy the last two 
weeks that there is very little dry stock at 
shipping points. Indications are that rock 
elm prices will advance shortly. Other north- 
ern hardwood items are firm. Oak flooring is 
firm, but demand is rather slow. 


CINCINNATI, OHIO, Oct. 8.—Buying con- 
tinues hand-to-mouth, but covers the entire 
southern hardwood list. Sap gum, No. 1 and 
better; sound wormy chestnut; sound wormy 
oak and lower grades of poplar and southern 
ash were leaders in the demand from furni- 
ture factories and the cabinet trade. Small 
lots of black walnut were also moving. Re- 
peat orders were received from the automo- 
bile trade, including elm, hard and soft maple, 
ash and oak. Prices were firm. 





BUFFALO, N. Y., Oct. 9.—Hardwood de- 
mand is not as active as dealers had hoped 
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we Nickel Alloy Steel | 
‘BAND SAWS 


The cutting and 
wearing qualities 
of Simonds Band 
Saws result in 
greater economy 
of mill operation. 
They run true, 
cut better lumber 
and give greater 
freedom from mill 
trouble. 


Simonds Band 
Saws are compos- 
ed of tough, wear- 
resisting nickel al- 
loy steel, and are 
made by expert 
saw men. They 
are perfect in me- 
chanical construc- 
tion and are 
ground to a thou- 
sandth part of an 
inch. 





You get exception- 
ally high grade 
sdws when you 
specify Simonds. 


‘MONDS 


Company 
Establtshed 1832 
FITCHBURG, MASS. 
Chicago, IIL Portland, Ore. 
Boston, Mass. San Francisco,Cal. 
Detroit, Mich. Seattle, Wash. 
New York City Montreal, Que, 





NewOrleans, La. Toronto,Ont. 
® Lockport, N.Y. Vancouver,B.C. 
: Memphis, Tenn. 

Atlanta, Ga. 

London, E: 
St. John, Ne 


3 


Fe: 


AW*oSTEEL | 
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for, but there is a little inquiry and sale for 
various woods, oak and maple being leaders. 
As a rule, consumers are carrying small stocks 
and some of the larger plants are fairly busy. 


ST. LOUIS, MO., Oct. 8.—Demand for south- 
ern hardwoods has eased up somewhat. The 
bulk of the orders is still from automobile 
body manufacturers, wanting thick elm, maple, 
magnolia and sound wormy oak. Oak flooring 
is in good call, as is box stock. ‘The furniture 
trade is off, and inquiries from planing mills 
are not very numerous. Some items are scarce, 
including elm and white oak. There has been 
no recent price change of consequence. 





HOUSTON, TEX., Oct. 10.—Sap gum and 
white oak are in considerably stronger de- 
mand than they were last week. The demand 
for red gum is improving. Oak flooring is 
in good demand. Inquiries for hardwoods are 
more plentiful. 


NEW ORLEANS, LA., Oct. 8.—The hard- 
wood market last week was brisk, the prin- 
cipal demand coming from the automobile 
trades. Sap gum advanced several dollars. 

There was a good call for FAS, and a 
substantial demand for No. 1 common and 
select. Magnolia, elm and maple were still 
in demand. Magnolia was said to be scarce 
in all grades and thicknesses, and is stiffer 
in price. Red oak was said to be moving to 
some extent, and white oak to be active, par- 
ticularly in FAS, both for export and domes- 
tic markets. Sap gum and cottonwood box- 
boards were said to be in demand. Inch 
No. 2 sap gum has been slow. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 10.—Fir demand from retail 
yards is only fair, orders being mostly for 
mixed cars. Industrial trade is on a normal 
basis. The local price situation has shown 
no particular change for the last few weeks. 
Coast mills are booking a good volume of 
orders for badly mixed cars from the smaller 
rural yards, all specifying rush shipment. 
Production is on about the same basis as it 
has been for the last sixty days. 


NEW YORK, Oct. 8.—Many wholesalers ex- 
pressed themselves as satisfied with the fir 
market of last week, and most of them pre- 
dicted further improvement. Prices are very 
firm, but there have been no actual advances. 
Arrivals are normal, and conditions in the 
harbor unusually favorable. 


KANSAS CITY, MO., Oct. 9.—Fir demand 
was somewhat better last week, owing to 
the stiffness in prices on competing woods, 
though demand for fir has been very good. 
Mixed car orders are the rule and of late 
more finish has been wanted in mixed lots. 


CYPRESS 


CHICAGO, Oct. 10.—Local distributers of 
red cypress report a scarcity of thick lumber 
for tank purposes, due to some of the larger 
mills having been closed down for a long 
time and other operators having cut out. This 
condition is expected to result in a strength- 
ening of the market. Demand is not particu- 
larly brisk, most of the orders placed being 
for immediate needs, but an increased volume 
of buying is expected later in the month. 


ST. LOUIS, MO., Oct. 8.—Demand for yel- 
low cypess is maintained, with common 
grades in greatest demand and not much in- 
quiry for uppers. Most of the buying is by 
industrial concerns, No. 1 moving to the coffin 
trade and No. 2 to glass and box interests. 
Prices are firm. Business in red cypress is 
satisfactory for the season, and quotations are 
unchanged. 





CINCINNATI, OHIO, Oct. 8.—Demand for C 
finish cypress continues fairly active. Some 
inquiry is being received for cypress tankage 
for silos and factories, and some flooring is 
being moved. Prices are steady to firm, and 
supplies are fairly liberal. Retailers are cur- 
tailing orders and clearing up stock for the 
close of the season. 


NEW ORLEANS, LA., Oct. 8.—The cypress 
market proved favorable with bookings 
slightly better than in the preceding week. 





Orders covered the list generally, and were 
principally for prompt shipment. Local 
sellers predict a good fall trade. 


HEMLOCK 


CHICAGO, Oct. 10.—Northern hemlock is 
very firm at $3 off the Broughton list. Orders 
are coming in freely from country yards ang 
industrial consumers. Mill assortments of 
dry stock are broken. 


BOSTON, MASS., Oct. 9.—There is very little 
desirable eastern or northern hemlock avail. 
able, and prices are firmly held despite the 
slack inquiry. A New Hampshire mill offereg 
clipped boards at $33, Boston rate, last week 
but wholsalers usually quote $34. The east- 
ern market is still generously supplied with 
Coast lumber, but distress offerings of transits 
and spot lumber are being cleaned up and 
prices are growing a little steadier. 


NEW YORK, Oct. 8.—Demand for hemlock 
timbers is good and the general run of lum. 
ber is in better demand than it has been 
heretofore this year. Western hemlock js 
much more plentiful than eastern and is gain- 
ing in favor. Prices are very firm, but none 
of the yards are stocked to a considerable 
extent. 


WESTERN PINES 


CHICAGO, Oct. 10.—The volume of orders 
for western pines is holding up pretty well. 
Mill stocks of Idaho and Pondosa are in fair 
shape and prices hold steady. Sash and door 
factories are taking fair amounts of California 
white pine for storm sash and doors. Prices 
remain firm. Demand for California sugar 
pine is good for the season. Mill stocks are 
broken, which keeps the market strong. 


NEW YORK, Oct. 8.—All items in western 
pines are holding firm in price, and stocks, 
especially of Idaho pine, are badly broken. 
Mills continue to notify customers in this area 
that they can not supply certain items. Cali- 
fornia white and sugar pine prices also have 
strengthened considerably in the last fort- 
night, and demand is better than at any other 
time this year. Pondosa also is in good demand. 





KANSAS CITY, MO., Oct. 9.—Wholesalers 
have been showing an active interest in 
California pine this week, buying largely for 
the eastern market. Factory buyers in the 
Mississippi Valley have also been a factor 
in the market. Retail demand continues 
very good. No. 2 shop continues in very ac- 
tive demand, and prices are stiff. 


BUFFALO, N. Y., Oct. 9.—Demand for Cali- 
fornia pines is on a moderate scale, and shows 
little improvement. Buyers are not desirous 
of adding much to their supplies, although 
they realize that mill stocks are quite broken. 
It will be a long time before the factory 
grades will be in plentiful supply, since the 
mills will close down soon for the season. 


SOUTHERN PINE 


CHICAGO, Oct. 10.—A little more buying 
activity has been noticed during the last week 
among the local retailers, who are placing 
orders for boards and dimension in fair vol- 
ume. Country yards are buying more freely. 
Crating material is moving freely to indus- 
trial consumers. Stocks at some of the larger 
mills are considerably broken. Prices hold 
on a firm basis. 


ST. LOUIS, MO., Oct. 8.—Demand for south- 
ern pine is on a fairly good basis, with many 
items covered, and the list tending stronger. 
Country yards are showing active interest in 
6-, 8- and 10-inch boards, with prices ruling 
50 cents to $1 higher, and demand for dimen- 
sion also well maintained. Upper grades are 
not arousing as much demand. Industrial 
trade is satisfactory. 


CINCINNATI, OHIO, Oct. 8.—Quotations on 
southern pine boards were advanced another 
$1.50 this week, and finish lumber and floor- 
ing, $2. Demand was limited, being largely 
from rural districts of Ohio Valley States, 
with a relatively small amount from retailers. 


- 








BOSTON, MASS., Oct. 9.—Southern pine de- 


OcToBE 











mand 

rather 
forwar 
substit 
peing 

prices 
for pa 
ter ib- 
roofers 









KAN 
prices 
pine sf 
the sé 
week 
mand 
the le 
has b¢ 


HO! 
pine 
scarce 
plenti 
ably. 
items 
are \ 
South 
saps 


man¢ 
have 
ferec 
yard 
the 
for } 
lath 
ern 

of t 
is I 
Pric 


are 
wer 
in 
stre 
for 
sup 


fai 


$4 


weewromnnoent 





1928 


Were 
Loca] 


k ig 
rders 
| and 
S of 


little 
Vail. 
the 
ered 
reek, 
ast- 
with 
sits 
and 


lock 


een 
. is 
ain- 
one 
ible 


lers 
ell, 
fair 
oor 
nia 
ces 


are 


TS 


or 
he 
or 
es 
C- 


i- 
1S 
h 


1€ 


= Fay a ee” 











OcroBER 13, 1928 


AMERICAN LUMBERMAN 


85 





———— 
mand is still disappointing and prices are 
rather SOssy- Retailers decline to do any 
forward buying and in some instances are 
substituting cheaper woods. Pine flooring is 
peing pushed hard with little success, and 
prices look rather easier. There is a fair call 
for partition, offered at $45.25@48 for B&bet- 
ter {}-inch. Recent sales of 8-inch air dried 
roofers were made at $31.50 @ 32.50. 


KANSAS CITY, MO., Oct. 9.—Stiffness in 
prices slowed down demand for southern 
pine last week, but sales managers believe 
the setback is only temporary and that this 
week will show a gain in volume. The de- 
mand still is running heavily to items on 
the left hand side of the list, though there 
has been some increase in the call for finish. 


HOUSTON, TEX., Oct. 10.—All southern 
pine items are strong. No. 1 dimension is 
scarce. No. 2 dimension, which has been more 
plentiful than No. 1, is picking up consider- 
ably. Mills are oversold on a number of 
items in boards, flooring and shiplap. Timbers 
are very strong, both domestic and export. 
South American scantling is-extra strong and 
saps have gone up $6 in the last month. 


SHINGLES AND LATH 


KANSAS CITY, MO., Oct. 9.—Shingle de- 
mand is holding up well, and prices here 
have remained unchanged, clears being of- 
fered at $3.05 and stars around $2.60. City 
yards are buying mostly the better grades, 
the cheaper varieties going to country yards 
for repair and barn work. The demand for 
lath is slightly off, with southern and west- 
ern pine and redwood mills getting most 
of the orders. Siding demand is fair, and 
is mostly for California pine or redwood. 
Prices generally are firm. 


NEW YORK, Oct. 8.—Eastern spruce lath 
are on an average 50 cents more than they 
were two weeks ago, and for the first time 
in weeks, sales exceed arrivals. Further 
strengthening of prices is expected. “Demand 
for shingles is seasonal; prices are firm and 
supplies plentiful. 


HOUSTON, TEX., Oct. 10.—Shingles are in 
fair demand. Lath are in good demand at 
$4 for No. 1, and $3.25 for No. 2. 


CLAPBOARDS 


BOSTON, MASS., Oct. 9.—Wholesalers are 
doing a fairly seasonable business in clap- 
boards, mostly in small lots for quick de- 
livery. Dealers are generally carrying modest 
yard stocks and making replacements con- 
servatively. Eastern spruce and native white 
pine clapboards have been extremely scarce 
for months and prices keep very firm. Ample 
wholesale stocks of Coast clapboards are in 
eastern storage, with prices attractive and 
deliveries prompt. 


BOXBOARDS 


BOSTON, MASS., Oct. 9.—Boxboard dis- 
tributors are handling a seasonable volume of 
business and maintaining steady prices. Stocks 
of dry box lumber in first hands are moderate, 
and much of this material has already been 
sold and is held for shipping instructions. 
Large producers are planning to limit their 
operations this coming winter to actual con- 
tracts. Round edge white pine inch boxboards 
are $27@30. 


Trade Gain Expected In Midwest 


SPRINGFIELD, Itt., Oct. 10.—The volume of 
business activity in midwest territory in the 
last three months of this year will be approx- 
imately 7 percent greater than in the same 
months a year ago. This is the summary of 
the detailed forecasts made here today at the 
seventeenth regular meeting of the Midwest 
Shippers’ Advisory Board, 

Comparing the probable rail shipments in 
October, November and December, 1928, with 
the actual figures in the last quarter of 1927, 
the largest increase, amounting to over 100 
percent, is expected in the movement of fresh 
fruits. The anticipated movement of fresh 
fruits in the next three months will require 
8,000 freight cars, as compared with less than 





3,800 required in the corresponding period a 
year ago. 

Potato shipments will show the next largest 
increase, the anticipated movement being 80 
percent in excess of the last three months last 
year. Accompanying this increase in these 
farm products, there is an increase of around 
11 percent predicted for agricultural imple- 
ments. 

Increases of 10 percent are forecast for the 
shipments of cement, clay, gravel, sand and 
stone, iron and steel, and petroleum and pe- 
troleum products. Grain follows close behind, 
with an expected increase of 91% percent over 
the closing quarter of 1927. 

Coal and coke and lumber and forest prod- 
ucts will both show an increase of between 
7 and 8 percent, while a 5 percent growth is 
expected in the movement of flour, meal and 
other mill preducts, castings, machinery and 


boilers, and lime and plaster. Other com- 
modities, shipments of which are expected to 
increase, though by less than 5 percent, are 
brick and clay products, paper, printed matter 
and books, chemicals and explosives, and 
canned goods. 

Shipments of salt and of sugar, syrup, glu- 
cose and molasses will be approximately the 
same as a year ago. 


Decreases in activity were anticipated in six 
lines. First, the movement of hay, .straw and 
alfalfa is expected to decline about one-fifth. 
Shipments of fresh vegetables, other than po- 
tatoes, will drop 15 percent below the last three 
months of 1927, while reductions of about 8 
percent are forecast for live stock and poultry 
and dairy products. The movement of ores 
and concentrates will be about 5 percent off, 
and shipments of fertilizers will show a slight 
decline. 
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who do not want to 
carry big stocks— 
those who seek 
quick turnover of a 
small working cap- 
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enty-one jobbers 








stocks of Andersen 
Frames and can al- 
ways supply you 
promptly. This 
service is only one 
of the reasons for 
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ANDERSEN LUMBER COMPANY, 


0) Have your representative call. 


0 Send portfolio of sales plan and 
selling aids. 











Without cost or obligation to me please fill my requests as checked in squares below: 


Box Number 1110, Bayport, Minnesota. 


OC I handle Andersen Frames. 
0 I do not handle Andersen Frames. 
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New Mills and Equipment 


CALIFORNIA. 
Stair Works, 924 N. Formosa Ave., erecting an 
addition to its factory. 


Los Angeles—Sanger Cabinet & 


GEORGIA. Athens—Ideal Furniture Co. erect- 
ing an addition to two-story plant that will greatly 
increase furniture output. Machinery purchased. 

Woodland—Georgia Cushion & Wrapper Co. 
Planning installation of excelsior manufacturing 
machinery. 


ORBGON, Florence—Matlock & Miller will erect 
a sawmill here. 

Springfield—Oregon Frame & Moulding Co. 
establishing planing mill. 


WASHINGTON. Marysville—Pacific Wooden- 
ware Co, erecting new plant on site of that re- 
cently destroyed by fire. 


Business Changes 


ALABAMA. Ozark—Davis-Marley Lumber Co. 
succeeded by U. G. Marley Lumber Co. 

CALIFORNIA. Milpitas—Irving M. Crabb and 
W. F. Button have purchased this branch of the 
Tilden Lumber Co. and will operate under the 
name of Milpitas Lumber Co, 

FLORIDA. Jacksonville — Florida Hardwood 
Speco Co. succeeded by Standard Hardwood Co. 
(Inc.). 

GEORGIA. Brunswick—Lumber Supply Co. suc- 
ceeded by Miller Lumber Co, 


ILLINOIS, Kewanee—Record Lumber Co. sold 
to R. G. Mackemer, of Peoria and I. M. Means, 
of Attica, Ind. Mr. Means will be in charge. 

Viola—Alexander Lumber Co. will discontinue 
business; stock sold to Viola Farmers’ Grain & 
Supply Co. and Viola Oil Co. 

INDIANA. Richmond—Miller-Kemper Co. chang- 
ing name to Wayne Lumber Yard & Land Co, 

IOWA. Greenville—W,. J. Skewis & Co. suc- 
ceeded by Floete Lumber Co. 


LOUISIANA. Monroe—Eckhard & Lennon Co.’s 
barrel stave manufacturing plant sold to Louisi- 
ana Cooperage Co. 

Tallulah—Kurz Bros. Co. of Arkansas sold to 
Chicago Mill & Lumber Co. 


MICHIGAN. Big Rapids—Griswold-Guest Co. 
succeeded by M. A. Guest Co, 


NEW JERSEY. Newark—Albert & Kernahan 
(Inc.) changing name to C, F. Albert Lumber Co. 


NEW YORK. Phoenix—Phoenix Hardwood Mfg. 
. ‘eee name to Phoenix Pattern Works 

ne.). 

PENNSYLVANIA, Paoli—Great Valley Mills 
(Inc.) sold to. the Gillingham Co. 

Shamokin—East End Lumber Co. sold in bank- 
ruptcy court to the National Bank of Shamokin. 

WASHINGTON. Colville—H. A. Pearson has 
purchased the one-third interest of Axel Pearson 
and the one-sixth interest of Oscar A. Pearson in 
the tie mill of the Pearson Tie Co. 


Incorporations 


ALABAMA. Red Bay—Red Bay Lumber Co., 
incorporated. 
Red Bay—Smith Lumber Co., incorporated. 
CALIFORNIA, San Francisco—Foster Bros. 
(Inc.), increasing capital to $5,000. 


DELAWARE . Wilmington—Clark & Co., incor- 
porated under Delaware laws to manufacture wood 
products; capital, $500,000; Franklin L. Meller, 
incorporator. 

FLORIDA, 
corporated. 

Fort Lauderdale—Tropical Veneer & Package 
Co., incorporated; capital, $150,000; reported will 
erect veneer plant for manufacture of crates, 
boxes, etc. 

INDIANA. Hammond—Indiana State Lumber 
Co., incorporated; capital, $20,000; to do general 
a business, sell trim, operate mill for finish, 
etc. 

Indianapolis—Midwest Hardwood Co., incorpo- 
rated; capital, 100 shares, no par value; to buy, 
sell, export, import and generally deal in all kinds 
of lumber, logs, woods and timber. Tracy Walker, 
incorporator. 

LOUISIANA, Alexandria—Louisiana Timber Co., 
incorporated. 

MICHIGAN,’ Battle Creek—tTri-Service Mill & 
Building Supplies, incorporated; capital, $250,000. 

Detroit—Lumber Service, incorporated; capital, 
$1,000; 1122 Ford Bidg. 

MISSOURI. Kansas City—Princeton Lumber Co., 
incorporated; capital, $25,000; 320 City Bank Bldg. 


NEW JERSEY. Tuckahoe—Tuckahoe Feed & 
Lumber Co., incorporated; capital, $200,000. 


Cottondale—Evans Lumber Co., in- 
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Every saw file stamped with 
the Nicholson or Black Diamond 
trade mark is tested by experi- 
enced and competent men at the 
many stages of its manufacture. It 
is then given a final examination. 


In this final examination we test 
our files upon hardened provers to 
find out if they are sharp and uni- 
formly hard; “ring” or strike them 
on a block of metal to make sure 
that they are free from cracks; and 
inspect them for miscuts in teeth. 


These rigid tests ensure you 

twelve perfect files to a dozen 

when you buy the Nicholson 
or Black Diamond Brands. 


NICHOLSON FILE CO. 
Providence, R.1., U.S.A. 


Providence Factory 
NICHOLSON FILE CO, 





Philadelphia Factory 
G. & H. BARNETT CO. 
















—— 


OHIO, Akron—Murphy Lumber & Hardware Qo 
incorporated; capital, $50,000; to deal in all kinds 
of lumber and timbers at wholesale and retail; ojg 
concern, 

Macedonia—Fenton Lumber & Supply Co., incor. 
porated; capital, $15,000; old concern, 

Toledo—Beck Frost Ohio Co., incorporated; capi- 
tal, 1,500 shares, no par value. 5 

WASHINGTON. Granite Falls—Rossman-Flodin 
Lumber Co., incorporated; capital, $10,000, 

Toppenish—W. H. Vancouver Box Form Co., in- 
corporated; capital, $10,000; to manufacture pox 
shooks. 

WISCONSIN. Fond du Lac—Crofoot Oil & Lum- 
ber Co., incorporated; capital, $40,000; to do lum. 
ber, oil and gasoline business. 

WYOMING, Albin—Albin Lumber Co., incor. 
porated; capital, $50,000. 


New Ventures 


CALIFORNIA. Cypress—Reported that Emmett 
L, Whitacre of Walnut Park will open lumber and 
hardware business in Cypress, 

FLORIDA. Orlando—John F. Morgan has be- 
gun a box manufacturing business. 

IDAHO. Payette—L. D. Roe has engaged in 
business as the L. D, Roe Box Factory. 


IOWA. Atlantic—Atlantic Lumber & Coal Co,, 
new concern, 
KANSAS, Quenemo—Eastern Kansas Log & 


Lumber Co. has established a yard, office and 
warehouse here to handle small orders of walnut, 
LOUISIANA. Shreveport—Marshall Veneering 
Co. has begun a veneer manufacturing business, 
NEW YORK. Poland—Ferrell Lumber Co. hag 
started a sawmill, 

OREGON. Florence—Matlock & Miller have 
started a sawmill. 

Portland—Chas. Rea & Co, (Inc.) has begun a 
furniture manufacturing business at 2095 E. Burn- 
side St. 

PENNSYLVANIA. Shamokin—Shamokin Lum- 
ber Co. erecting lumber yard and buildings here, 
New concern. 

TENNESSEE. Memphis—A,. H. Thoda, formerly 
with the James & Graham Wagon Co., announces 
formation of a new company known as A, » 
Thoda & Sons, for the manufacture of custom 
built auto truck bodies of all kinds. The plant 
will be located at 281-91 Jefferson Ave. 

Selmer—Standard Lumber Co. opening retail 
lumber business. 

TEXAS. Dumas—Dumas Lumber Co. recently 
began business. 

San Antonio—Judge M. A. Childers and asso- 
ciates plan organizing a company with $400,000 
capital to manufacture boxes and crates for ship- 
ping fruits and vegetables. 


Casualties 


OREGON. Dallas—The sawdust and fuel bins 
of the Willamette Valley Lumber Co., sawmill, 
have been damaged by fire with loss of $5,000, 

Denmark—Sawmill of Lester Sauers has been 
burned with loss of $3,000. 

Oceanlake—D. A.. Hickman Lumber Co., loss by 
fire in sawmill estimated at $9,000. 

TENNESSEE. Kingston—James Cran’s sawmill, 
grist mill and planing mill damaged by fire to 
extent of $10,000. 

WISCONSIN. Pulaski—Kubiak Millwork Co., 
loss by fire; plant destroyed. 


Hymeneal 


WEST-SCHNICKE. The wedding of James 
Holden West and Miss Harriett Schnicke on 
Saturday, Oct. 6, was one of the important 
social events among the young smart set 
in Cincinnati. It took place at Calvary 
Episcopal Church, Clifton, and was followed 
by a reception at the home of the bride, 
after which the happy couple left on a bridal 
tour. The bridegroom is the son of J. C. 
West, president of the J. C. West Wholesale 
Lumber Co., of Cincinnati, and is associated 
with his father in the business. He was 
@ graduate several years ago of the Engi- 
neering department of the University of Cin- 
cinnati. The bride is also a graduate of the 
university. Mr. and Mrs. West will reside in 
one of the suburbs of Cincinnati. 





HOLLISTER-GESS. Miss Lora Elizabeth 
Gess, daughter of Mr. and Mrs. Charles Gess; 
of Sheboygan, Wis., became the bride of 
Arthur L. Hollister, secretary of the Hol- 
lister-French Lumber Co., of South Bend, 
Ind., Saturday afternoon in Chicago. They 
were attended by Miss Viola Sachse, of 
Sheboygan and Charles Heald, of Milwaukee. 
Mr. Hollister is the son of Mr. and Mrs. F. 
M. Hollister of South Bend. After a short 
wedding trip through northern Wisconsin, 
Mr. and Mrs. Hollister will be at home at 
1430 Portage Avenue, South Bend. Mrs. 
Hollister is a member of Sigma Kappa 
sorority and was graduated from the Uni- 
versity of Wisconsin with Mr. Hollister in 
1927. Mr. Hollister is a member of Theta 
Chi fraternity. 















































